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Sterling Silver 
Hollowware 


Here are five new pieces of beautiful 
Sterling Hollowware that will please all 
tastes. Carefully designed, exquisitely 
wrought, generous in weight, they bear 
those ear-marks of quality that are pre- 
eminently Alvin. 
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New War Lockets Hold First Place as Mementos 





By Isabelle M. Archer 








OF first importance among the jewelry 
war reminders are the new arrays of 
lockets and chains. In form they show 
tremendous variety, running from the 
newest and most unique patterns in can- 
teen and bullet shapes to the more usual 
geometric outlines. This is a field for 
undaunted originality, and the latest 
lockets certainly prove that the chance 
has not been lost. 

There is also a wide range of materials 
used, and white gold predominates; tinted 
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joined. Regimental letters are carved in 
the metal, enameled in the regimental 
color or engraved on the locket case. 
Company letters and colors are some- 
times added, and the various coats-of- 
arms are appropriately used. 

In the sketch in Fig. 1 a half dozen 
designs typical of the latest output in 
war lockets are given. The two upper 
patterns are in shell forms. They open 
at the side on hinges, and a circular frame 
to hold portrait or other remembrance is 
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Fig. 1—DESIGN OF SOME OF THE ARMY AND NAVY LOCKETS. 


silver, gun metal and enamels are also 
popular. A combination of gold over- 
laid on gun metal is especially striking, 
the locket itself being made of the gun 
metal, ornamented in gold and hung from 
a gold chain. 

The favorite enamel colors are dark 
blue for the navy, red for the army and 
the universal khaki, or deep tan color, 
with a showing also of olive drab. This 
gift of a locket for his “best girl” follows, 
you see, either in color scheme, decora- 
tion or engraving the insignia of the 
branch of the service the soldier boy has 


enclosed. The navy is represented by the 
disk-shaped locket in the center of the 
illustration, enameled in white and dark 
blue on silver in the form of a life pre- 
server. The National Guard and the 
cavalry company mark with their insignia 
the two square lockets, and a canteen 
shape, which a Plattsburger might give 
to his lady love, is shown in the sketch 
below in Fig. 2. 

The Star Spangled Banner and the red, 
white and blue colors are used on some 
of these remembrance lockets, but gen- 
erally a more intimate association is pre- 


ferred, and if the colors are used either 
the engraving or the locket form give a 
more definite idea of the department of 
the service the man has joined. The red, 
white and blue may be carried out in 
gems or in the enamels and, grouped as a, 
triangle in the center of a disk-shaped 
locket, it is very effective. The blue and 
white of the navy look best, perhaps, on 
the silver grounds, but for olive drab and 
khaki colored enamels gold is preferred. 
The gun metal and gold arrangement 





LOCKETS. 
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makes a very striking design, but as 
neither colored enamels nor gems are 
appropriate with this metal combination 
it is only used where the gold is raised 
to form the troop letter or regiment and 
company numbers. 

At such a time as this, lockets seem 
above all other jewels the most appro- 
priate and valued keepsake, and besides 
these unique and very newest forms 
there are many others more conservative, 
but none the less popular. One of these, 
shaped as a long oval, is banded cross- 
wise in navy blue and white. It was used 
as a gift by a naval officer, and on the 
inner cover, facing the space for the por- 
trait, the name of the man-o’-war and 
the date of departure were carried out in 
the blue and white enamel. 

A disk and a triangle combined gave 
the company letter and seal shape, as well 
as the regiment number and the name of 
the guardsman’s home State in carving 
on the gold ground of another example. 

Odd, irregular shapes are also used for 
these gift lockets, and in the second il- 
lustration a trio of this type are shown. 
They resemble somewhat the latest forms 
in athletic contest medals, but their 
colors, carving and engraving plainly 
show their significance. Oxidized silver 
and enamels are used for the majority of 
these odd shapes, but carved gold, either 
plain or mounted with colored gems, is 
also used. In any of these lockets, when 
gems are used, it will be seen that they 
are small and insignificant, being merely 
touches of color to carry out the desired 
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Art 


Mere conformance to accepted standards 

is commonplace but to create some- 
6628 thing individual is art. 

14K Green Gold 


Made in five Sizes 

















Larter rings are artistic because they 
have something in the design, something 
in the nicety of proportion, something 
in the workmanship and something in 
the finish that distinguishes them as 
rings of unusual qualities. 


/ 


Doing things a little different and a little 
better is what puts Larter made rings in 
the artistic class. 


The Green Gold Ring illustrated is made 
in five sizes and is particularly attractive. 
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scheme, and not included either for their 
glitter or for their value in the finished 
jewel. The opaque stones are seldom seen 
in these new locket cases, and the few 
gems that run to high popularity are 
precious and small brilliants; sapphires, 
rubies, emeralds and little faceted topazes 
for the sake of their brown color to go 
with the drab and khaki enamels. 

The neck chains on which these new 
lockets are hung, match in material the 
ground of the locket. The majority are 
exceedingly fine chains in a variety of 
dainty patterned links, combinations of 
two or more making up the chain length. 
Enameled links inatching in color the 
locket enamels give variety to some of 
the chains, while others hold shield 
shapes and mounted gems. 

A popular line of lockets has been 
brought out within the last few weeks 
to please the fancy of the soldier boy and 
enable him to leave a true war remem- 
brance at home. These are the lockets 
copying his uniform buttons. In some 
cases they are exact replicas of the larg- 
est buttons on his coat or cape collar. 
These are dome-shaped or rounded on a 
flat surface for a backing. They are of 
repoussé gold or hammered silver, and 
except for the difference in the material 
it is hard to tell which is the button and 
which the locket. 

Other lockets carrying out the button 
form are framed in rims of flat frosted 
gold or edged with mouldings of bead 
work or twisted wire. And, again, the 
replica of the chosen button may be 
placed in the center of a lozenge or 
square-shaped locket, and the flat surface 
of the ground engraved with State, name 
and date. 

There is another little group of war- 
time lockets especially favored now. 
These are the secret lockets, plain and 
deceptive, but holding many secrets. The 
tell-tale insignia is on the inside instead 
of outside of the locket. For the cover 
the new corded gold that is raised in 
rope-like lines is being utilized, and in 
place of the usual engine-turning the 
newer brocaded effects are seen. A hint 
of the inner secrets may be gained from 
the colors of the few gems or small 
enamels on the outside of the cover, but 
on the inside appear the regimental num- 
bers, company letters and any engraving 
the wearer may be desirous of withhold- 
ing from the public’s gaze. 

For the “girl I left behind me” every 
type, style and size of locket in every pos- 
sible arrangement of color and combina- 
tion of material is being prepared this 
Spring. The latest forms and unique con- 
tours are side by side in the showcase 
with the old standard locket shapes, el- 
bowing the most modern designs out of 
position. The old regulation heart shape 
is still a great favorite, and disks, flat or 
rounded, squares, sharp-cornered or 
blunted almost to an octangular contour, 
sharp-pointed ovals or broad ovals with 
rounded ends, are modernized only and 
brought up to date by the wartime in- 
Signia with which they are engraved, 
carved or enameled. 

Lockets have always an individual in- 
Significance, but during these war days 
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they have gained a place of unrivalled 
importance. 








SPANISH PLATINUM DEPOSITS 





A Report of the Discovery of Platinum 
in Spain. 

WasuincTon, D. C., May 16.—The fol- 
lowing article, on platinum deposits in 
Spain, appeared this week in Commerce 
Reports, issued by the Department of For- 
eign and Domestic Commerce. It is of 
special interest just at this time. 


In a volume issued by the Geological Institute 
of Spain (Memorias del Instituto Geoldgico de 
Espana, Estudio Geolégico y Petrografico de la 
Serrania de Ronda, Madrid, 1917) there appears, 
among several reports, an account of the discovery 
of platinum in the mountainous region in the 
south of Spain known as the Serrania de Ronda. 
This region, which lies between Malaga and Gib- 
raltar, is of very complex geological formation, 
and its mineral wealth has been the subject of 
investigation in the last three years by two Span- 
ish mining engineers, who make this report on the 
finding of platinum deposits. 

These mining engineers had learned from a 
study of the descriptions and charts of platinum 
deposits in Russia that the platiniferous rocks in 
the Ural Mountains were of the same character 
as many of the rocks in the Serrania de Ronda— 
a similarity which had been noted by an earlier 
scientific man in Spain, who had predicted that 
these mother rocks would be found to contain 
platinum, In view of this apparent evidence of 
platiniferous rocks in the Ronda, the Spanish 
engineers began a systematic search for platinum 
deposits, following the Russian method of neglect- 
ing the comparatively small proportion of platinum 
usually contained in the larger rocks and working 
the more concentrated content in the placer de- 
posits of rivers with beds of dunite or platinifer- 
ous rocks. Samples of surface gravel were taken 
from such rivers, and also, for purposes of com- 
parison, from rivers containing no dunite rocks. 
All the samples were analyzed, using the spec- 
trum and employing the most careful methods. 
The result was what had been predicted—the 
gravel from the rivers containing dunite rock 
showed the presence of platinum, while the sam- 
ples from the nondunite rivers showed no trace 
of that metal. Later a chemical analysis of the 
concentrated sediments confirmed the result of 
the first experiment. 


Results Reported—Further Investigation 


The second step of the investigation began with 
the washing and rewashing of large quantities of 
gravel taken at various depths from the beds and 
shores of rivers. These washings brought to light 
small, brilliant white seeds or nuggets, which on 
being collected and submitted to chemical analysis 
proved to be crude platinum, in the proportion of 
78 to 82 per cent. of pure metal, the residue being 
iron and other metals of the platinum group. 

These results were reported in December, 1914, 
to the Director of the Geological Institute of Spain, 
and that official advised a further investigation 
for the purpose of ascertaining the approximate 
extent and average platinum content of the platin- 
iferous rocks in the Serrania. Such an investiga- 
tion was begun in January, 1915, and finished in 
October of the same year. The following results 
were reported: 

1. Extent of the platiniferous zone.—While the 
actual area of the platiniferous zone can not be 
estimated, it is undoubtedly very large, there 
being 12 or 14 wide rivers with extensive beds of 
platiniferous material, These rivers could be 
dredged for platinum gravel for many years, if 
it is proved that the average platinum content of 
the gravel is sufficient to warrant the working. 

2. Average platinum content of deposits.—From 
the limited investigation made, it was impossible 
to determine the average platinum content of the 
platiniferous rocks, but some very rich zones were 
found where the ore contains from two to three 
grams of platinum per cubic meter. Other zones 
vield from 0.25 to two grams per cubic meter, 
while some platiniferous rocks show only slight 
traces of platinum or none at all. 

3. Nature of the platiniferous deposits.—From 
an economic point of view, the nature of the 
platiniferous gravel or sand is excellent, as it has 
no clay to make the washing expensive, and no 
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large rocks to interfere with dredging. The de 
posits are loose, peridotite sand, found in the 
river beds at a depth of 10 to 15 meters. 


Arrangements for Exhaustive Inquiry 


In reporting these results to the Geological In- 
stitute in October, 1915, the engineers offered 
their complete findings to the government, and 
recommended that a more extensive investigation 
be made with a view to ascertaining the exact 
extent of the rich zones of platiniferous deposits. 
It was estimated that such an investigation would 
require $50,000 to $60,000 in money, and four 
to five years in time. | 

The Spanish Government accepted the docu- 
ments of the detailed findings of the engineers, 
and, acting on their suggestion, arranged for an 
exhaustive investigation. The work was begun 
in February, 1916, under the direction of the 
Geological Institute, and in addition to the study 
of platinum deposits, the investigating commission 
was directed to look into the deposits of mag- 
netite, chrome, and nickel, which also may be 
found in the platiniferous region. The River 
Verde was chosen for the site of the first work- 
ings. and up to June, 1916 (date of last report), 
a distance of 3% kilometers had been covered. 
The platinum content of this zone—which has 
been considered an average one—increased grad- 
ually from eight centigrams per cubic meter at 
the lower end to 20 centigrams per cubic meter 
at the last point worked. 

The results of the present investigation are cone 
sidered very encouraging, but as so small an area 
has been thoroughly covered, it is not yet possible 
to form an accurate estimate of the potential value 
of these platinum deposits. 








Russian Platinum Production 


[From the British (Government) Board of Trade 
‘Journal. | 

According to the British consul at Eka- 
terinburg, Russia, the 1916 output of plati- 
num in the Urals amounted to 86,500 troy 
ounces, only about three-fourths of the out- 
put in 1915. 

The chief causes of the decline in the 
production of platinum are the shortage of 
labor, the difficulty in obtaining spare parts 
for dredges, and the exhaustion of the 
richer alluvial deposits. 

New alluvia will undoubtedly be found 
when extensive prospecting is resumed. 








SNEAK THIEF CAUGHT 


Girl Stenographer in Cleveland Jewelry 
Store Grapples with Man Who Had 
Taken $15,000 Necklace 
CLEVELAND, O., May 17.—A bold burglary 
at the store of the Bowler & Burdick Co. on 
Euclid Ave. last Thursday was thwarted by 
Miss Helen Wilson, a stenographer in the 
house. During her short absence from 
President E. S. Quinlan’s office a pseudo 
customer entered. As she returned the man 
endeavored to escape from the room. Miss 
Wilson, however, grappled with him when 
he dropped a package which is said to have 
contained a diamond necklace worth $15,000. 
Clerks, seeing the trouble, went to Miss 
Wilson’s aid and the man was finally turned 
over to Patrolman Blecke. He was held at 
the police station for investigation. 
A number of customers were in the store 
at the time and it must have required a 


man of considerable nerve to undertake a 
job of this kind. 








It is probable that mussel diggers will 
operate along Green River in western Ken- 
tucky this season for the first time. It is 
said that shells are found in abundance 
along that stream. 
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PATRIOTIC EXERCISES 





Flag Raisings at Providence Jewelry Fac- 
tories Attract Much Attention 

ProviDENCE, R. I., May 19.—A number of 
flag-raisings the past week kept the manu- 
facturing jewelry and kindred industries 
before the public eye and further attested 
the patriotic spirit of the thousands of per- 
sons identified with these concerns. 

Flag-raising exercises were held a few 
days ago by employees of the Ostby & Bar- 
ton Co., the new banner being unfurled by 
James H. Fitzgerald and William J. Smith. 
Frederick D. Carr, secretary of the corpo- 
ration, spoke interestingly on “The His- 
tory of the Flag,” and patriotic selections 
were played by Harrigan’s Orchestra. The 
committee in charge of the affair consisted 
of Michael Kelly, Alfred Williamson and 
George McDonough. 

Employees of the fancy goods and turn- 
ing departments of the American Enamel 
Co. held flag-raisings at the concern’s plant, 
Neville St., last Saturday noon. The cere- 
mony of the former department was under 
the direction of Miss Agnes Wildenhain, 
and a programme was as follows: Bugle 
call, sounded by Miss Alberta Salt; 
“The Star Spangled Banner,” sung by girls 
of the department; solos, Misses Fanny 
Burns, Lynett Colgan, Louise Meunzel and 
Laurette Salt; address by H. Trippe; “Old 
Glory Forever,” recited by Miss Olga John- 
son; cornet and trombone duet, Misses Ber- 
tha and Edith Johnson. 

In the turning department the “Enamel 
Four” sang “The Star Spangled Banner,” 
in which the audience joined and General 
Manager Charles A Gamwell made an en- 
thusiastic address. 

“There are no more patriotic citizens in 
Rhode Island than the foreign born,” de- 
clared Col. Harry Cutler of the Cutler 
Jewelry Co., speaking in place of Mayor 
Joseph H. Gainer the other noon at the 
flag-raising exercises held by the employees 
of the Uncas Mfg. Co., jewelry manufac- 
turers at 9 Calender St. Col. Cutler talked 
on “The Significance of the Flag,” and 
pointed out the ideals of democracy for 
which it stood during the Revolution as be- 
ing the same ideals of democracy which 
this country is defending to-day in the 
war against Germany. 

“The world no longer cares what a man’s 
nationality is,’ he said, “for in this war 
for freedom we are concerned only with 
those human issues which are universal 
in their scope.” 

“America,” sung by a chorus of 30 girls, 
who were led by Miss Jennie Rich, opened 
the exercises, after which the 50 other em- 
ployees present joined in the national an- 
them while a large American flag was un- 
furled from a window on the fifth floor of 
the Calender building by Joseph Field and 
Adam Pavloski. They are members of the 
Fourth Providence Troop of the Rhode Is- 
land Boy Scouts and were detailed to un- 
furl the flag by Scout Master Donald North. 
The committee in charge of the exercises 
included: John Monahan, Joseph Paul, 
Abie Goldstein, Joseph Delponte and Vito 
Carneglia. Music was furnished by the 
Liberty Band. 

The Ostby & Barton Co.’s gold press 
department held a flag-raising at noon on 
Tuesday and a very elaborate programme 
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was arranged for the occasion. The flag 
was raised by the Misses Nellie McDonald 
and Theresa Dunn, while Miss Mae Baird 
sang “The Star Spangled Banner,” accom- 
panied by Michael Mailey, cornetist. After 
the singing a brief history of the flag was 
given by Capt. John Collins, of the publicity 
department, who is the commanding officer 
of the Eighth Company, Coast Artillery, 
Rhode Island National Guard, several mem- 
bers of which command were present in 
service uniform. Every person present was 
given a miniature American flag and then 
everybody pledged allegiance to the flag. 
The committee of arrangements consisted 
of Patrick M. Dalton and William Cooke, 
Spanish war veterans, and Henry Ruyter, 


James Bailey, Daniel Mulvery, Daniel 
Hanley and Martin Malm. 
Lieutenant Governor Emory J. San 


Souci was one of the principal speakers at 
flag-raisings at the Providence Steel and 
Iron Works last Friday and at the public 
park at South Kingstown on Saturday. 

The employees of Parks Bros. & Rogers 
held patriotic flag-raising ceremonies on 
Wednesday morning at the firm’s factory 
in the Manufacturers’ building, 7 Beverly 
St. Lieut. Governor San Souci and James 
R. Cannon addressed the meeting, both 
urging loyalty to the flag. Lieut. Governor 
San Souci recited “Your Flag and My 
Flag,” and at the close of his address read 
the oath of allegiance, which was repeated 
by all. The raising of the flag then took 
place, followed by the singing of “The Star 
Spangled Banner.” 








Fuel Economy Causes Reduction in the 
Number of Diamond Factories in 
Amsterdam 
Consul Frank W. Mahin, Amsterdam, 
has submitted a report to the Department 
of Foreign and Domestic Commerce, Wash- 
ington, D. C., on conditions in the diamond 
trade in Amsterdam. The report follows: 
“The necessity of strict economy in the 
use of fuel, owing to its scarcity, has led 
to a decision to concentrate diamond cut- 
ting and polishing in 24 of the most im- 
portant factories in Amsterdam. This will 

close about 80 smaller establishments. 

“Tt is explained that the Government had 
directed that a reduction be made of 25 
per cent in the use of coal by every dia- 
mond factory, and that the diamond fac- 
tories were considered as a unit; and there- 
fore a concentration of work that would 
reduce the use of coal by 25 per cent would 
conform to the spirit of the Government 
order. 

“Ts is further explained that the closing 
of the 80 smaller factories will not deprive 
any workmen of employment, but that they 
will simply be concentrated in the 24 larger 
factories. Such concentration would not 
be practicable in normal times, but under 
present conditions, with the war preventing 
purchases by some countries and reducing 
the shipping to an important market like 
the United States, the production of polished 
diamonds is much restricted. The number 
of unemployed in the diamond industry in 
Amsterdam increased from 2,688 at the 
end of 1916 to 5,372 in the middle of April, 
1917, in a total of about 11,500 workmen. 
During 1916, the number had steadily de- 
clined from 3,766 at the beginning of the 
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year, but the intensified German submarine 
warfare, by stopping Dutch shipping, in- 
creased the number of unemployed until 
it is now at a higher point than at any time 
since the Autumn of 1915.” 


RING THIEF CAUGHT 











Man Who Attempted to Rob Providence, 
R. L., Retail Jeweler Sent to Jail 


PROVIDENCE, .R. I., May 19.—“Let me see 
some seal rings,” said a well-dressed young 
man, leaning over the show case of Leo 
Grossman’s retail jewelry store, 35 Dor- 
rance St., shortly after opening time at 
8 o'clock this morning. 

The clerk took a trayful of rings from 
the show case and the supposed customer 
began to make an examination of the rings. 
As the clerk turned away for a second, the 
young man grabbed one of the rings and 
darted from the store. 

The alarm given by the clerk was heard 
by Patrolmen Walsh and O’Rourke, who 
were standing just outside, and after an 
exciting chase of less than a block they 
captured the man, who still had the ring in 
his possession. At the Central station the 
man gave the name of Antonio Alfinite, and 
said he came from New Jersey a few days 
ago. He told the police that he was “down 
and out” and that he stole the ring in order 
to get something to eat. 

Alfinite was arraigned later in the fore- 
noon before Judge Gofham in the Sixth 
District Court on the charge of larceny of 
the ring, valued at $6. He pleaded guilty 
and was fined $20 and costs, which he was 
unable to pay and was committed to the 
Providence County Jail. 








Louis Gordon, Chicago, Ill., Makes a Gen- 
eral Assignment 


Cuicaco, May 16—A _ general assign- 
ment has been made under the Illinois laws 
for the benefit of creditors by Louis J. 
Gordon, a retail jeweler who has been do- 
ing business at 3232 W. Madison St. Ac- 
cording to the statement made right after 
the assignment, the liabilities are about 
$5,000 and the assets about $2,000. Whether 
or not bankruptcy proceedings will be ‘be- 
gun by creditors is not known at this time. 

A meeting of creditors was held here 
last week and after a discussion of Gor- 
don’s affairs a deed of trust was given by 
him to the Chicago Association of Credit 
Men. 

Mr. Gordon’s failure did not come 
wholly as a surprise as he has been tightly 
pressed for money for some time, in fact 
has been hampered for lack of capital ever 
since he started in business in October, 
1909. He is well experienced in the jewelry 
trade and worked for S. Lazarus & Co. and 
Levinson & Jacobson prior to starting in 
on his own account in 1909 at 3248 W. 
Madison St., moving to his present address 
in December, 1914. 

His store is an attractive one and the 
location good, although the west side of 
the city where his store is located has not 
developed as a business section as well as 
was expected. Mr. Gordon is well regarded 
in the trade and his friends express the 
hope he will be able to make arrangements 
to continue. 
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Diamonds 



























The 


Pre-eminent 


WAR TIME 
INVESTMENT 





Mr. JEWELER :— 


If you will take the trouble to explain just a few of the sound, logical reasons, why well- 
selected diamonds are far safer, AND MORE CONVENIENT to have one’s money in 
than many banks, you’ll have the pleasure of seeing your business hum and profits come, in 
spite of business calamity howlers. 


P. S—We’ll furnish YOU with the Diamonds. 


Albert Lorsch & Co., lu. 


New York City, Lorsch Building, 37 Maiden Lane 
Providence, R. I. 131 Washington Street 
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HORN SENT TO JAIL 
Man Who Operated “Confidence” Game 


Sentenced to a Year in the House 
of Correction 





Cuicaco, May 17.—Jacob Horn, “alias 
“Jacob Harris,” alias “J. C. Zeventhal,” 
who was arrested here last February by 
Morris L. Rothschild charged with operat- 
ing a confidence game, was brought before 
Judge McKinley in the Circuit Court to- 
day and was given a sentence of one year 
in the House of Correction and fined $1. 
Horn is also charged with having swindled 
the Schrader-Wittstein Co. out of a $17 
gold and platinum wedding ring last Fall. 
At the same time, it is also claimed, he 
swindled a number of other diamond 
dealers throughout the country. 

Following the publication of Horn’s pic- 
ture in THE JEWELERS’ CIRCULAR on March 


JEWELERS’ 


anyone, and at the same time have not 
aided greatly in bringing collections in 
promptly. 

For several years the leading retail 
jewelers have been opposed to. giving 
stamps, but have not taken a firm stand 
in the matter. In fact, the jewelers were 
strongly in favor of a bill before the Leg- 
islature in 1915, which would have virtually 
made it impossible for retailers to continue 
giving stamps, a heavy license fee being 
incorporated in the bill. However, the bill 
was killed and jewelers continued giving 
stamps. 


At the convention of the Kentucky Re- 
tail Jewelers’ Association, at Louisville, in 
April, 1916, the trading stamp came up and 
was severely criticized by the members, not 
only in Louisville, but from various parts 
of the State. 

For some time the Kendrick firm has been 





JACOB HORN, ALIAS “JACOB HARRIS,’ WHO HAS BEEN SENT TO THE HOUSE OF CORRECTION. 


/ last, a communication was received from 
the T. J. Bruner Co., Omaha, Nebr., in- 
forming this journal that on Sept. 29, 1916, 
Horn had purchased a watch from the 
Bruner concern and paid for it with a 
fraudulent check. It is also reported that 
other concerns in Omaha lost merchandise 
in a similar manner. A number of Des 
Moines, Ia., jewelers are said to be victims 
of the swindler. 

Information received in this city during 
the past week indicates that Horn has made 
restitution in the Omaha and Des Moines 
cases. 


GIVE UP TRADING STAMPS 











Louisville, Ky., Jewelers Discontinue Using 
Them 


LouisvittE, Ky., May 16— The most 
important announcement of months in re- 
tail jewelry circles of Louisville, is that of 
the abandonment of trading stamp giving 
by two of the leading jewelry houses of 
Louisville, namely, William Kendrick’s 
Sons and James K. Lemon & Co. Several 
years ago the Kendrick house put in stamps 
Principally to aid in the collection depart- 
tment. The Lemon house at once followed 
suit, but never wanted to give stamps in 
the first place. 

The trading stamp matter has now 
reached a point where everyone gives them, 
and they bring no additional business to 


anxious to discontinue trading stamps, as 
they were found valueless in producing 
business, and expensive, adding to the 
overhead cost of doing business and tak- 
ing a good deal of time and trouble in 
handling. 

Brainard Lemon recently proposed that 
both houses discontinue the evil, and an 
arrangement was made whereby no further 
stamps have been issued since May 1. Both 
houses were forced to give trading stamps 
to May 10 on bills of April, and will be 
forced to redeem some of the stamps al- 
ready out, but no further stamps will be 
issued in any event. 


This action practically eliminates the 
trading stamp from the Fourth Ave. 
jewelry stores. Rodgers & Krull and 


George Rieger have never given stamps. 
Nathan Bierman, who recently moved his 
jewelry store from Market St. to the Paul 
Jones building, discontinued stamps some 
time ago. The department stores operat- 
ing jewelry departments are all giving 
trading stamps, but the department stores 
have always done so, and there is no way 
in which to check this evil. 

However, the increased cost of business 
may result in some of the department 
stores and merchants in other lines com- 
ing around shortly, and the jewelers 
have hopes of seeing the trading stamp 
eventually eliminated. Several of the 
jewelry stores on Market St. have been 


CIRCULAR-WEEKLY 43 


giving stamps for years, but are sick of the 
proposition, and with the elimination of 
the stamp from the leading stores there is 
a strong chance of a number of these stores 
dropping out. 

Matt Irion & Sons, the leading Market 
St. jewelers; discontinued stamps some 
years ago, while C. M. Wiseman. and R. 
Baude also dropped out. Vic Lorsch is 
one of the very few Louisville jewelers 
who is still giving such stamps, and his 
store is so far uptown that it does not 
give the downtown or shopping district 
retailers much competition. 








JEWELER GIVES MEDAL 


F. Pieper, Covington, Ky., Encourages “Back 
to the Soil” Propaganda Among 
Children 


CINCINNATI, Ohio, May 17.—Children of 
Covington, Ky., just across the Ohio River 
from Cincinnati, are more enthusiastic over 
the “back to the soil” plan since F. Pieper, 
jeweler, at 616 Madison Ave., in that city, 
announced that he would give a gold medal 
to the Covington youngster having the best 
garden this year. Pieper says the medal 
will bear an inscription something like this: 

“I won this medal for having the best 
garden planted and tended by a school 
pupil in Covington in 1917, when the nation 
went to war with Germany, and all of us 




















MEDAL GIVEN BY F. PIEPER. 


children were asked to do our ‘bit’ by rais- 
ing food on vacant lots and at home, to help 
keep down the cost of living and to feed 
the nation both at home and in the ranks 
of the fighters.” 

The medal will be awarded by a board 
of judges. Until Pieper decided to give 
it the kiddies weren’t showing much in- 
terest in this gardening idea. 








Death of S. P. Douglas 


MartTinssurc, W. Va., May 16.—Simon 
P. Douglas, 82 years of age, for the past 
40 years a jeweler and resident of this 
place, died Sunday night. 

He was a native of Greene county, Pa., 
but had lived here for half a century. He 
was twice married and is survived by his 
second wife, who was Miss Daisy Bryarly, 
of this city. 

He leaves no children. 
Claysville, Pa. 


Burial was in 
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Virginia Jewelers Meet at Petersburg 





Members of State Retail Jewelers’ Association Hold Their Most Successful 
Convention, Enjoy Banquet and Elect New Officers 
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PetersBurG, Va., May 16.—The “Cockade 
City,” with its musty traditions of Old 
Blandford Church and other historical tra- 
ditions, was the scene of the 10th annual 
convention of The Virginia Retail Jewelers’ 
Association on last Monday and Tuesday. 
The local committee in charge of the affair 
had made elaborate arrangements to en- 
tertain the visiting members, more of whom 
were present at this gathering than at any 
other previous one in the history of the 
association. 

Optimism dominated all the meetings of 
the association and each member felt that 
the interchange of ideas and experiences 
was of benefit to all the Participants. The 
cordial welcome extended to the visitors 
and their wives and the forethought exer- 
cised for their comfort and entertainment 
made the two days’ sessions very pleasant 
to all concerned. 

Monday’s Session 

The convention was called to order Mon- 
day morning at 10.30 o’clock in the Hotel 
Petersburg, by President E. S. Green, of 
Roanoke. Practically every important city 
in the State was represented. There were 
several officials of the A. N. R. J. A. also 
present. Mayor Robert Gilliam delivered 
a brief address of welcome on behalf of 
the city, extending a most cordial welcome 
to the visiting jewelers. President Green 
made an appreciative response on behalf of 
the association, observing in the course of 
his remarks that Petersburg had made many 
notable improvements since the last meet- 
ing of the association here two years ago, 
and spoke eloquently of the progressive 
spirit of the people of Petersburg. 

Secretary O. F. Russow, of Roanoke 
then submitted his report of the work dur- 
ing the year, which showed the number of 
members on roll, 102; number of deaths, 
none; number of members in good stand- 
ing to date, 70; number of new members 
received, 4; turned over to secretary for 
dues, $292; number of letters sent solicit- 
ing members, 375; number of statements 
sent out requesting dues,: 320; number of 
circulars sent, 612; number of post-cards 
sent, 125; total correspondence received by 
the secretary, including circulars, 1,720. 

Treasurer J. S. James, of Richmond, sub- 
mitted his annual report, which was ac- 
cepted and ordered to be filed. President 
Green then announced the appointment of 
the following committees: 

Resolutions—E. H. Titmus, Petersburg; 
J. H. Henebry, Roanoke; and C. Fred 
Kohler, Richmond. 

Auditing—Mark E. Holt, Petersburg; 
H. W. Wildt, Alexandria; W. H. Cowardin. 

Trade Interest—E. H. Titmus, chairman, 
Petersburg; James McS. Buchanan, Peters- 
burg; C. F. Lauterbach, Petersburg. 

An ordinance enacted by the City Council 
of Richmond, Va., March, 1916, was, on the 
motion of Stanton Pilcher, of Petersburg, 
ordered to be printed and distributed 
among the jewelers of the State who were 
urged to work for the passage of like 


measures in their respective city and town 
councils. The ordinance provides, in sub- 
stance, that no person licensed to sell jewel- 
ry at auction shall sell same by auction 
from the Ist day of April until the 30th 
of September, between the hours of 
7 o'clock in the evening and 8 o'clock in 
the following morning; nor from the first 
day of October until the last day of March, 
between the hours of 6 o’clock in the eve- 
ning and 8 o'clock the following morning. 





GEO. PALMER, PRESIDENT-ELECT. 


The ordinance further provides that arti- 
cles offered at auction at other hours of 
the day shall be truthfully represented to 
customer or bidder. Severe penalties are 
provided for the violation of any of.the 
provisions of this act, ranging from a mini- 
mum fine of $20 to a maximum of $200 or 
imprisonment for 60 days, or both, for each 
offense under either provision. 

Colonel John L. Shepherd delivered a 
very interesting talk on “Competition and 
Co-operation.” Some of the _ colonel’s 
sparks caught on the fly were: 

“Get together, co-operate, learn to be 
led and to be ruled sometimes. 

“Neutrality is the fire-escape of the 
coward. 

“I can tell the cut-pricer by the tone of 
his cash register; it does not ring right. 

“Make your competitor your best friend. 

“It may appear strange to you, but every 
jeweler in your city is your business part- 
ner. 

“A bluff is all right until someons calls 
you. 

“Heaven is a great big jewelry store with 
its gold and gems. You will have to brace 
up if you want to be a clerk. 

“Billy Sunday tries to keep men from go- 
ing to the devil when they are dead. Try 
to keep jewelers from going to the devil 
while they are alive. 
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“Price-cutting is commercial suicide. 

“The best side-liner for a jeweler— 
jewelry.” 

W. H. Schwarzchild, of Richmond, de- 
livered an address on “The System of Buy- 
ing and Selling,” that made a very favor- 
able impression on his auditors. Jean R. 
Tack, 2nd vice president of the A. N. R. J. 
A., delivered an address at the conclusion 
of which the meeting adjourned until 
8 o'clock in the evening. 


ADDRESS OF J. R. TACK 


Mr. President & Brother Jewelers: 

This is the third time I have had the honor to 
visit with you on the occasion of your annual 
convention and my past experience in Virginia, 
and many friendships formed, have given me 
many pleasant memories. * * * 

It used to be considered almost criminal to 
have a trade association, as it seemed to sig- 
nify to the uneducated public that it was a com- 
bination to advance prices. Now, you know that 
there are many ways in which we can better our 
business methods without the alteration of a single 
price. The public often quote prices from one 
store to another, and are not always particular 
about telling the exact truth. A local association 
makes possible the comparison of such matters, 
and establishes standards on which all can oper- 
ate. Nobody objects to paying a fair price for 
an article but everybody objects to being charged 
more than someone else. 


Standardizing our business means that prices are 
practically the same wherever you happen to go, 
and that means absolute fairness to customer as 
well as dealer. 


The national association occupies the position of 
clearing house for the various State associations. 
Here are brought the problems of the States, and 
here we try to work out the proper solution. 

During the latter part of last Fall, we became 
active in the campaign against fraudulent adver- 
tising, as particularly pertaining to the diamond 
business, co-operating with the National Jewelers 
Board of Trade in directing attention of a number 
of national magazines to the misleading ads, and 
we have the promise of the magazines that they 
will exclude from their columns such advertisers 
as are proven to be unfair in their dealings with 
their customers. 


Conditions in jewelers’ associations generally 
are getting better all the time, we are beginning 
to reap the benefit of the previous years of labor. 

Special and exclusive merchandise for associa- 
tion jewelers is an indication of the desire of the 
manufacturers to work with us, and they should 
have the support of our membership to the fullest 
degree possible. 


An investigation of the cost of doing business 
is assured. A scientific survey that will determine 
the needs of the jeweler in overcoming his store- 
keeping problems and which will result in systems 
of accounting and record keeping that will be 
positively fitted to his needs and yet be simple 
to keep and easy to install. 

It is not enough that you are systematic. It is 
absolutely necessary to your success that your com- 
petitor be equally systematic in his methods of 
your system, which demonstrates the necessity for 
better prices, will go to pieces in the competition 
furnished by the man who does not know his 
costs. True, his future is absolutely prophesied 
as failure, but while he lasts and this is some- 
times for years, he hurts other business people who 
must accept his standards or lose sales altogether. 

What we need to do, is to convince the retailer 
that he cannot afford to handle in his store stand- 
ardized fixed-price goods of any manufacturer, 
showing a profit of less than a certain per cent., 
neither can the jeweler afford to add less than this 
certain per cent. of profit on goods that are not 
standardized and stay in business. The only money 
that keeps a merchant going is what he has left 
over after paying for his merchandise, and from 
this he must first deduct his expenses. 

It has come to my notice time and again where 
a jeweler would sell a diamond at $10 profit and 
believe that he made $10 on the deal, when in 
fact he had lost money. I am not now speaking 
for the man who knows his over-head, who knows 
what it cost him to do business, and there are a 
few who do, I am speaking for those whose need 
for this very vital information is greatest; the 
man who adds 20 per cent. to his cost and thinks 
he’s making a profit. It is his lack of knowledge 





46 THE JEWELERS’ CIRCULAR-WEEKLY | May 23, 1917, 









we 


==, Here’s the Necklace 










to win and hold quality trade, a necklace in keeping with 
the best you carry in other lines of jewelry—a necklace of 
established value, national reputation and appealing 
beauty; the necklace of 
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It’s an indestructible, and 
wears as the name implies. 
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The Calife Means a °25 Sale 


and there are other La Tauscas retailing up to $300.00 with diamond 
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You give a real service to your customers by offering them 
these fine pearl necklaces—all of which are supplied 
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of America, | 
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of actual conditions that lead him to do this, not 
any desire on his part to undersell his neighbor 
or to sell his stock at cost or less. What he 
actually is doing, is making the consumer a pres- 
ent of something he doesn’t appreciate and doesn’t 
want and at the same time Causing every one else 
in the same line of business to cut down their 
profit so as not to create the impression in the 
mind of the buying public, that they are being 

rcharged. 
. Hew nl is the remedy? Education. These 
men must be shown that they are wasting money 
that they might just as well have—money that 
they are entitled to and money that will mean 
progress and success for them, as well as for 


all of us. 

The most dangerous competitor of any retailer, 
as well as the most dangerous customer of the 
manufacturer, is the man who does not know his 
cost of doing business. 

The greatest prosperity of the manufacturer and 
jobber must come through the retailer’s ability 
to intelligently conduct his business. Through in- 
telligent direction of the retail business will come 
ability to distribute more merchandise, make the 
proper turn-over of stock, render correct state- 





JEAN R, TACK, VICE-PRESIDENT OF THE 
A. N.R.J.A. 


ments of financial conditions and last, but not 
least, meet obligations promptly. 

The national association has been considering 
for several years what steps to take that would 
bring this about and a decision was arrived at to 
have a scientific survey of the jewelry business 
similar to that made by the Harvard Bureau of 
Research for the shoe dealers and retail grocers. 
This survey will locate the defects and correct 
them, 

Mr. Brock, of Los Angeles, was the first of 
our membership to advise such research work, at 
the Chicago convention of 1913. You see we have 
been working on this for nearly four years. After- 
wards with Mr. Connelly of Detroit, and Mr. Le 
Bolt of Chicago had several conferences with A. 
W. Shaw and Mr. Stockdale of the System maga- 
zine and Prof. Swanson of the Northwestern 
University on the subject. At the Mid-Winter 
meeting of our executive committee at Chicago in 
1916, Mr. Brock brought forward the idea of sus- 
taining membership in order to provide funds 
for the necessary research work, which is to get 
the figures on our business all over the country. 
It is the belief of the national officers, that there 
is no advantage in prosecuting the work of in- 
vestigation, unless we also have the necessary funds 
to put out field workers, to put the knowledge 
that we gain in this way into the hands of the 
retail jeweler and show him how to use it. 

A plan to raise the needed money has already 
been perfected and is in operation. The national 
association expects to employ expert advice on 
store keeping problems and the development of 
more efficient jewelry salesmanship. 

This will benefit the manufacturer and jobber 
by an increased distribution of merchandise; bene- 
fit the retailer by increased sales and the reduction 
of over-head costs; and increase net profits to all. 


JEWELERS’ 


Efficient salesmanship can add 10 per cent. to 
production and distribution. 

We can develop simply by using accurate sys- 
tems of accounting that will enable the retail 
jeweler to learn for himself, with small expense, 
what his cost of doing business is. 

To secure the best results, it will be necessary 
to personally visit many of the retail stores. 

We will have one or more field secretaries who 
can be sent to all sections of the country to assist 
retail jewelers in the study of their problems and 
to encourage the installation of properly standard- 
ized accounting systems in the cause of business 
education and greater efficiency, and to organize 
the retailers, as they have not been organized be- 
fore; showing them what has been learned from 
their fellows, stimulating them to show-window 
dressing, advertising, etc. 

These plans effectively carried out will make 
organization work a real asset to every part of 
the jewelry trade from the largest manufacturer 
or distributor to the smallest retailer. ; 

In the meantime, if you have not already in- 
stituted a system of accounting in your store, do 
so now. For years past, the bookkeeper was 
deemed a necessary fixture in a store, but one 
whose value was questionable from the stand- 
point of business advancement. Today all is 
changed. It has been demonstrated that the in- 
formation which is available as the result of a 
proper accounting system makes possible the proper 
planning of one’s business affairs. Armed with 
the information furnished, we know when to buy 
certain goods, and when to refrain; when to avoid 
having additional payments come due, and when 
we can comfortably take care of additional obliga- 
tions In fact we must agree that the book- 
keeping ‘system of a modern store is the one 
most important factor in the business, and the 
one which returns most for the amount invested. 


After adjournment, the members all gath- 
ered in front of the post office building ad- 
jacent to the hotel and were photographed. 

At 2 p. M., the jewelry stores closed for 
the day and all jewelers and their employes 
joined the members of the convention in 
an automobile ride to Hopewell and City 
Point. Luncheon was served at the Du- 
Pont Hotel. After luncheon the party was 
driven to Hopewell baseball park to witness 
the flag-raising in connection with the local 
Red Cross organization and were then taken 
on a sight-seeing tour of Petersburg. 

ORGANIZATION OF THE 24-KARAT CLUB. 

At 8 Pp. M. in the evening, in executive 
session, secretary Russow made a brief ad- 
dress, urging the Petersburg jewelers to 
organize a local club. The 24-Karat Club 
was formed and E. H. Titmus was unani- 
mously elected president, Stanton Pilcher, 
vice-president, W. J. Buchanan, secretary, 
and T. A. James, treasurer. 

THE BANQUET. 

The leading social event of the conven- 
tion was a sumptuous banquet at the Hotel 
Petersburg, Monday evening. Hon. R. H. 
Mann, United States District Attorney, 
Eastern District of Virginia, was on the 
program as toastmaster, but he was un- 
avoidably delayed and A. F. Jahnke, of 
Richmond, was substituted. Entertaining 
addresses were made by J. Gordon Bohan- 
non, prominent lawyer; Samuel W. Zim- 
mer, prosecuting attorney; Rev. James A. 
McClure, and R. H. Mann, who arrived in 
the midst of the banqueting. 


Tuesday’s Session 

The second day’s session of the conven- 
tion was called to order at 10 o'clock Tues- 
day morning. President Green stated that 
a Petersburg jeweler was down on the pro- 
gram for an address, but he had been in- 
formed that there were no orators among 
them. J. R. Tack addressed the associa- 
tion on the proposed war tax to be applied 
to jewelers by the Federal Government. It 
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was proposed to put a tax of five per cent. 
on their purchases and a like tax on their 
merchandise. The jewelers did not object 
to paying the tax on their purchases, but 
they objected to being taxed on their mer- 
chandise. The secretary requested those 
present to write to their senators and con- 
gressmen, explaining their attitude on the 
subject. 

Colonel Shepherd addressed the conven- 
tion on the “False Ideas of Jewelers’ 
Wealth,” pointing out the exaggerated gen- 
eral impression the public has in regard to 
the riches jewelers possess and the false 
ideas they have about jewelers’ profits. 
This idea originates from the stocks of dia- 
monds and jewelry the public see on dis- 
play, declared the speaker, but all is not 
gold that glitters. 

J. P. Henebry, Roanoke, delegate at the 
last national convention held at Minneapo- 





Gimme 
0. F. RUSSOW, SECRETARY. 


lis last year, read and submitted a report 
of the proceedings of that convention, in 
which he outlined the work done by the 
national convention. 

Secretary Russow reported that some- 
time ago he received an application from a 
colored man to become a member of the 
association. He ignored the application, 
though the colored man wrote him several 
letters on the subject. The secretary 
therefore recommended that section 2 of 
the constitution and by-laws be changed as 
follows: “An active member shall be a 
white male or a white female, an owner of 
a retail jewelry store and be a practical 
watchmaker or keep a watchmaker regu- 
larly, 21 years old and a resident of the 
State.” The change was unanimously 
adopted. 

The following resolutions were adopted 
at Tuesday's session: 


The Resolutions 


RESOLVED: That this association go on record as 
being heartily in favor of the passage of the 
“‘Stephens Standard Price Bill,” and the Doremus 
Bill, preventing the time guarantee on the mer- 
chandise we handle. 

<a * * 

REsolvep: That it is to be the concensus of 
opinion .of this association, that the work being 
carried on, by the national officers, pertaining to 
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the subject of distribution of the jewelry product 
is one of the most important items that the na- 
tional association can take up, and we hope that 
this subject can be brought to a speedy and satis- 
factory termination. 
aa 

ResotveD: That every member support the re- 
search work recommended by the National Trade 
Interest Committee, by contributing to the fund 
being raised, and by assisting the investigators 
in their work, by subscribing to the sustaining 
membership in the national association. 


* * * 


Resotvep: Realizing the increased cost of tolls, 
materials and supplies connected with their repair 
department, and the higher cost of living to our 
employes, we urge our members to study their 
repairing department and establish such methods 
as will enable them to conduct this branch of their 





E. H. TITMUS, CHAIRMAN OF THE ENTERTAIN- 
MENT COM MITTEE. 


business at a gain rather than a loss, and permit 
the payment of such wages to our employes as will 
tend to make the employment interesting and at- 
tractive. We feel that some such step must be 
taken in order to attract to our work benches, 
the rising generation, whose interest and service 
are being accorded other vocations which are pro- 
ductive of better returns and shorter hours. 
* * — 


Reso_vep: That we indorse properly authenti- 
cated nation-wide publicity for fashionable and 
necessary jewelry adornment, and would respect- 
fully ask our national association’s co-operation 
to that end, with further recommendation that 
all nationally set styles of jewelry should be 
authenticated only by properly authorized jewelry 
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organizations, and that we endorse and ask the 

national association to co-operate with the Asso- 

ciated Jewelers of America in this undertaking. 
a _ x 


RESOLVED: That this association heartily in- 
dorses the stand of the Butterick Publishing Co. 
in refusing advertising from mail-order houses. 

* * * 


RESOLVED: That we renew our indorsement of 
the American Fair Trade League in their Her- 
culean efforts for the standard and fixed price 


legislation. 
* * * 


RESOLVED: That we extend thanks to the local 
jewelers for the very excellent entertainment 
given the Virginia jewelers. 

* * + 


REsoLveD That we thank Jean R. Tack, 2nd 
vice-president of the American National Retail 
Jewelers’ Association for his presence and co-opera- 
tion given our 1917 convention. 

+ 7 * 


RESOLVED: That we extend our thanks to the 
Mayor, and the local citizens who very highly 
entertained us by their interesting addresses. 

* * * 


Resotvep: That a vote of thanks be extended 
Col. John L. Shepherd for a most excellent, in- 
structive and entertaining address given our con- 


vention. 
te * * 


Resotvep: That our 1917 convention be voted 
the: most successful convention yet held by our 


State association. 
+ * * 


REsoLveD: That our association extend our most 
hearty congratulations and good wishes to the 
Petersburg jewelers for their organization. 

Morris Harrison, of Roanoke, moved that 
the sum of one hundred dollars be appro- 
priated for missionary work among jewelers 
of the State this sum or part thereof to be 
expended at the discretion of the president 
of the association. Mr. Harrison declared 
that Virginia is not nearly so well organ- 
ized as it ought to be and that a great deal 
of good would result from work of this 
kind. W. H. Jahnke, of Richmond, declared 
that this would not be sufficient and moved 
that the sum be increased to $200. The mo- 
tion was adopted. 

The association also appropriated $50 a 
year, for three years, to be donated to the 
national publicity campaign. 

The election of officers resulted in new 
officers being chosen. With the exception 
of the secretary and the treasurer, who 
were re-elected by acclamation. The fol- 
lowing are officers elected for the ensuing 
year: 

President, George L. Palmer, Newport 
News; first vice-president, J. J. Speer, Dan- 
ville; second vice-president, Joe Allen, 
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Richmond; third vice-president, William. 
Chapman, Portsmouth; fourth vice-presi- 
dent, C. F. Lauterbach, Petersburg; fifth 
vice-president, Morris Harrison, Roanoke; 
secretary, O. F. Russow, Roanoke; treas- 
urer, J. S. James, Richmond. Members of 
executive committee: E. S. Green, Roa- 
noke; W. J. Buchanan, Petersburg. 
President George L. Palmer was elected 
delegate to represent the Virginia associa- 
tion at the next national convention and 
O. F. Russow was appointed as alternate. 
The next annual convention of the Vir- 
ginia Retail Jewelers’ Association will be 
held at Newport News, July 20, 21, 1918. 








DEATH OF I. BRILLEMAN. 


Veteran Albany, N. Y., Jeweler Dies at the 
Home of His Daughter. 

ALBANY, N. Y., May 16—lIsaac Brille- 
man, for many years a leading Albany 
jeweler, died last Saturday at the home of 
his daughter, Mrs. Samuel Hessberg at 
Cedar Hill. 

He was born in Amsterdam, Holland, 73 
years ago and came to Albany when a young 
man. He had learned the art of diamond 
cutting in his native land and he started a . 
small jewelry business on S. Pearl St. He 
was one of the first business men to see the 
future commercial development of N. Pearl 
St. and established his business there and 
prospered greatly. Before his retirement 15 
years ago his store was one of the show 
places for the jewelry trade in this part of 
the State. His early training served him 
well in his business and he was known as 
a skilled expert and judge of precious 
stones and their values. 

He made frequent trips abroad and kept 
in touch with the advancement in the jewel- 
ers’ art. Since his retirement he has passed 
much of his time in travel and shortly be- 
fore his death returned from a southern 
trip. Mr. Brilleman was active in Demo- 
cratic politics and was alderman of the fifth 
ward. For years he has been actively ' 
identified with Jewish religious and chari- 
table organizations to which he gave gen- 
erous gifts. 





The style of the Benjamin Jewelry Co., 
Griffin, Ga., has been changed’ to R. B. 
Banks. 





GROUP PHOTOGRAPH SHOWING SOME OF THE JEWELERS WHO ATTENDED THE CONVENTION OF THE VIRGINIA RETAIL JEWELERS’ ASSOCIATION. 
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DIAMONDS UP IN LONDON. 





Prices Advancing—Improved Outlook on 
Demand Increasing—Industrial 


Goods Wanted. 


Lonpon, May 8—The diamond trade 
here is cheerful owing to a general im- 
provement in the outlook, and prices show 
an increase all around. The Financial 
News of this city summed up the situation 
Friday, as follows: 

“There is little change to report this 
week as far as the diamond market is con- 
cerned. Business is reviving, and the ten- 
dency of prices continues upward. More 
activity is also reported from Amsterdam, 
where trade had slackened off considerably, 
principally on account of war fears. The 
progress of the Allies in the west seems 
to have restored confidence again in Hol- 
land, and many inquiries are coming for- 
ward from the cutting centers. 

“Goods suitable for industrial purposes 
are greatly wanted, and, on account of the 
shortness of supplies, a large increase in 
prices of this class of diamonds has taken 
place. Bort, which six months ago was 
under five shillings a carat, is now selling 
at eight shillings 6 pence, and is talked 
much higher. The importance of this to 
mines like the Premier should not be lost 
sight of by shareholders. 

“The Stock Exchange, as far as diamond 
shares are concerned, is still very quiet; but 
the last few days has witnessed a keen de- 
mand for New Jagersfontein shares. As 
this company produces only the very finest 
quality goods, the big rise in prices must 
have had an enormous effect on its profits, 
and, although dividends amounting to 7 
shillings per share have been paid for the 
past year, larger distributions are looked 
for when the next announcement is made. 
It is also rumored in the market that the 
De Beers company will pay a dividend on 
the deferred shares in June next, and the 
figure of 20 shillings per share is men- 
tioned.” 





A letter to the Financial Times. from 
Johannesburg, April 23, says: 

“On the subject of the suggested ac- 
quisition of the control of diamond mining 
by the Union Government, the majority re- 
port of the State Mining Commission urges 
that the effective restriction of the output 
is achievable only by monopolistic owner- 
ship. The State is in the best position to 
hold such a monopoly. 

“Under State ownership the competition 
would be transferred to the buyers. The 
State would be able to regulate the out- 
put and thus enhance prices, besides ex- 
tending indefinitely the life of the industry 
and preserving to the Union a lucrative 
source of revenue. Such a monopoly would, 
of course, entail the expropriation of all 
mines in the Union, and the witnesses be- 
fore the commission were appalled at the 
magnitude of such an operation. 

“Further advantages which would accrue 
from such a measure would include the 
enabling of the State to prohibit the ex- 
Ploitation of new discoveries except in 
Griqualand West. 

“The commissioners recommended State 
acquisition, with close control of the mar- 
keting of the gems to compensate for pos- 
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sible inefficiency in management of the 
mines under the new conditions. It has 
been proved that costs increase and the 
yield diminishes as the mines go deeper. 

“Circumstances and conditions, it is 
claimed, were never more favorable than 
at present for the intervention of the State 
without disturbing the industry, relieving 
the latter from the burden of maintaining 
the monopoly, safeguarding the industry 
and the acquiring of new finds which 
otherwise come on the shoulders of the 
large owners.” 








MEMORANDUM UPHELD 





Joseph Fagella Convicted of Grand Larceny 
After He Pawned Earrings Belong- 
ing to New York Concern 


A criminal trial of distinct interest to 
the jewelry trade, which took place Mon- 
day of last week as THE JEWELERS’ CiRcu- 
LAR went to press, resulted in the convic- 
tion of Joseph Fagella on a charge of 
grand larceny in the first degree. Sentence 
was deferred for one week when the pris- 
oner was brought before Judge Kelby in 
the Criminal Term of the Supreme Court, 
Kings County, last Friday. 

The interest in this trial lay in the fact 
that Fagella was accused of violating the 
memorandum agreement by pawning 
jewelry, which he had obtained from the 
complainants, the Espositer, Varni Co., 
New York, on the claim that he had a 
customer for the merchandise. The arti- 
cles in question in the particular transac- 
tion were two pairs of earrings valued at 
$1,600, which, after obtaining on memo- 
randum, instead of selling, he had pledged 
with a pawnbroker in Brooklyn. The usual 
contention of sale was made on the part 
of the defendant, who claimed that by the 
power under the agreement, as evidenced 
in a series of transactions with the com- 
plainant, he had a right to dispose of the 
property in any way he saw fit, but the 
court sustained the principle of the memo- 
randum agreement as used in the jewelry 
trade, and the jury brought in a verdict of 
“suilty as charged.” 

A feature of the case was the testimony 
of Ludwig Nissen, president of the Na- 
tional Jewelers Board of Trade, who testi- 
fied as to what the memorandum agree- 
ment meant in the jewelry business, and 
thé conditions under which property is so 
entrusted. Although Mr. Nissen’s testi- 
mony was ruled out on the ground that 
the terms of the memorandum agreement 
were self-explanatory, his explanation of 
this agreement undoubtedly proved of some 
value to the court. 

The trial of Fagella lasted one day, dur- 
ing which time the complainants placed on 
the stand five witnesses. The defendant 
did not put in a defense and rested on the 
case of the people. About 30 minutes after 
the jury retired the verdict of guilty was 
returned. 

The indictment upon which Fagella was 
tried charged him with grand larceny in 
the first degree. It was claimed that on 
Dec. 16, 1916, the defendant represented to 
Stephen Varni, a member of the firm of the 
Espositer, Varni Co., 45 John St., New 
York, that he had a customer in the county 
clerk‘s office in Brooklyn who wished to 
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purchase a pair of earrings. In compliance 
with the defendant’s request Mr. Varni 
sent over to Brooklyn two pairs of dia- 
mond earrings valued at $1,615, which were 
delivered to Fagella at the Hoyt St. sub- 
way station, Brooklyn, by Benjamin Gluck, 
a clerk in the employ of the jewelry con- 
cern. The goods, it was contended, were 
given on the usual memorandum agreement 
that they were to be returned in a certain 
specified time. The memorandum was 
signed by the defendant at the time the 
goods were delivered. 

When Fagella failed to return the ear- 
rings upon the expiration of the time limit 
an investigation was made, and through the 
excellent work of the Lost Property Bu- 
reau with which the Jewelers’ Co-operative 
Bureau is consolidated at police headquar- 
ters, one pair was finally discovered in Mc- 
Aleen’s pawnshop on Fulton St., Brooklyn. 
There it was found they had been pledged 
on Dec. 20, four days after they had been 
turned over to Fagella, for $550, under the 
name of “S. Burns.” 

At the trial Stephen Varni brought out 
in his testimony all these facts, and also 
testified as to various other transactions, 
which he previously had with the defend- 
ant. Other witnesses were Benjamin 
Gluck, the clerk who delivered the earrings 
to Fagella, and the man who received them 
at the pawnshop. 

Ludwig Nissen was placed on the stand 
to testify as to the trade meaning of “con- 
signed on memorandum,” but, as_ stated 
above, his testimony was ruled out. Two 
other witnesses, Joseph De Bruyn and Pros- 
pero Vinlieri, both commission brokers in 
the jewelry trade, also testified to having 
dealings with the defendant, which they 
both termed as unsatisfactory. Their testi- 
mony was at first rejected, but was later 
admitted by the presiding justice on the 
grounds that it showed criminal intent on 
the part of the defendant. 

This closed the people’s case, which was 
handled by Assistant District Attorney 
Warbasse. Thomas S. Doughty prepared 
the case for the complainant and acted in 
the interest of the Espositer, Varni Co. 
The defense refused to place any witnesses 
on the stand and the case went to the 
jury, and 30 minutes after the verdict was 
returned. 

This case should be considered an im- 
portant one from the viewpoint that the 
court held that the memorandum agree- 
ment did not establish a transaction be- 
tween debtor and creditor: Persons obtain- 
ing goods under these representations and 
thereafter pawning them, the court ruled, 
show a criminal intent. The preparing of 
the case was entirely in the hands of Mr. 
Doughty, who is connected with the law 
firm of Carter, Ledyard & Milburn, 54 Wall 
St., and the obtaining of the verdict is 
looked upon by the jewelry trade as an im- 
portant victory. 








Window smashers early on the morning 
of May 15 made a good haul and escaped, 
after they had smashed a large plate glass 
window in the store of G. A. Spector, Mt. 
Carmel, Pa. The noise made by the break- 
ing of the glass alarmed the neighborhood, 
but so quick was the work of the thieves 
that they made their haul and disappeared 
before being seen. 
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Just a Card, to remind YOU— 


that we have an unusually attractive line of 


Fine Imitation Pearl Necklaces 


pre-eminently suitable 


For Graduation Gifts! 





" 





Your customers will soon be making selections of gifts for this 
purpose, and a REALLY FINE Imitation Pearl Necklace is the 
most appropriate and acceptable choice. 
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Assembled Solitaire” 


Looks Like What It 
Was Intended For! 


“A LARGE SINGLE 
DIAMOND” 


Only Perfect White Mélée Used 
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AGAINST ITINERANTS. 





New York State Law Permits Towns and 
Cities to Tax and Regulate Sales Made 
by Transient Merchants. 


Azpany, N. Y., May 16.—Governor Whit- 
man recently signed an act passed by the 
Legislature on the subject of taxation of 
transient merchants, in relation to all trades. 
This is an act permitting the legislative body - 
of any city, town or village to provide a tax 
to be levied upon all persons or corpora- 
tions doings a transient retail business 
therein and to provide for the collection of 
such tax by requiring a permit and bond, 
cash deposit or other security before the 
commencement of business. Such tax shall 
be based upon the gross amount of sales 
and shall be at the same rate as other prop- 
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erty is taxed for the year in such city, town 
or village. 

The act defines a transient business as 
“one conducted in a store, hotel, house, 
building or structure for the sale at re- 
tail of goods, wares or merchandise, except- 
ing food products, and which is intended to 
be conducted for a temporary period of 
time and not permanently. If the place in 
which a business is conducted is rented or 
leased for a period of two months or less, 
such fact shall be presumptive evidence 
that the business carried on is a transient 
business.” 








J. J. Wagner, who for the past seven 
years has been connected with the A. 
Bloedel jewelry store, Milwaukee, Wis., will 
open a jewelry store at Fond-du-Lac, Wis., 
within a short time. 
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Imports of Clocks, Watches, Jewelry and Gems Into Canada. 





Toronto, Can., May 18—The monthly report of the Canadian Department of Trade 


and Commerce for January gives the value 
jewelry and allied trades as follows: 


of imports for home consumption in the 


Ten Months 
Ending January 
Pitre Gai 


Month 
of January 


































































































ga — ' epics Ctra 
1916 1917 1916 1917 
Clocks, time recorders, clock and watch Dollars Dollars Dollars Dollars 
keys, clock movements and clock cases.. .United Kingdom ..... 1,408 777 17,836 6,284 
United States ....... 32,618 36,257 269,573 434,890 
ee nee 2 64 1,091 1,425 
Other countries ..... 20 731 468 
BES cseeenasus 34,028 - 37,118 289,231 443,067 
a id al de cma United Kingdom ..... 495 1,502 14,313 18,319 
United States ....... 922 1,831 12,034 13,175 
DN i cee waneeed er ‘es 40 1,048 
Switzerland .....cccce. 1,964 4,151 32,432 65,291 
Other countries ...... 8 Penes 8 oipes 
my 0 3,389 7,484 58,827 97,833 
Watch cases and parts thereof, finished or * 
DS. csenweedgpuseesenawnndnine .-United Kingdom ..... 385 192 7,206 5,719 
United States ....... 4,972 6,055 46,415 60,264 
ere 2,916 6,562 22,993 68,154 
Other countries ...... jeden sabes 548 598 
_. ees 8,273 12,809 77,162 134,735 
Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeves.............+- nited Kingdom ..... 3,559 3,031 37,028 45,317 
United States ........ 106,108 55,720 471,373 707,551 
Pe nnuees oon awa 1,256 Kone 6,588 11,231 
Switzerland .......... 23,890 39,740 183,196 526,927 
Other countries ...... —" Siena ee Sie’ 
ES shvteeessaes 134,813 98,491 698,185 1,291,026 
Jewelry 2.2... .cccccecccssccccecsececeecs United Kingdom ...-.. 3,355 3,396 105,343 84,781 
United States ........ 35,144 52,099 421,143 707,910 
PN cnn iene ae ee 242 eens 8,557 9,232 
Other countries ...... 624 541 3,090 3,481 
re 39,365 56,036 538,133 805,404 
Gold and silver and manufactures of...... United Kingdom ..... 11,234 11,540 190,533 193,120 
United States ........ 16,307 8,256 209,226 216,907 
Other countries ...... 362 245 3,393 8,401 
WE: b-cos daade ee 27,903 20,041 403,152 418,428 
I A esata eae eile iedilll United Kingdom ..... 64,913 211,125 436,554 1,179,901 
United States ........ ev deine 6,634 234 
PE vce detweewoves 3,345 
FUOCROTUNIED 6 occ cccccs 78,866 
Other countries ...... 5,509 
Pe: Jecacnduddi 64,913 211,125 530,908 1,180,135 
Precious stones and imitations thereof not 
mounted or set, and pearls and imitations 
thereof, pierced, split, strung or not, but 
ee Ot MIs 5 cones ceuesenates United Kingdom °..... 5,783 10,995 39,666 . 62,180 
United States ........ 8,379 10,678 42,125 79,790 
ds an. ovane yaw < 587 2,702 11,503 31,053 
Other countries ...... 2,031 258 7,135 14,200 
BEE 6 ssennienes 16,780 24,633 100,429 187,223 
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40TH ANNIVERSARY 





Employe of Philadelphia Jewelry Firm 
Since 1877 Guest of Honor at 
Banquet 


PHILADELPHIA, Pa., May 17.—A _ some- 
what unusual event was celebrated recently 
at the Hotel Adelphia when a testimonial 
dinner was given in honor of Harry K. 
Mitchell to celebrate his 40th anniversary 
with the house of S. Kind & Sons, 1110 
Chestnut St., this city. Mr. Mitchell joined 
the jewelry house in 1877 and his 30th an- 
niversary. was celebrated 10 years ago at a 
dinner given by the late Samuel Kind, 
founder and head of the business. 

The 40th anniversary dinner was at- 
tended by members and representatives of 





HARRY K. MITCHELL, GUEST OF HONOR. 


the house who have been connected with it 
since 1904 or longer. Frank Kind, speak- 
ing for the firm, congratulated Mr. Mitchell 
upon his long record with the house as well 
as his youthful appearance, good health and. 
great activity. : 

A substantial gift. was presented to Mr. 
Mitchell by Mr. Kind on behalf of the firm. 
The speaker also announced that the hon- 
ored guest from now on could come and 
go at such hours as suited his convenience 
and could take any time off that he de- 
sired. Expressions of felicitation, remi- 
niscences of past experiences and anecdotes 
filled the other speeches that were made by 
Oscar and Philip Kind, Joseph Halberstadt, : 
Louis Bloch; J. J. Mullin and many others. 

The souvenir of the occasion was a 
special menu that contained a portrait of 
Mr. Kind on. the outside and the list of 
so-called “old guard” of the house who, 
with their wives, attended the’ dinner. 

The occasion was one of the first of its 
kind ever celebrated in the jewelry trade ’ 
and has caused congratulations to be ex- 
tended to both Mr. Mitchell and the firm 
in regard to his unique record of service. 








Ralph A. Penta, who has conducted a | 
jewelry store at 8 Myrtle St., New Britain, | 
Conn., has disposed of his stock to Nicholas 
M. Teti, of Waterbury. 
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Unusual Bracelet 
Watches 


The popularity of the bracelet watch 

is ever growing. No longer are your 

customers satisfied with a mere 

watch. Style is at present essential, 

the same as with a jewelry design. 

The time when a bracelet watch is 

worn—its very position makes it e 
conspicuous. People of distinction 

sia til’. > eceegirerent demand distinction in their bracelet 

Yaa) Hiites watches. 





Wheeler bracelet watches embody 
every essential of a fine ornamental 
jewelry design. They fulfill every 
style requirement. Richness of ap- 
pearance through using only the 
finer metals and stones; distinction 
through designing; durability 
through strong yet minute construc- 
tion—their selling is merely a matter 
of displaying. 


The final test is accuracy and you 
can depend upon the accuracy of the 
movements in these watches. 


Yet they cost no more than the ordi- 
nary kind. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 
2 Maiden Lane New York 


Factory: Brooklyn 











THE RODE WATCH 
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“Lone Star” State Jewelers Meet at Dallas 





! Texas Retail Jewelers’ Association Holds Most Successful Two-Day Con- 
vention, Adopts Important Resolutions and Elects New Officers 














DaLLas, TEX., May 16—The Retail 
Jewelers’ Association of Texas closed its 
most successful convention last evening 
after a two days’ session. The spirit of 
optimism prevailed throughout the meet- 
ings. Most of the jewelers in attendance 
declared they are doing a larger volume of 
business this year and getting better prices 
than they did a year ago. It was sug- 
gested that Texas jewelers invest in a 
certain amount of the government Liberty 
loan bonds out of the profits made this 
vear. Such a_ purchase, they declared, 
would have a good effect on business con- 





EDGAR L. PIKE, RETIRING PRESIDENT. 


Edgar L. Pike, president of the 
association, suggested the Liberty loan 
purchase. Individual members indicated 
they will invest in bonds. For the third 
consecutive time Dallas was selected as the 
next meeting place of the association. The 
date will be fixed some time during next 
May by the president. 

The following officers were elected for 
the coming year: W. B. Kinne, Gaines- 
ville, Tex., president; B. R. Stocking, 
Belton, Tex., vice-president; W. E. Moore- 
field), Waco, secretary; Fred Studer, 
Waco, treasurer. Directors: Ben Linz, 
Dallas; H. D. Leffel, San Angelo; Will 
Tschumy, Galveston; W. G. Haltom, Fort 
Worth; Will Dietrich, Cleburne; D. H. 
Keene, Fort Worth; H. E. Pelz, Marshall; 
Ben Hammond, San Antonio. 

Edgar L. Pike, retiring president, was 
made honorary vice-president. 

Delegates to the national convention in 
St. Louis, Mo., the last week in August 
are C. B. Pittman, of Ennis, and Edgar 
L. Pike and Arthur A. Everts, of Dallas. 

The committee on resolutions, C. B. Pitt- 
man, Arthur A. Everts and H. E. Pelz, 
brought in the following resolutions, which 
were adopted: 


ditions. 


Resolutions 
We, your committee on resolutions, beg leave 
to submit the following: REso_vep: That we go 


on record fire, last and all the time, in favor of 
marketing jewelry only through the legitimate 
jewelry trade and hereby pledge our appreciation 
and support to all manufacturers and jobbers 
pursuing this course. 

a - * 

RESOLVED: That we hereby endorse the plan of 
special patterns of merchandise for our members 
and urge its use as far as possible. 

* * * 


RESOLVED: That we hereby endorse the cam- 
paign now being carried on by the A. N. R. J. A. 
against fraudulent and misleading diamond, watch 
and jewelry advertisements. 

— + - 


REsoLVEeD: That we urge all watch factories not 
to accept repairs, except those sent in through 
legitimate jewelers and if such are accepted they 
will only be returned through the nearest legiti- 
mate jeweler and charged for at regular retail 
prices, 

7 & . 

RESOLVED: That this association through its sec- 
retary shall express to the President of the United 
States its undivided support in the present crisis. 

o * o 


Reso_vepD: That this association go on record 
as being heartily in favor of the passage of the 
so-called Stevens Standard Price Bill and Dore- 
mus Bill, preventing the time guarantee on watch 
cases, 

* * + 

RESOLVED: That every member support the re- 
search work recommended by the national trade 
interest committee by contributing to the fund 
being raised and by assisting the investigators in 
their work, 

7 * . 

ReEsoLvep: That realizing the increased cost of 
tools, materials and supplies connected with our 
repairing department and the higher cost of living 
of our employes, we urge our members to study 
their repairing departments and establish such 
methods as will enable them to conduct this 
branch of their business at a gain rather than 
a loss and permit the payment of such wages 
to our employes as will tend to make the em- 
ployment interesting and attractive. We feel 
that some such step must be taken in order to 
attract to our work benches the rising generation, 
whose interests and service are being accorded 
other vocations, which are productive of better 
returns and shorter hours. 

* * # 


REso.tvep: That we endorse properly authenti- 
cated nation-wide publicity for fashionable and 
necessary jewelry adornment, and would respect- 
fully ask our national association’s co-operation 
to that end, with the further recommendation that 
all nationally set styles should be authenticated 
only by properly authorized jewelry organizations 
and that we ask the national association to arrange 
some plan whereby no outside organization shall 
attempt to set style for jewelry to be either worn 
or discarded as not fashionable. 

* = * 

REsoLvep: That we hereby tender our thanks 
to all the officers of this association for their 
faithful performance of duty in the past and 
hereby pledge our loyal support to our national 
association and officers in their valuable work car- 
ried on in our behalf, 

* * * 

REsoLveD: That we tender our thanks to the 
trade papers and the public press for their valu- 
able service to the city of Dallas, her jobbers and 
the management of this hotel for the many cour- 
tesies extended us during this convention.’ 


The First Day 
Registration began early Monday morn- 
ing at the Adolphus Hotel. More than 
100 members signed the register. Edgar 
L. Pike called the meeting to order and 
the invocation was pronounced by T. V. 
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Murray, president of the F. A. Hardy Co., 
of Texas. 

Mayor Joe E. Lawther delivered the ad- 
dress of welcome. He expressed his pleas- 
uré at welcoming the jewelers to Oklahoma 


City. He said: 
ADDRESS OF MAYOR LAWTHER 
Gentlemen: 


It gives me a very great deal of pleasure to 
welcome to our city the jewelers’ convention. * * * 

T am reminded that my time is desired else- 
where, and I know that your time is needed to 
transact the business before you. As my occasional 
visits to the jewelry establishments have marked 
bright spots in my life, I say in closing that I feel 
I shall remember this occasion, in welcoming to 
our city the retail jewelers of our State, as a 
bright occasion. You have honored those of our 
citizens engaged in the jewelry business by your 
presence, and in honoring them you have honored 
our entire citizenship, for we are all bound to- 
gether with the ties of civic pride, and the “Dal- 
las spirit.” When you honor one Dallasite, you 
honor all. 

May vour visit here be one round of enjoy- 





— 


ARTHUR A. EVERTS, DELEGATE TO NATIONAL 
CONVENTION. 


able pleasure, is the wish of our citizenship ex- 
pressed through me. 


ADDRESS OF PRESIDENT PIKE 


President Pike delivered the address of 
welcome after the luncheon hour. He 
urged that jewelers talk a spirit of op- 
timism and push their business now as 
they have never pushed it before. He 
pointed out that food products of Texas 
are bringing high prices, labor is being 
paid better wages than ever before, and 
there is no reason why times should not be 
better for the jewelers than ever. The 
only danger, he said, is that people become 
panic-stricken on account of the war when 
there is no panic. 

In an address on “Who Is the Jewelers’ 
Greatest Enemy?” D. H. Keene, of Fort 
Worth, said the jeweler himself is his own 
worst enemy, because he sometimes be- 
comes pessimistic. He said in part: 


ADDRESS OF D. H. KEENE 


When I tell you that the jeweler himself is his 
own worst enemy this is what I have in mind. 

Have you ever realized on what a small mar- 
gin of profit the retail jeweler conducts his busi- 
ness? We are selling a commodity that lasts for 
a lifetime, and vet if you will compare our profits 
with the merchant who sells a more perishable 
product th-+ is used daily, you will find that their 
profit is far greater than ours, in spite of the 
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fact that they turn their stocks from two to 
10 times a year. 

Gentlemen, whose fault is this, and who have 
we to blame? All that a successful jeweler accu- 
mulates during a lifetime is his stock in trade 
and when he cashes in his checks what is it 
worth when thrown on the market? Our widows, 
nine times out of 10 are left a stock of mer- 
chandise that will seldom bring over 50 cents on 
the dollar and in many cases the liabilities are 
in excess of the assets. 

Can we blame anyone but ourselves because we 
have not the gumption and self-respect as a mer- 
chant to make a legitimate profit on our sales like 
other merchants do? * * * 

The illegitimate competitor is the direct cause of 
the legitimate jeweler being forced to do business 
under adverse conditions. The reason that we 
do not make a profit on our investment and our 
efforts is because our competitors will not allow 
us to do so. They are always waiting for the 
chance to lift their hammer and knock, and “Oh 
ye gods,” how some jewelers can knock. I know 
this to be a fact for thank goodness Fort Worth 
has kept abreast of the times in that respect. 
Can you realize what would happen to me if I 
should seli a bread plate for $30 that cost me $15? 





OF THE 
RESOLUTIONS COMMITTEE, 


PITTMAN, CHAIRMAN 


Knockers are the enemies in our camps and in- 
stead of enjoying the happiness and prosperity of 
this country to which all other merchants are 
availing themselves we decline to allow our fellow 
jewelers to enjoy the same privileges. 

When we force our competitor down we lose 
sight cf the fact that we are drawing ourselves 
down to the same level. 

Now gentlemen, don’t misconstrue my talk for 
it is not my intention to antagonize anyone, for 
my talk is for a better understanding between 
the jewelers. * * * 


SUGGESTIONS BY BEN HAMMOND 


Here are some timely suggestions made 
by Ben Hammond, of San Antonio: 


First, I find the jeweler as a rule doesn’t really 
think quite encugh of himself. He talks as though 
the banker and the dry goods merchant and such 
were big people and he was only ‘“‘small fry’? and 
quite unimportant. Such is not the fact. Your 
character and reputation must be as perfect and 
deservingly so, as the banker or you can’t make 
a permanent success. You are a specialist and 
carry a better stock of jewelry and silverware 
than that of the jewelry department in any depart- 
ment store in your town I am sure, and any de- 
partment store is merely an aggregation of small 
Stocks bought and sold without the expert knowl- 
edge you have in your particular line. 

I find most people reasoning animals. Do it. 
If you double your sales at one-third less profit 
you've made a lot more net money in a year. 

And above all don’t (this especially to the 
small town dealer) don’t order out a diamond, or 
Silverware for your banker, or merchant or a 
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friend for “cost and 10 per cent.” It’s the 
most reprehensible practice really honest well 
meaning jewelers will follow. You are cutting 
your own throat, you are spoiling a customer, you'll 
never be able to make a decent profit off that 
man in the future. Does he lend you money 
without interest? Does he sell you your dry goods 
on that basis, or other merchandise? He does 
not, and when you do it he brands you as a 
“sucker” and mentally says he will not buy 
goods of you again unless he can work you the 
same way, and he, won't. 

Another thing, you are an expert; your doc- 
tor, your lawyer all of them charge you for ex- 
pert advice, they don’t give it to you for nothing. 
When they want expert advice or the valuation 
on a diamond, watch or piece of jewelry, do you 
charge them for it? You certainly should. I 
have talked this several years and am happy to 
say a great many jewelers do. 

A few more things come to me. I note a good 
many merchants and clerks are too quick to “‘lay 
down” on a customer who isn’t easy or quick to 
please and rush to propose they can order out 
something for them. They will dig up catalogs 
to show goods they will order out. They have 
practically the same goods in. stock. Don’t do 
it except as a last resort. Sell the goods you’ve 
got. Stick to them. Keep your nerve up, talk 
"em up. 

Don’t think price is everything. In our busi- 
ness it’s a common mistake to think a lower price 
sells the goods. It don’t do it. People want 
their money’s worth but they want something 
good for the price they have set in their mind 
and its up to you to convince them you are 
giving it to them. Less money is made in sell- 
ing cheap goods cheap than in selling good things 
that are satisfactory at a reasonable price. 


The Banquet 

The banquet given for the visiting 
jewelers Monday evening in the Palm 
Garden of the Adolphus Hotel was one 
of the most elaborate given to any conven- 
tion held in Dallas. The hosts were the 
wholesale jewelers and opticians of Dallas 
and the guests numbered about 175. The 
hosts were F. A. Hardy & Co. H. H. 
Hawley & Co., Houghton-Reardon Co., 
Merry Optical Co., Moore-De Grazier Co., 
C. L. Norsworthy Co., Charles E. Purdom 
Co., Shuttles Brothers & Lewis and Strom 
& Cummings. 

At the banquet each guest was presented 
with a souvenir mirror by the hosts. Paper 
horns and confetti were distr:buted. 


| The Second Day 
At Tuesday morning’s session Herman 
Philipson, advertising manager of the 
Dallas Times-Herald, read a paper on 
“How to Advertise a Retail Jewelry 
Store.” His address appears on page 97. 
ADDRESS OF ARTHUR A. EVERTS 


Arthur A. Everts, of Dallas, gave a talk 
on “The Watch Business.” He declared 
jewelers lost money repairing watches 
without knowing it. In his store he em- 
ploys five watch repairers, and a minimum 
charge of $2.50 is made for watch repair- 
ing. An auditor examined his business 
last year, he said, and showed he lost $700 
in the watch repairing business. 

He urged that all members sell only 
good watches, demanding a good profit for 
them. He also urged that jewelers have 
their individual stamp in all watches sold. 


ADDRESS OF W. B. KINNE 


The “Business Outlook” was the subject 
of an address by W. B. Kinne, of Gains- 
ville, the new president. He said: 


One of the most potent and patriotic slogans 
of the day is “‘Keep things Moving.”? Keep money 
in circulation. Keep employment for everybody. 
Keep wages good. Keep on making money that 
we may have money for war sacrifices. The 
worst thing that could happen to the world these 
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days would be a business depression in the United 
States. President Wilson sounds the keynote in 
this sentence: “It is evident to every thinking 
man that our industries, on the farm, in the ship 
yards, in the mines, in the factories, must be 
more prolific and more efficient.” 
* ‘ . 
War duties and war expenditures must be in 
addition to peace duties and peace expenditures. 
The more we do the more we can do. The more 
money spent the more we will have in our pockets 
to spend. Money creates money. Money has no 
business value when not working, that is circulating 
in trade, traffic and commercial circles. It loses 
power when hoarded and remains imbecilic as 
long as it lies dormant. It must be kept in the 
going to bring results and that going must be 
through the channels of the varied trades, indus- 
tries and general commercial intercourse. 


ADDRESS OF B. R. STOCKING 


B. R. Stocking, of Belton, next spoke on 
“Jewelry.” He said in part: 

Most jewelers are afraid to buy good jewelry, 
but the well made 14k pieces usually sell faster 
than the cheap light weight 8k pieces in proportion 
to tlie stock shown. 

I believe it is time for the jeweler to let the 
$1.50 solid gold la Valliere, and $5 17 jewel gold 
watch business go to the department store or cat- 
alog house, as well as cut out the lines of jewelry 
that any merchant in town can buy as cheap as 
you can. 

There are more lines made for the jewelry store 
exclusively. These are the lines we should push 
and advertise so that we as jewelers can reap the 
benefit. 

On looking over a watchmaker’s rack you will 
find about half of the watches, of two makes 
and likely not one-third of them sold out of a 
jewelry store. Others you are sure came from 
some brother jeweler’s stock. 

We make it a study in our store to keep up 
with the goods and prices given in mail-order 
catalog to the consumer and the catalog sent to 
the general merchant. The customer now is not 
going to pay you more for a piece of jewelry than 
he can get it elsewhere because you are a jeweler 
and a good fellow. 

On motion of C. B. Pittman, of Ennis, 
the association agreed to pay its secretary 
a salary of $100 a year hereafter. 

Ben Hammond, of San Antonio, sug- 
gested that all jeweler members of the 
association keep cards showing their mem- 
bership in their show windows. The secre- 


tary was ordered to furnish the cards. 
The Roster 


Among those who attended the banquet 
Monday night were: 

Austin—Robert Mueller. 

Beaumont—Mr. and Mrs. E. S. Leach. 

Belton—B. R. Stocking. 

Boerne—Dan Rittimann. 

Coolidge—A. L. Roher. 

Corsicana—R. L. Reese. 

Dallas—Mr. and Mrs. J. B. Rooney, Mr. 
and Mrs. H. H. Hawley, Mr. and Mrs. 
F. E. Chase, James W. Norwood, Miss 
Olliemae Enlaw, H. N. Baker, L. C. Stevens, 
J. L. Welborn, M.. Goodstein, M. L. Bar- 
nett, Joe Bloch, J. R. Jones, S. W. Straus, 
Miss Coates, Miss Clark, Eugene Faber, 
Mr. and Mrs. J. A. Martin, Mr. and Mrs. 
C. W. Goodin, Aaron Horn, Victor W. 
Brozell, Charles F. Goodman, Mr. and 
Mrs. Claude Zimmerli, J. H. Cummings, 
B. B. Findlee, R. L. Mayer, Mr. and Mrs. 
L. S. Patterson, Marcus Baerwald, P. G. 
Storms, Charles Hay, C. H. Eades, T. V. 
Murray, J. M. Wilson, Sam William, R. H. 
Shuttle, Edgar Pike, C. L. Norsworthy, 
Mr. and Mrs. Arthur A. Everts, .J. C. Cobb, 
William A. Hilger, H. J. Ritter, W. E. 
Hunter, Roy J. Truer, A. W. Rhodes. 

Ennis—C. B. Pittman. 

Fort Worth—William Hines, J. H. Greer, 
G. M. Adams, L. T. Newton, D. H. Keene, 
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A. McDavitt, George L. Wilkinson, John 
O’Reilly. 

Gainesville—W. B. Kinney, H. O. Kin- 
ney. 
Greenville—R. E. Graber. 

Gunther—E. M. Maphas. 
Marshall—H. E. Pelz, H. P. Windt. 

San Antonio—Ben M. Hammond, 

Victoria—William Barnes. 

Waco—Fred Studer. 

Walnut Springs—Mrs. E. F. Faber. 

Waxahachie—L. C. Curlin, Henry 
Swayne. 

Wichita Falls—B. T. Burgess. 

La Salle, I11.—O. E. Gilcrist. 

Louisville, Ky—Mr. and Mrs. H. V. 
Dennon. 

Waltham, Mass.—W. L. Wigmore. 

Kansas City, Mo.—E. A. Forshey. 

Buffalo, N. Y.—R. M. Ross. 

New York—M. S. Stern, D. L. Zimmern. 

Newark, N. J—Mr. and Mrs. Max 
Hirsch. 

Ardmore, Okla.—Miss Frances McGhee. 








RAISE BIG FUND 





Members of Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association Get 


Pledges of $9,000 for Publicity Work 


CINCINNATI, Ohio, May 18—Although 
the various committees who are trying to 
raise Cincinnati’s share in the proposed 
jewelers’ national publicity fund had only 
been at work two days, H. Serkowich, 
managing secretary of the Wholesale Jew- 
elers’ and Manufacturers’ Association of 
the Chamber of Commerce, reported Thurs- 
day, at the monthly meeting of that or- 
ganization, that about $9,000 had already 
been pledged, this sum to be turned over 
to the fund within the next three years. At 
the meeting $2,000 a year was pledged. All 
the committees did not report, but Presi- 
dent Arno A. Dorst expects to hear from 
them within the coming week. 

A thorough canvass of the local trade 
will be made, the president announced, and 
from the enthusiasm displayed by members 
of the association, he declared he thought 
Cincinnati, through generous contribution, 
would maintain its reputation as a factor 
in the jewelry industry. 

President Dorst appointed a committee 
consisting of the following to arrange for 
the annual outing in June: Joseph Noter- 
man, Louis Homan and Ed. H. Croninger. 

The association indorsed the movement 
started by the Chamber of Commerce to 
have a United States Army quartermaster’s 
depot established in Cincinnati. 








DEATH OF WILLIAM DIETZ 


New York Wholesaler Suddenly Stricken 
with Heart Disease 


William Dietz, of the William Dietz Co.., 
Inc., wholesale dealers in jewelry and op- 
tical goods, 20 Maiden Lane, New York, 
was taken suddenly ill in his office, about 
10 o’clock last Friday morning and died 
before a doctor could be called. 

Mr. Dietz was born 50 years ago in New 
York city and received his early education 
in the public schools of that city. When 
he was 25 years of age he entered the 
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employ of S. F. Meyers & Co. and con- 
tinued in their employ about 10 years. 
He next entered the employ of the Julius 
King Optical Co., 10-12 Maiden Lane, and 
in 1903 he started in business for himself 
at 20 Maiden Lane. He had continued 
in business there until his death. 

About 10 o'clock, last Friday morning, 
Mr. Dietz, upon re-entering his office, after 
leaving it to visit a member of the trade, 
was stricken with heart trouble and upon 
the arrival of a doctor from a neighboring 
hospital, it was discovered that he was 
dead. Although his many friends and asso- 
ciates in business knew that he had been in 
ill health of late, they did not realize that 
his condition was serious. Mr. Dietz was 
a chronic sufferer from acute indigesfion. 

Members of the trade will be surprised to 
learn of the death of Mr. Dietz, for only 
a short time previous to his demise he was 
seen on the Lane talking jovially with 
several of his friends. His death further 





THE LATE WILLIAM DIETZ. 


shocked the family, because Friday morn- 
ing he left the house seemingly in the best 
of health and joking with his wife and 
daughter. 

He was a member of the Republican 
party and also a member of the Temple 
Lodge, F. & A. M., and the Washington 
Lodge, F. & A. M., in both of which he was 
Senior Warden. Mr. Dietz was also a 
member of the American Association of 
Opticians. 

The Masonic services were held at his 
late home, 1941 66th St., Brooklyn, Sunday 
evening, and funeral services were held at 
his home Monday morning, interment being 
in the Evergreen Cemetery, Brooklyn. 

Deceased is survived by his widow and 
one daughter. 








GETS BRASS FOR GOLD 


Detroit Jeweler Victim of Old Trick at the 
Hands of Clever Swindlers 
Detroit, Mich., May 10.—A swindle was 
perpetrated on Harry Lader, proprietor of 
a jewelry .store at 2705 W. Colfax Ave., 
last Saturday, when he parted with $700 for 





_ tested. 
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a cigar box full of brass discs. Since then 
detectives have been looking for two con- 
fidence men who contracted to sell him 
$1,600 worth of sheet gold for $1,200 and 
then switched a box containing the gold 
for the one filled with brass discs. 

The two men called on Lader Saturday, 
when one of them produced a box of sheet 
gold, which he asked to have weighed and 
Lader complied, carefully going 
over all the pieces, and told him it was 
worth $1,600. The man immediately of- 
fered the gold to Lader for $1,200. When 
informed that he had only $700 in the 
store it was agreed that he was to pay 
that amount and $500 on Monday of this 
week, 

Lader handed over the money and they 
handed over a box which, he found after the 
men had gone, contained only brass discs. 
Then he notified the police but the men 
have not been found. 








RECEIVER APPOINTED 





J. D. Ewing Co., Manufacturing Jewelers of 
Philadelphia, in Financial Difficulties 
PHILADELPHIA, Pa., May 18.—The J. D. 
Ewing Co., manufacturing jewelers at 122- 
24 S. &th St., is in financial difficulty. 
A receiver has been appointed for the con- 
cern. An inventory is now being prepared. 
The house is a corporation of which B. 
M. Falkenhagen is president, Earl S. 
Bickel vice-president, and Clayton O. 
Bickel, secretary and treasurer. The cor- 
poration was formed about five years ago 
by John D. Ewing, who for 30 years had 
been superintendent of the Keystone Watch 
Case Co., and later had started in business 
with John C. Clark. Mr. Ewing bought 
out Mr. Clark’s interest, incorporating the 
business in June, 1912, under the Penn- 
sylvania laws with a capital of $25,000. The 
present officers of the concern were elected 
in August, 1914, after which Mr. Ewing 
had sold his stock in the business. Mr. 
Falkenhagen, the president, has a very 
small stock interest while the Messrs. Bickel 
hold 10 shares each. The largest stock- 
holder is Lucy Bickel who holds 80 shares. 








New Enterprises. 





C. B. Kinzer has opened a store at Col- 
fax, Wash. 

Charles Colt has commenced business at 
Poysippi, Wis. 

J. N. Hale has started in business at 
Fullerton, Nebr. 

John R. Roof has opened a jewelry store 
at Massena, N. Y. 

J. W. Hoffmeister has opened a new 
store at Grinnell, Ia. 

Frank Suttin has established a jewelry 
store at 4725 Lincoln Ave., Chicago. 

Arthur Franklin has established himself 
on Vulcan St., Iron Mountain, Mich. 

George W. Dover, Inc., is the name of a 
new concern at Baker & Eddy Sts., Provi-— 
dence, R. I. 

August Steman has started in business on 
his own account at 304 W. Saratoga St., 
Baltimore, Md. 

A new store has been opened in the First 
National Bank building, Omaha, Nebr., by 
Sol. Lowenfield. 
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in the parks, the sweeping vistas of 12th 
St., Kings Highway, Lindell Boulevard and 
other thoroughfares, the entrance to Forest 
Park, the Kings Highway viaduct, the Jef- 
ferson Memorial and, last but not least, Art: 
Hill. The public library, a fine Renaissance 
—— building, occupies the whole block on Olive 
over her on a March day in 1803 when the and Locust Sts. between 13th and 14th Sts. 


Spanish Governor ceded Louisiana back to | ° hin 
France and the French tricolor fluttered | : 
down to make way for “Old Glory.” 

In prehistoric times the forgotten race 
of the Mound Builders chose the terraced 
river bluffs at this point for those weird 





The A. N. R. J. A. Convention City 


Something About St. Louis of Interest to Jewelers Who Will Be There 
in August 




















Sr. Louis, Mo., May 19.—St. Louis has 
been chosen as the convention city for the 
American National Retail Jewelers’ Asso- 
ciation for 1917, and it is expected that a 
large delegation of visitors from all sec- 
tions of the United States will congregate 
here during the last week in August. Ar- 
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A VIEW OF ART HILL. 





Its great marble delivery hall is one of 
the most imposing rooms in the country. 
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THE ST. LOUIS SHOPPING DISTRICT, 


1angements are now under way for making 
this convention one of the most successful 
that has ever been held by the national as- 
sociation, and visitors are assured a royal 
welcome. 

To those who intend to visit St. Louis 
for the first time a brief review of some 
of the more important features of the con- 
vention city will be of interest. Published 
herewith are a number of illustrations of 
buildings and other sights in and about St. 
Louis which will give a general idea of the 
convention city. 

Historically St. Louis is one of the most 
romantic of places. Three flags floated 


earth works, funeral and ceremonial, which 
have given St. Louis her side name of 
“Mound City,” and the great Cahokia 
Mound just across the river in Illinois still 
stands to interest the layman and puzzle 
the archzologist. 

All through the brave old ante-bellum 
days the Southern aristocracy made a Sum- 
mer resort of St. Louis. Steamboats 
brought them from their planatations, and 
they stayed at the old Planters Hotel, which 
will be the headquarters for the conven- 
tions of the American National Retail 
Jewelers’ Association. 

Visitors will be interested in the statuary 


Two universities will welcome the vis- 
itors to their grounds and buildings. In 
St. Louis University, founded in 1818, the 
visitor will see the oldest university west 
of the Mississippi, and the only institution 
having complete branches in law, medicine, 
divinity and arts. It is conducted by the 
Jesuit Fathers and is noted for its library 
and museum. 

Washington University will show them 
the model of a modern university plant. Its 
granite buildings (harmonious Tudor 
Gothic throughout) stand on an eminence 





A ST. LOUIS LOFT BUILDING. 


just west of Forest Park. They are com- 
plete, from four towered administration 
buildings to traceried chapel. 

The new Barnes Hospital and Washing- 
ton University Medical School give St. 
Louis the most modern and best appointed 
medical centre thus far realized, either in 
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Guard Yo urself against 1m 





—)| HERE is only one way for the retail jeweler to success- 
fully guard himself against mail order competition: that 
one way consists entirely of featuring such goods as are 


not represented in the catalogs of mail order houses. 


When you feature W-W-W Guaranteed Nationally Advertised 
Rings you are eliminating mail order and department store com- 


petition because W-W-W Rings are sold only to the legitimate 
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jeweler. 
Why not connect with the W-W-W proposition? It offers 


merely good rings, but A SERVICE! 
It offers protection against THE GLUTTON. 


White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay 


BUFFALO, N. Y. 
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this country or abroad. The other hospitals 
and. medical schools rank very high, and 
St. Louis University will eventually re- 
ceive $30,000,000 endowment for medical 
| purposes. 

a i Union Station by the 18th 
St. gateway, one has only to look north 
to get a glimpse of the great wholesale 
district for wearing apparel, which begins 
at 18th and Olive Sts., extends over 18th 
to Washington, and down that thorough- 
fare to 9th. In this district more dry goods 
are sold than in any American city outside 
of New York. 

St. Louis possesses a number of shopping 
emporiums second to none in America. 
Grouped in the district between Broadway 
and 10th, Olive and Washington, they are 
easily reached by a 10-minute ride from 
Union Station. 

In the small downtown area from 4th to 
Broadway, Pine to Locust, just south of 
the retail shopping center, is the “Wall 














A ST. LOUIS VIEW. 


Street district” of St. Louis. In these few 
blocks are located banks and trust com- 
panies capitalized at many million of dol- 
lars. 

Here are a few important facts about the 
convention city: 

St. Louis is the fourth city in population, 
estimated in 1916 at 757,309. Greater St. 
Louis has a population of 1,000,000 people. 
It is also estimated that 40,000,000 people 
live within 500 miles of St. Louis. It is 
the largest inland city in the United States, 
the fourth city in manufacturing, having 
over 3,300 factories, employing 150,000 
people. The manufactured products in the 
St. Louis district are valued at over $641,- 
185,423. 

St. Louis has one of the best public 
school systems in the world, including 120 
grade schools, six public high schools and 
a teachers’ college, employ 2,413 teachers 
and 122,397, pupils are enrolled. 

In St. Louis there are 55 parks and play- 
grounds containing more than 2,700 acres. 

The Missouri Botanical Garden (Shaw’s 
Garden) is the finest in the world, with 
over 100,000 specimens of plant life. It 
contains 125 acres. 

St. Louis consumes 98,000,000 gallons of 
water daily. It has the largest wooden- 
ware house in the world, is the largest 
horse and mule market in the world, and 
is the largest shoe market in the world. 

St. Louis also leads in a number of other 
large industries, including the brewing in- 
terests. The largest wholesale hardware 
house in the United States is located in 
St. Louis, and there is a total mileage of 
railways serving St. Louis of 64,071 miles. 
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FIGHT CHECK CHARGES 





National Wholesale Jewelers’ Association 
Active Against Bill in Congress Permit- 
ting Banks to Charge for Collections 


PHILADELPHIA, Pa., May 17.—The Na- 
tional Wholesale Jewelers’ Association is 
still active in its fight against the bill in 
Congress that would permit the collection 
charge on checks. Secretary Thomas A. 
Fernley, of the jobbers’ organization, to- 
day sent out a letter to all members and 


others asking them to take action to kill’ 


the measure. His letter reads: 

“The Hardwick amendment providing 
that banks may charge one-tenth of one 
per cent. as a collection charge on checks 
is now in joint conference committee 
having been passed by the Senate. 

“The House of Representatives instructed 
its conferees to substantially agree unless 
the Senate could be induced to reconsider. 

“If the conference committee agrees on 
the Hardwick amendment, the check col- 
lection charge abuse will be enacted in its 
worst form and may prevail in the large 
cities where charges have not heretofore 
been made. 

“The one-tenth of one per cent. provided 
would actually permit confiscation of one- 
tenth of one per cent. of every bank deposit 
subject to withdrawal by check, even on 
checks cashed at the bank on which they 
are drawn. 

“Your protest by telegraph to the Con- 
gressmen from your district and your Sen- 
ators is necessary in order to defeat this 
attempt to again saddle the inefficient, 
obnoxious check collection system which 
prevailed before the Federal reserve check 
collection system which provides for col- 
lection at par. 

“Respectfully yours, 

“Tuos. A. Ferntey, Secretary.” 








SALESMAN WINS POINT 





Appellate Division Must Reconsider Facts 
in Suit by Innes Getty Against Roger 
Williams Silver Co. 

ALBANY, N. Y., May 18—The Court of 
Appeals has handed down a decision in 
part favoring Innes Getty in his suit against 
the Roger Williams Silver Co. The de- 
cision reverses the decision of the Appellate 
Division, first department, which in turn re- 
versed a judgment of the New York trial 
term of $3,940 in favor of Getty. The case 
is now sent back to the Appellate Term 
which had decided in favor of the Roger 
Williams Silver Co., and dismissed the com- 

plaint. 

The defendant is a manufacturer of sil- 
verware at Providence and maintains a sales 
office in New York of which Getty was em- 
ployed as manager. According to the 
agreement he was to be paid $250 a month 
and a commission of nine per cent. on his 
sales, out of which he was to pay all his 
expenses. His sales increased so that the 
amount in 1910 reached $118,000. He was 
then notified that unless he would accept 
a salary of $3,500 a year he would be dis- 
charged. He refused to modify the con- 
tract and was discharged. 

At the trial the company justified his dis- 
missal on the ground that he had been 
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negligent in caring for its property be- 
cause two trunks of silver had been stolen. 
Getty had directed his employee, Childs, 
to return them to Providence and they 
were placed in a public hall waiting for a 
truckman to take them, where they were 
stolen. Getty contended the company had 
obtained $1,800 insurance for the loss of 
the trunks and had suffered no financial 
loss. 

The Court of Appeals, while declaring 
the conduct of Childs careless, does not 
find Getty wholly chargeable with the mis- 
conduct of this employee. “It cannot be 
said as matter of law that it was mis- 
conduct on plaintiff’s part to entrust him 
(Childs) with the simple duty of shipping 
out the trunks and packages. He could 
not be expected to stand guard personally 
over the trunks. He was no cheap menial 
and his time was valuable both to the 
company and himself. He had the right to 
trust someone and the insurance against 
loss was some protection. If he took prop- 
er precautions to have a reliable office boy, 
he might assume that the office boy would 
not on a given occasion neglect his duty. 
But it is not incredible as a matter of 
law that he did not know and would not 
necessarily in the exercise of proper care 
have known that Childs was leaving the 
defendant’s property exposed to theft. It is 
a close case, but not a clear case and 
therefore defendant must reasonably sat- 
isfy a jury that plaintiff was guilty of mis- 
conduct.” The court reverses the judgment 
appealed from and remits the case to the 
Appellate Division for its consideration of 
the facts. 


L. GOODMAN FOUND DEAD 


Body of Retired New York Diamond Mer- 
chant Discovered by His Nurse 


Leopold Goodman, a retired diamond 
merchant and formerly a member of the 
old firm of Goodman Bros., 8 Maiden 
Lane, New York, was found dead Satur- 
day night at his home, 555 Park Ave. He 
had been ill for a year. Mr. Goodman’s 
firm dissolved about five years ago. 

He was born in Columbus, O., 60 years 
ago, and when he came to New York 40 
years ago became a member of the firm of 
Grinberg, Goodman & Pollack, then at 32 
Maiden Lane. When this firm dissolved 
in 1885 Mr. Goodman entered into part- 
nership with his two brothers, Henry and 
Albert, as Goodman Bros. 

Mr. Goodman had been suffering for 
some time from a nervous ailment and had 
been under the constant care of a doctor 
and a male nurse. For the past two weeks 
he had been confined to his bed. 

On Saturday evening, as his wife and 
two daughters prepared to go for a short 
drive in the family limousine and left the 
invalid in the care of his male nurse, Mr. 
Goodman, under some pretense, dismissed 
the nurse for an hour, and upon the nurse’s 
return he found Mr. Goodman stretched 
dead on the bed. A bullet had been sent 
crashing through his brain. 

Deceased is survived by a widow and 
two daughters. 

















Martin J. Roche, Timmons, Ont. has 
been succeeded by P. H. McHale. 
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Emblems 


Everybody wears’ them. 
Made of “Lustagold,” our 
25501/, own metal with the color 
$4.00 Dz and lustre of gold. The 
F better quality emblems 
which alone can represent 
the ideal our flag stands for. 
The Jeweled Emblems are 
all set with “‘Fishson” Half 

Pearls. 


Every Man Must Wear An 
Emblem on June_ 5th, 
‘Registration Day”’ 


June 5th wili be “Registration Day,” and 
the United States Chamber of Commerce ad- 
vocates that after registering every man 
must wear either a flag or an emblem of 
some sort. 

Prepare NOW for this unprecedented de- 
mand. You'll do a tremendous business with 
the right kind of emblem. These are the 
right kind—the kind your customers are 
proud to wear. Order by number and ORDER 
NOW. Delay may mean we'll have to dis- 
appoint you. 


FREE Handsome Display Pads given 
FREE with every order for 2 doz. 
Discount 2%—10 days. Act at once. 


H. W. Fishel & Sons 


126 W. 22nd Street, New York 











255344. Pat. Pending 
$3.50 Dz. 


ree 


255814. Pat. Pending 
$9.00 Dz. 
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BAKER €-CO. INC. 


NEWARK ,N.J. 





No Guess Work 


All our returns on scraps, filings and sweeps 
ate based on an accurate analysis of your 
material. 

Estimating and guess work are eliminated. 
Our methods assure returns for every particle 
of precious metal contained in your shipment. 

Economical operations, coupled with the 
fact that all metals are sold in the form of 
manufactured product, enables us to pay 
highest returns. 

Send a trial shipment and be convinced. 
























REFINERS AND 
SWEEP SMELTERS 


New York Office - 30 Church SF. 
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spread broadcast and have declared that in 





Jewelers’ 


Combats False News 





Vigilance Committee Getting Proper Publicity on Platinum 
Situation and Having Erroneous Articles Corrected 


order to be patriotic women should give up 
buying platinum jewelry. A special com- 
mittee was appointed to take this up with 
the newspapers publishing such articles and 
arrangements were made with a special 
writer to write articles on platinum that 








The platinum committee of the Jewelers’ 
Vigilance Committee, acting on the com- 
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PLATINUM SUPPLY 
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Plentiful Supply, However, Per-|% 
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would tell the exact facts. 
The papers which published incorrect ar- 
ticles were written to and appealed to pub- 


in articles in regard 
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Newark Committee Agrees wo Dis- 
continue Making Heavy Pieces 
of Platinum Jewelry. 


WILL USE GOLD INSTEAD 
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telling why the Government had not asked 
the women to give up platinum and telling 
what arrangement had been made by the 
jewelers to conserve the supply were pre- 
pared and sent out. 

The first of these articles appeared in the 
Newark Sunday Call, the New York Even- 
ing Sun and later similar articles began to 
appear in newspapers throughout the coun- 
try. All through last week articles ap- 
peared in newspapers in every section of the 
country, north, east, west and south. 

About 150 such articles have appeared 
up to the time the JEWELERS’ CIRCULAR 
went to press and many more will come 
out in the next few weeks. An idea of the 
character of these articles and the way they 
were treated by the different newspapers 
will be seen in the cut on page 65, showing 
a few of the representative articles. 








A DARING ROBBERY 


Police Searching for Suspect and Diamond 
Rings Valued at $17,000, Stolen from 
New York Jewelry Store 
The police of New York and other large 
cities throughout the country are still 
searching for the proceeds of a sneak theft 
which occurred several weeks ago at the 
store of Joseph Schulman, 34 Eldridge St., 
New York, and which netted the robbers 
about 98 diamond rings, valued at $17,000. 
Although the theft occurred on the morn- 
ing of May 3, it was not discovered until 
sometime later in the day, and was not 
made known until last week. A photograph 
of the man who had been seen about the 
store on the day of the robbery has been 
identified by Mr. Schulman. The police 

are now searching for this suspect. 

The man who is suspected of committing 
the robbery visited the store, according to 
the son of the jeweler, several months ago 
in search of a position. He represented 
himself as a bookkeeper and told the jewel- 
er’s son that he had been sent for the po- 
sition by a friend of Mr. Shulman’s. The 
jeweler at the time told him he had no po- 
sition open, but that he should come in 
again some time later. A few weeks ago 
he again came to the store and when told 
by the jeweler’s son there was no position 
open, he left. Nothing more was seen of 
him until the morning of May 3. On that 
day he entered the store shortly after the 
place was opened and when asked what 
he wanted, he replied that he had an ap- 
pointment with Mr. Schulman’s son. When 
told to wait, the young man removed his 
overcoat and seated himself on a chair in 
the rear of the store. 

A few minutes later two other men who 
are believed to be accomplices of the first 
man, appeared in the store and asked to 
be shown a la Valliere which was at that 
time displayed in the window. While the 
elder Mr. Schulman was still engaged in 
looking for the la Valliere, the young man 
who claimed he had an appointment with 
the jeweler’s son, sent a boy who was 
sweeping the store, into the office for a 
telephone book. When the boy returned 
he noticed the stranger standing behind the 
counter and told him that none other than 
employes were allowed in that part of the 
store. 

The two men believed to be accomplices 











left the store a few minutes later. The 
young man who was waiting for the jewel- 
er’s son to put in an appearance, then picked 
up his coat and told Mr. Schulman he 
would take a walk and return later. He 
left the store and nothing was thought of 
the incident until young Mr. Schulman 
went to the safe later in the day for a ring 
which he had in a tray. When the ring 
could not be found a thorough search of 
the establishment was made, and it finally 
developed that two small leather covered 
trays, one containing 63 rings and the other 
35 rings, had disappeared. 

These were all made of platinum and set 
with diamonds and were valued at from $50 
to $650 each. They were all made exclu- 
sively for Mr. Schulman and were of many 
different designs. The incident was im- 
mediately reported to the police and the 
case has been assigned to Detectives Kelly 
and Haskins. 

When it was learned by young Mr. Schul- 
man that the man who visited him on a 
number of occasions in search of a posi- 
tion had again been in the store, he imme- 
diately notified the police. The jewelers 
then went to police headquarters and after 
looking over a number of pictures in the 
Rogues gallery, finally picked out a notori- 
ous sneak thief as the man who had visited 
the store in search of a position as book- 
keeper, and who had been in the store on 
the morning of the robbery. This man has 
a long criminal record and has on many 
occasions been hailed to court charged 
with minor offenses. A search was at once 
started for the suspect and his usual haunts 
were visited by the authorities, but as yet 
they have been unable to obtain a clue as 
to his whereabouts. 

It is the opinion of the authorities that 
while the two men engaged the elder Mr. 
Schulman at the front of the store, the 
third man sneaked behind the counter and 
picked from the safe the two small trays 
of rings, which he slipped under his over- 
coat when he walked from the store. 

A detailed description of each ring will 
be sent broadcast by the police. 








‘ OFFICERS ELECTED 


Fort Wayne, Ind., Retail Jewelers Hold An- 
nual Meeting and Plan for State 
Convention 





Fort Wayne, Ind., May 16.—Plans for 
holding the annual convention of the In- 
diana Retail Jewelers Association at Fort 
Wayne, on June 26, 27 and 28, are still 
under way and from all indications the 
gathering should prove one of the most 
interesting and instructive ever held by the 
organization. It is planned to have some 
of the best speakers in this part of the 
country to address the jewelers on subjects 
of vital interest to the trade. An elaborate 
entertainment program is also being ar- 
ranged. 

Several days ago the local association 
held their annual meeting and elected the 
following officers to serve for the ensuing 
year: President, Mr. Oswald, vice-presi- 
dent, Mr. Young; secretary and treasurer, 
Carl Rose. 








John R. Roof has opened a new jewelry 
store at Massena, N. Y. 
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DAYLIGHT SAVING 





Governor of Massachusetts Endorses Plan 
to Move Up the Clock 


Boston, Mass., May 17.—“Believing that 
I reflect the opinion of this section of the 
nation, I do hereby approve the resolution 
adopted by the executive committee of the 
Massachusetts Committee on Public Safe- 
ty and urge the immediate nation-wide 
adoption of the daylight saving plan as a 
war measure,” said Governor Samuel W. 
McCall, in an official statement yesterday, 

At a meeting held at the State House 
here “daylight saving” was endorsed by 
many organizations representing all parts 
of New England. The Governor of New 
Hampshire has approved of it, and the 
other New England governors are expected 
soon to take similar action. 





Committee Endorses 
Saving” Bill 

Wasuinocron, D. C., May 18.—The “Day- 
light Saving” plan was indorsed to-day by 
the Senate Interstate Commerce Commit- 
tee, which ordered reported the bill of Sen- 
ator Calder of New York, providing that 
clocks shall be moved ahead one hour dur- 
ing the Summer months. 


Senate “Daylight 








DEATH OF R. H. RADFORD 





New York Engraver Passes Away After 
Three Days’ Sickness 


Robert H. Radford, for nearly half a cen- 
tury in the engraving business as the R. H. 
Radford Engraving Co., 5 Courtlandt St. 
New York, died last Sunday afternoon at 
1 o'clock at his home, 822 Park Ave.,, 
Plainfield, N. J., of kidney trouble after a 
three days’ illness. 

Mr. Radford was born 63 years ago in 
Hempstead, L. I., and at an early age, 
moved with his parents to Plainfield. 
About 45 years ago, after serving an ap- 
prenticeship of a number of years he 
founded the engraving firm which bears his 
name. It was then located at 28 John St. 
About 15 years ago the business was 
moved to 21 John St., and about six years 
ago to 5 Cortlandt St. 

Many friends of Mr. Radford will be 
shocked at the news of his death, for on 
Wednesday evening he left his place of 
business in apparent good health. Upon 
his arrival at his home he took to his bed 
and died three days later. 

Mr. Radford was active in Y. M. C. A. 
and church work in Plainfield. 

The funeral services will be held at his 
late home, 822 Park Ave., Plainfield, to- 
day at 3 Pp. M., and interment will be in Hill- 
side Cemetery. 

Deceased is survived by a widow and two 
sons, Leroy S. and R. Lester Radford. 
The firm will be continued by Mr. Rad- 
ford’s associates in business. 








That the loss in the mail of a check for- 
warded by a bank for collection after 
crediting it as money to the account of the 
depositor upon his unrestricted indorse- 
ment falls upon the bank unless it takes 
steps to charge him as indorser, is held in 
the New York case of Heinrich v. First 
Nat. Bank, L.R.A.1917A, 655. 
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TRADE EXTENSION TRIP 


May 23, 1917. 





Members of Pittsburgh Chamber of Com- 
merce Complete Successful Tour of 
Several Cities 


PittspurRGH, Pa., May 18—One of the 
most successful trade extension trips of the 
Chamber of Commerce of Pittsburgh ever 
planned by that organization was completed 
today and two prominent men identified 
with the trade—Sam F. Sipe, president of 
the Jewelers’ 24-Karat Club, and B. K. 
Elliott of the B. K. Elliott Co.—were among 
the most honored men on the tour. Jewel- 
ers in every town visited almost were mem- 
bers of the reception committee to entertain 
the 125 visiting business men, but the real 
celebration so far as Mr. Sipe was concerned 
took place at Salem, W. Va., a bustling 
community where he once lived. All of the 
school children came to the train carrying 
American flags and automobiles were in 
waiting to take the party on a tour of the 
town and then to a stage erected right in 
the street from which speechmaking was 
made. 

The members of the party did not know 
that Mr. Sipe had spent part of his boy- 
hood there, until the mayor of the town 
reminded the visitors there and Mr. Sipe 
was introduced to the crowd and made a 
speech in which he told some good stories. 

Mr. Sipe the very first day and after the 
first stop at Uniontown, Pa., was placed in 
charge of the train by the chairman of the 
trade extension committee, Harry W. 
Neely, who had captained every one of the 
previous 16 trips, but who was unavoidably 
called back to Pittsburgh. 


It was one grand ovation that the jewel- 
ers received everywhere. After a visit at 
Morgantown, Fairmont, the first night was 
spent at Clarksburg where the jewelers 
were out in force and a meeting was held 
in the Hotel Waldo, where moving pictures 
were taken. This was a brand new feature, 
the pictures being taken of the crowd while 
the speech making was being made. Mr. 
Sipe had engaged W. C. Cooper, who was 
a real “Uncle Sam,” looking the part 
absolutely. He has the natural whiskers 
and wore the red, white and blue star 
spangled suit. It was a great hit. The 
second day was spent at Grafton, Salem, 
West Union, Pennsboro and Parkersburg 
and at the latter place the merchants of 
Marietta, O., came over to the Parkersburg 
Country Club where a royal time was spent 
and where Mr. Sipe also spoke, moving pic- 
tures being made there. The keynote of 
this night was the speech made by James 
Francis Burke, an honorary member of the 
Jewelers’ 24-Karat Club of Pittsburgh, who 
told the merchants that the people must 
subscribe for the Liberty loan. Mr. Burke 
is counsel of the Chamber of Commerce of 
Pittsburgh, a former member of Congress 
and one of the most gifted orators in the 
United States. His speech made a 
tremendous impression, 

Thursday Marietta, Sistersville, New 
Martinsville and Wheeling were visited, a 
get-together meeting being held in Wheel- 
ing in the Windsor Hotel. The trip to 
Washington, Pa., which was to have been 
taken Friday, was called off owing to the 
death of the town’s most distinguished 
citizen, the Hon. E. F. Acheson, who 
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represented the district for 14 years in 
Congress. 

Mr. Elliott was presented with a gold 
watch by the members of his car, as a 
birthday gift, while the members of the 
Rotary Club on the train, of which Mr. 
Elliott is the president, presented him with 
a gold penknife, both being bought of 
Wallace L. Miller at Uniontown, Pa. 








REFINER WINS DECISION 





Rescript Filed Favoring George M. Baker 
in Suit Involving Interesting Points 

ProvipENcE, R. I., May 19.—A rescript 
was filled by Presiding Justice Tanner of 
the Superior Court on Wednesday in the 
suit of George M. Baker, the refiner of 
this city, against Edwin A. Smith, giving 
decision for the plaintiff for $37,190.47. 
This is a suit resulting from the bankruptcy 
proceeding of the Manchester Mfg. Co., 
silversmiths, which owed Mr. Baker a 
large sum for silver furnished. 

This was an action at law to recover 
from the defendant Smith as director or 
clerk or treasurer of the Manchester Mfg. 
Co., an indebtedness of the corporation to 
Mr. Baker, who sued Mr. Smith, on the 
ground that he was liable because of fail- 
ure to file a certificate that the stock was 
paid up and because of allowing the in- 
debtedness of the corporation to exceed 
the paid-in capital. Mr. Smith was elected 
director and secretary-treasurer of the cor- 
poration at the first meeting held to or- 
ganize the business, Dec. 21, 1898. William 
H. Manchester was elected president and 
director and Henry C. Babcock was elected 
a director. All the stock was owned by 
Messrs. Manchester and Smith, while, it is 
alleged, Mr. Babcock was a dummy di- 
rector. 

The books showed that Messrs. Manches- 
ter and Smith received as salaries $500 
each per month down to the year 1913. 
The court’s opinion is that Mr. Smith was 
a de facto director. Although he was never 
re-elected after the first election, the court 
says that he held over and performed the 
functions informally of a director. “For- 
mal meetings of directors are not always 
necessary where their usual course of busi- 
ness is to act informally,” says the rescript. 

There were only two stockholders and 
they met in their respective offices and con- 
ducted the affairs of the corporation, the 
court says, and furthermore it cannot be 
said that the officers of the company have 
no personal responsibility for. failing to 
comply with the law by filing a certificate, 
according to the rescript. 

The corporation gave a note for $25,000 
to a bank and the note was assigned by 
the bank to the defendant, Mr. Smith. The 
court holds that the liability of directors 
for not filing a certificate is for all the debts 
of the company. 

Mr. Baker was not satisfied with the 
terms of settlement in bankruptcy and de- 
clined to receive his share of the assets 
as determined by those terms and brought 
suit against Mr. Smith personally. The 
outcome of this suit has been watched with 
considerable interest by manufacturing 
jewelers and others, because of the legal 
points involved as regards the liability of 
directors. 
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APPEAL OVERRULED 





United States Court of Customs Appeals 
Decides as to Classification of 
Certain Foxtail Chain 


The United States Court of Customs 
Appeals holds in a decision handed down 
during the past week, overruling an appeal 
in the name of Albert Lorsch & Co., New 
York, involving the classification of cer- 
tain brass and German silver foxtail chain, 
that the term “suitable for use” does not 
in the tariff sense imply or require chief 
use. 

While the Board of United States Gen- 
eral Appraisers held that the testimony in- 
troduced by the importers showed that the 
predominating use of the foxtail chain at 
issue was for eyeglass holders and gas and 
electric light fixtures, and that therefore 
duty should have been assessed at the rate 
of 20 per cent ad valorem under Par. 16/7, 
of the Tariff Act of 1913, as manufactures 
of metal, the Customs Court rules that the 
chief uses of these materials as imported 
were for jewelry purposes. It was brought 
out at the trial before the Customs Board 
that much of this chain is used in the manu- 
facture of various articles of jewelry. 

Under the decision of the court the col- 
lector’s classification as “other materials of 
metal suitable for use in the manufacture 
of jewelry,” with duty at the rate of 50 per 
cent. ad valorem under Par. 356, Act of 
1913, is upheld and the Board’s ruling sus- 
taining the contention of the importers for 
the lower duty is reversed. 

According to the opinion written by Judge 
De Vries, this appeal involved the single 
question of law as to the tariff meaning of 
the words “suitable for use.” The General 
Appraisers, in their decision, held that “suit- 
able for use” in a tariff sense meant “chiefly 
used.” After reviewing at some length the 
question of law involved, Judge De Vries 
holds that the term “suitable for use” was 
immediately before the court and inter- 
preted in Kahlem v. United States (2 Ct. 
Cust. Appls., 206; T. D. 31947), wherein it 
was held that: “In the tariff law the term 
‘suitable’ means actually, practically and 
commercially fit.” Judge De Vries further 
holds that the rule to the same effect has 
been upheld by the United States Supreme 
Court. 

In conclusion, Judge De Vries writes as 
follows: 

While the Board speaks of a “minor” use here 
shown for jewelry purposes, a careful reading of 
this record discloses that a vast preponderance of 
the testimony was to the effect that these importa- 
tions were “‘commonly” so used. This testimony 
was not contradicted by a single witness. True, 
a considerable use was shown for other than 
jewelry purposes, but on cross-examination those 
witnesses admitted that condition did not at enact- 
ment of this law obtain. Indeed, were the finding 
material and the case one of original impression, 
upon this record, the court would be inclined to 
find that the chief use of these materials as im- 
ported was for jewelry purposes. The court is 
clearly of the opinion, however, that the term 


‘‘suitable for use” does not in the tariff sense 
imply or require chief use. 








The Fall River, Mass., Jewelers’ Associa- 
tion recently voted to adopt a memorial for 
the late Frederick D. Bowker and to for- 
ward a copy to Mrs. Bowker. It was also 
voted to close the jewelry stores of the city 
during the hour of Mr. Bowker’s funeral. 
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TURNS OVER CHECK FOR $3,585 





Ludwig Nissen Presents to American Jewel- 
ers’ Protective Association Moiety Re- 
ceived for Seizing Pearl Necklace 


The turning over of a check for $3,585 
to the American Jewelers’ Protective Asso- 
ciation by Ludwig Nissen, of Ludwig Nis- 
sen & Co., New York, brings to a close 
an interesting case involving the seizure, 
by Mr. Nissen of two pearl necklaces and 
several loose gems which the subsequent 
developments showed had been smuggled 
into this country. The pearls have been 
sold at public auction by the government 
to New York dealers for $15,450. The 
check awarded to Mr. Nissen, by the 
Treasury Department, represents’ the 
amount of moiety received for his services. 
It will be used by the association in carry- 
ing on its work in the prevention of smug- 
gling and in protecting the trade in similar 
ways. 

The story of the case dates back to the 
Spring of 1915 when one day during the 
month of May, one Messia, who had been 
for years a representative of a French 
concern, in Paris, visited the offices of the 
New York gem merchant and offered the 
pearls for sale. An examination convinced 
Mr. Nissen that the necklaces had been 
strung in Paris. He assumed that no one 
would pay 60 per cent. duty on the neck- 
laces under the provisions in the tariff for 
jewelry, when the pearls could have been 
imported at 20 per cent. as loose gems. 
Acting on this assumption he seized the 
whole lot and refused to take them from 
his safe unless proof was offered that the 
pearls had been imported in the regular 
manner. A liberal time limit to produce 
such proof was set and when the time ex- 
pired and the invoices had not been pro- 
duced, the pearls were turned over, by Mr. 
Nissen to the government with an explana- 
tion of the conditions. In the meantime 
Messia and his family had left the country 
and thus the French gem dealer escaped 
arrest, trial and possible punishment on a 
charge of smuggling. 

When questioned by a reporter for THE 
JEWELERS’ CIRCULAR about the matter, Mr. 
Nissen said: “The case is an interesting 
one and such drastic action should have 
its effect in discouraging would-be smug- 
glers of gems. It is apt to make them 
think twice before engaging in such busi- 
ness, and on second thought some of them 
may conclude that it is not profitable to 
try to evade paying duty. The reason why 
I did not call in a Customs agent and have 
the man arrested, was because I realized 
that if such a step was taken the matter 
would be advertised all over the country 
and the man branded as a smuggler. If it 
had finally turned out that the pearls had 
been imported in the regular way, the fact 
that the man was innocent of the crime 
would not have traveled half as far as had 
the fact that he had been arrested as a 
smuggler and I might thus have become 
the instrument by which an innocent man’s 
reputation was ruined.” 

R. G. Monroe, president of the American 
Jewelers’ Protective Association when in- 


‘terviewed by a reporter for the JEWELERS’ 


CIRCULAR regarding tthe matter, said: 
“The American Jewelers’ Protective As- 
















































































sociation has acknowledged to Mr. Nissen 
and js pleased to thus publicly acknowledge 
receipt of $3,585—being the government 
moiety paid in the ‘Messia’ pearl smuggling 
case. 

“The point to be advertised and em- 
phasized in this connection is that the 
owner lost the entire cost of his merchan- 
dise, which probably more than exhausts 
the profit on all previous dishonest opera- 
tions. 

“A smuggler is a thief and a thief is 
seldom interested in the moral issue of 
right and wrong; therefore it is necessary 
to make the smuggler’s operations unprofit- 
able. 

“The entire trade has reason to be grate- 
ful to Mr. Nissen for his generosity in this 
matter.” 


MAY SEE ACTIVE SERVICE 











Plans Under Way for Jewelers’ Branch of 
Home Defense League to Replace 
Police on Saturday, May 26 


If the present plans of the Metropolitan 
Police Department materialize, the mem- 
bers of the Jewelers’ Branch of the Home 
Defense League will see active service on 
Saturday, May 26. On that day, between 
11 a. M, and 8 p. M. the regular patrolmen 
will be absent from their posts, owing to 
the civil service examinations. It is plan- 
ned to have the Home Defense leaguers do 
patrol and reserve duty in two shifts, the 
first from 11 a. Mm. until 3.30 Pp. M. and the 
second from 3.30 p.m. until 8 P. M. 

The plans of the police department were 
made known to Major Charles F. Brinck 
of the Jewelers’ Branch of the Home De- 
fense League last Friday. In the request 
received from the police department Mr. 
Brinck was askéed to report to the First 
Precinct station house the names of the 
members of the jewelers’ division who will 
volunteer their services for patrol and re- 
serve duty on the day the civil service exa- 
minations will be held. The captains of 
the different companies have been notified 
and are now canvassing their companies 
to ascertain the number of volunteers they 
cary obtain for service. The members who 
volunteer must be fully equipped. 

The parade in which it was planned to 
have the Home Defense Leaguers partici- 
pate on Decoration Day has been called 
off. The Board of Officers of the jewelers’ 
branch, nevertheless, are still planning for 
the flag raising exercises on Governor's 
Island. It has been decided to increase the 
companies to 54 men, including 42 privates, 
six corporals, three sergeants, two lieuten- 
ants and a captain. 

On Tuesday morning, May 15, the jewel- 
ers held their first drill under the new drill- 
ing arrangement at the 7lst Regiment Ar- 
mory. The men seemed to approve of the 
plan and responded heartily to the new 
drill order. From 10.30 a. m. to 11.30 A. Mo. 
the different companies were drilled in the 
various squad movements. From 11.30 a. m. 
to 12.30 p. m. the entire batallion was drilled 
as a unit and reviewed by Major Brinck 
and Adjutant Gilmore. 








The Latta Optical Co., Inc., Louisville, 
Ky., has sold out to the Paul H. Johnston 
Optical Co. 
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A MYSTERIOUS ROBBERY 





Case Containing Emblem Jewelry Recoy. 
ered, but Some of Jewelry Is Missing 


How a leather telescope case containing 
several hundred dollars’ worth of gold em- 
blem goods was taken from the safe of a 
large downtown wholesale jewelry house 
in the Maiden Lane district is Proving a 
mystery to the Manhattan police. Although 
the bag was taken from the establishment 
on Tuesday the robbery was not dis- 
covered until the following day. In the 
meantime the telescope and a good part 
of the jewelry were found in the lavatory 
at 55 John St., by two porters employed 
in that building. 

The building authorities and police 
were immediately notified and an inves- 
tigation showed that the bag had been 
opened and the contents of several trays, 
probably all the thief could stuff in his 
pockets, had been carried away. The re- 
mainder of the loot was at once taken to 
Police Headquarters where it was finally 
identined and recovered. 

When the robbery was discovered by the 
jewelers an investigation was started un- 
der way and it developed that the bag 
had been placed in one of the large safes 
behind the counter by one of the employes 
of the firm. There was no occasion to re- 
fer again to this bag until Wednesday but 
when it could not be found a thorough 
search of the place was made. When the 
bag failed to turn up the police depart- 
ment was notified. The police at once in- 
formed the jewelers that a bag answering 
the description and a large quantity of 
the goods had been recovered in the build- 
ing at 55 John St. At the building it was 
found that two porters had come upon the 
bag while cleaning out the lavatory, about 
5 o’clock on Tuesday evening, May 15. 

The bag contained several hundred em- 
blems, buttons and pins, some plain, others 
set with diamonds when taken from the 
jewelry house. Many of them were on 
cards and were marked with an “R” in a 
circle. An inventory showed that the ma- 
jority of the articles missing consists of 
Elk lapel buttons ranging in price from 
25 cents to $13 each. There were also a 
few platinum and gold Shriners buttons set 
with diamonds worth from $15 to $35 each. 
The total number of articles still missing 
amount to several hundred, and consists of 
Masonic, Shrine, Pythias and Odd Fellows 
emblems some of which were made by 
T. W. Richardson. 

The concern robbed is unable to direct 
suspicion at anyone and is at a loss to 
know how the case was taken from the safe 
unknown or unseen by any of the em- 
ployes. It is difficult to determine whether 
the robbery was the work of an amateur 
or professional sneak thief. 

Another big sneak theft committed in 
the East Side section of New York would 
indicate that a band of sneak thieves are 
operating on ihe jewelry trade in New 
York. 

Jewelers, not only in New York, but 
all over the country are asked to be on 
the lookout for these emblem goods and 
should they be offered for sale, notify the 
First Branch Detective Bureau, Police 
Headquarters, New York. 
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OFFERS TO BUY STOCK 





Julius Koch’s Offer to Purchase Shares of 
His Deceased Partner in the Long & 
Koch Co. Comes Before New 
Jersey Chancery Court 


Newark, N. J., May 18.—The affairs of 
Long & Koch Co., goldsmiths and manu- 
facturing jewelers at 126 South St. New- 
ark, came in review before \ ice-Chancellor 
Lane this week through the consideration ot 
the effect of the war on the Provisions of 
the will of Philip H. Long, of the concern. 

Mr. Long died on Dec. 9, 1908. Accord- 
ing to the provisions ol his will his interest 
in the concern was to continue for 25 years 
after his death in the form of a trust tor 
the benefit of his wife, Mrs. Emily A. Long, 
and other beneficiaries named in the will. 

There were 150 shares of stock in the 
Long & Koch Co., the par value being $150 
each. It was a close corporation. Mr. 
Long owned 65 shares of stock and his wife 
10. Julius Koch owned 74 shares of stock 
and his wife one. By the terms of Mr. 
Long’s will his 75 shares were left to Fred- 
erick W. Taylor and Mathias J. Price, as 
his executors, with directions to hold the 
shares in trust for a period of 25 years. 

The executors of the will were directed 
to pay to Mrs. Long, so long as she lived, 
the income on 271% shares of stock. The 
income from the other shares was to be 
given to other relatives provided for in the 
will. There was provision also for the tur- 
ther disposition of the income of the 27/% 
shares after Mrs. Long’s death. 

According to the papers filed in the case 
the business of Long & Koch Co. was very 
successful during the lifetime of Mr. Long 
and continued to pay good dividends up to 
the time of the breaking out of the war 
in 1914, since which time no dividends have 
been paid. The bill states that in 1904 
there was a dividend of 80 per cent.; in 
1905, 100 per cent.; in 1906, 130 per cent. ; 
in 1907, 175 per cent.; from 1908 to 1912 
there were dividends of 100 per cent. They 
fell to 50 per cent. in 1913, and in 1914 to 
20 per cent. Since then there have been 
none. 

These figures were given in a bill re- 
cently filed by Mr. Price through Linda- 
bury, Depue & Faulks, to bring the situa- 
tion to the attention of the court. The bill 
also stated that Mr. Koch had made, an 
offer to purchase the trusteed stock at $400 
a share. 

Mr. Price favored the acceptance of the 
offer, but such action was opposed by his 
co-trustee, Mr. Taylor, and by Mrs. Taylor 
and other beneficiaries under the trust. 
Those opposing the sale at $00 a share 
claim that the shares are worth much more. 
According to them they have a book value 
of more than $1,000 each. 

In the opinion filed by Vice-Chancellor 
Lane he expressed doubt as to his power in 
the premises, but at the same time he di- 
rected an acceptance of the offer made by 
Mr. Koch. He said that if he should de- 
cline jurisdiction the trustee making the 
application for the endorsement of sale 
Proposition would have performed his duty 
in calling the matter to the attention of 
the court, and probably there would be no 
review by the Court of Errors; whereas if 
he exercised jurisdiction, the present de- 
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fendants would have an opportunity for ap- 
peal, with the result that the matter would 
be passed upon by the proper court. He 
said that in view of the present situation 
he could not be responsible for the con- 
tinuance of the present investment of the 
stock. He said further that Mr. Long 
could not have contemplated the situation 
brought about by the war. No one can 
foresee what effect the war will have on 
business in general, or in particular the 
business of Long & Koch Co., he held, and 
under the circumstances the offer of $400 
a share is a fair one. 


DOING HIS “BIT” 


Earle A. Barker, Bemidji, Minn., Now a 
Lieutenant in Naval Militia 











MINNEAPOLIS, Minn., May 17.—Earle A. 
sarker, jeweler of Bemidji, Minn., is now 
a lieutenant in the Naval Militia. The busi- 
ness of the Barker Drug & Jewelry Co. has 
been left in the charge of his brother while 
Lieutenant Barker is abs-nt. 
is a 


Lieutenant Barker son of A. E. 








EARLE A, BARKER, LIEUTENANT IN THE NAVAL 


RESERVE. 


Barker, jeweler of Minneapolis, with whom 
he learned the business. He came to Min- 
neapolis with his parents at the age of four 
years. He served in the Spanish-American 
War with the 13th Minnesota Infantry. 
He went to Bemidji 16 years ago, built a 
successful business and became one of the 
leading business men and boosters for that 
town’ and vicinity. 

For the past two years he has been drill- 
ing a company of young men of Bemidji 
for the Naval Militia, which was ordered 
into service April 6, last, and the com- 
pany, including Lieutenant Barker, are on 
the Battleship Massachusetts. Mr. Barker 
is an example of the type of men who are 
useful and loyal citizens, always ready to 
devote their time and money for the inter- 
ests of the town, State or nation. 

Mr. Barker was elected secretary of the 
Minnesota Retail Jewelers’ Association 
last February. He has turned the duties 
of that position over to E. W. Schwenke, 
former secretary, who resides at New 
Richland, Minn. 
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SPECIAL CONVENTION TRAIN 





Buffalo Jewelers Arrange for Train to Bring 
Up-State Members of State Association 
to Annual Conclave in New York City 


BurraLto, N. Y., May 18—Enthusiasm 
over the trip which the Buffalo jewelers 
will make in a special train of buffet parlor 
cars is at a high pitch and it is expected 
that the trade in this city and western 
New York will be well represented in the 
metropolis at the convention of the State 
association when held in New York May 
28-29-30. 

The departure from Buffalo will be at 
7:20 o’clock Sunday morning, May 27. 
According to Secretary Bald, the train will 
reach these cities approximately at the fol- 
lowing time :—Rochester, 9 a. m.; Syracuse, 
10:45; Utica, 12 noon; Schenectady, 1:30 
Pp. M.; Albany, 2:05 Pp. M., arriving in New 
York City at 5:30 p. M. 

The visitors will be met by a reception 
committee headed by Charles P. Ward, 
of Yonkers, and escorted to the Hotel 
Astor, where a reception will be held. 

“All jewelers in the cities mentioned and 
in the surrounding towns are especially 
invited to join the Buffalo party,’ said 
State Secretary Bald. “I would request 
that they notify me at once if they intend 
to board the special train at the points 
specified. In this way necessary reserva- 
tions can be made in Buffalo.” 

Keen rivalry is shown among the various 
associations in regard to the prize of $25 
which President Tanke has offered for the 
largest delegation registered at the con- 
vention. A heavy attendance will be the 
result. 

The trip from Buffalo will have all the 
resemblance of a basket picnic. An elabo- 
rate supply of food, refreshments and en- 
tertainment will be provided. The day 
trip was chosen so the visitors could enjoy 
the delightful scenery along the route. 

Steve Burritt of Rochester, according to 
Secretary Bald, has explained the value 
and charms of the journey as follows: “A 
day's trip with a trainload of jewelers will 
be well worth the time and money ex- 
pended.” 

Mrs. Fred J. Dorn called a meeting of 
the Ladies’ Auxiliary of the Buffalo Asso- 
ciation Friday evening at the Iroquois 
Hotel. Final plans for the New York trip 
were perfected at the session. 

An elaborate program which is certain 
to prove enjoyable has been arranged for 
the visiting ladies. 








Whittaker Ashworth, a well-known resi- 
dent of Fall River, Mass., passed away one 
morning recently at his home, 167 Bedford 
St. For many years he was a jeweler with 
a place of business on E. Main St., and 
because of honest dealing in business built 
up a legion of friends who will regret to 
learn of his death. The deceased came to 
Fall River from England years ago and 
resided for a considerable period of time 
in the Bedford St. section. Besides his 
widow, Mrs. Jane Ashworth, he leaves one 
son, Harry Ashworth, and a sister, Mrs. 
Ellen Gibson. Three brothers, John F. 
Ashworth, of Arizona; Sutcliffe Ashworth, 
of Boston, and George Ashworth, of Fall 
River, also survive. 
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The Proposed Revenue Tax and Its Effect on Jewelers 





Brief Submitted to the Senate Committee on Finance by the Delegation 
Representing the Jewelry Trade Which Recently Visited Washington 
—Why the Manufacturer and Importer Can Pay the Pro- 
posed Tax and the Retailer and Jobber Cannot—A 
Plea for a Tax on Sales in All Cases Instead 
of a Tax on Stocks. 




















WasHincton, D. C., May 16—The 
Senate Committee on Finance has received 
from the jewelry trade the brief covering 
the points argued by a committee of that 
industry before the Senate Committee at 
the hearing held here, Saturday, May 12. 
The plea of the committee of jewelers 
which included the officers of the national 
organizations of the industry in the whole- 
sale, retail and manufacturing trades, as 
embodied in the remarks of the chairman, 
M. D. Rothschild before the Senate Com- 
mittee were published in full in THE JEWEL- 
ERS’ CrrcuLaR, last week. Some of the 
points made by the chairman are amplified 
in detail in the brief which is now submitted 
under the auspices of the Jewelers’ Vigi- 
lance Committee. 

The brief reads as follows: 

BRIEF SUBMITTED TO THE MEMBERS OF 

THE 65TH CONGRESS OF THE UNITED 

STATES ON BEHALF OF THE JEWELRY 


INDUSTRY OF THE U. S., IN RELATION 
TO THE WAR REVENUE TAX BILL. 


(H, R. NO. 4820—UNION CALENDAR NO. 19.) 
With particular reference to Title VI. 
War Tax on Manufactures. 
Sections 600, 601, 602. 








Introduction 


The jewelry trade welcomes this opportunity 
to aid in the collection of revenues for the prose- 
cution of the present war. As in the past, we 
are now solidly behind the Government, and do 
not intend to even discuss the amount of the 
financial burden which the proposed legislation 
will place upon our industry. To bear a fair 
and equitable share of the nation’s finances in 
this period of stress is considered by us to be 
not only a duty but a privilege. We are confi- 
dent, however, that certain details of small im- 
portance in the entire bill, but of great moment 
to our industry, have been unintentionally over- 
looked. To these we wish to direct your atten- 
tion and respectfully submit this brief. 


The Facts 


Section 600, Paragraph “e,”’ of the proposed 
war revenue bill subjects the jewelry industry to 
the following tax: A tax is levied on articles 
commonly or commercially known as jewelry, 
whether real or imitation, if sold by manufac- 
turer, producer or importer thereof. This tax, 
amounting to five per cent. of the sélling price, 
is to be collected only if, and after, said jewelry 
is sold. 

Section 602 of the proposed war revenue bill 
subjects the distributing branch of the jewelry 
trade to the following tax: A tax is levied on 
jewelry held by others than those included in 
Section 600, Paragraph ‘‘e,”” at the time the pro- 
posed act is passed. Such tax also is computed 
on the five per cent. basis, but instead of being 
levied and collectible at the time the jewelry is 
sold by those “others” who in the jewelry trade 
are jobbers or retailers, it is assessed as soon as 
the act is passed and presumably is collectible 
immediately thereafter. Under this provision 
every holder of jewelry intended for sale, other 
than a manufacturer, producer or importer, will 
be compelled to pay a tax at once of five per 
cent. on the entire stock on hand at the time the 
act goes into effect. 

POINT I. 


The proposed revenue measure should place the 
vetaiier and jobber of jewelry in the same post- 


tion as the manufacturer, producer or importer, 
in so far as it relates to the time and manner of 
payment of the proposed tax. The retailer and 
jobber should also be allowed to pay the tax as 
and when he sells the merchandise. 

To enact legislation that jewelry retailers and 
jobbers must immediately pay a tax based upon 
the merchandise on hand at the time of the 
passage of the act, would be inequitable, unfair, 
and partly ineffective. We urge your most care- 
ful consideration of the following arguments 
against such a scheme: 


I. In the first place there is no logical reason 
for this proposed distinction between the produc- 
ing and distributing classes. In theory and in 
practice, we are confident that the principle of 
levying taxes at the time of sale, can be applied 
as well to the distributing class as to the produc- 
ing class, 

II. The average length of time which it takes 
a distributor of jewelry to turn over his mer- 
chandise, is from one to two years. In conse- 
quence a tax, as proposed in Section 602, would 
constitute a levy on great quantities of mer- 
chandise, long previous to their time of sale. 
Surely Congress cannot intend to place in the 
form of taxes, additional burdens upon articles 
of merchandise which may still be laying dor- 
mant on the shelves of the distributors, long 
after the life of the proposed revenue bill. It 
seems most clear that such a course is incon- 
sistent with the avowed intent of the entire rev- 
enue bill, in that throughout all other provisions 
of the measure the merchandise taxes are to be 
collected only as, and when the commodities move 
to the consumer. In the case of the producer 
of jewelry, no taxes would be levied under the 
proposed measure unless the article, so to be 
taxed, is sold, whereas it is proposed to tax the 
retailer and jobber on merchandise which may 
not be sold for years to come, or sold at all, 
and which when sold, may not, in many cases, 
bring half of the present assessable values, 

III. The average retail and jobbing jeweler 
or distributor, and there are more than 30,000 
of such in this country, carries a stock far in 
excess of the net capital invested. For example: 
A distributing jeweler’s statement showing mer- 
chandise on hand at cost price, amounting to 
$10,000, upon which he owed $5,000, would nat- 
usally show a net capital of mot more than 
$5,000. Under such circumstances the tax as 
proposed in Section 602, if computed at five per 
cent. of the merchandise cost, would actually 
equal 10 per cent. of the capital invested. We 
fee] that the statement, that merchandise on hand 
will often be double the amount of capital in- 
vested, is a most conservative estimate of the 
conditions that exist. Even though willing to 
share a fair burden of the proposed tax measure, 
the great majority of the distributing jewelers 
of this country would be absolutely unable to 
pay, at one time, a tax amounting to 10 per 
cent. of the net capital invested. A cash re- 
serve to this extent is not the common prae- 
tice in the business of retailing or jobbing of 
jewelry. A tax levied to this extent would place 
on the distributors so large a demand for cash, 
that there would be created a trade condition 
which, besides being dangerous to the jewelry 
trade, might react upon the Government in its 
desire for increased future revenues from pro- 
ducers and distributors of merchandise, The aver- 
age distributor, whether retailer or jobber, could 
only pay the tax levied in this fashion, by com- 
bining the cash he had on hand, with such sums 
as could be raised by receiving additional credit 
from the producing branches of the industry, and 
it would follow as a matter of course, that the 
producing brar:ch of the trade would be seriously 
involved in such resulting extension of credit. 
Thus the entire business structure of the industry 
would be thoroughly disturbed by the cash with- 
drawal from the industry of a substantial part 
of the total capital now invested by retailers 
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and jobbers of jewelry. This could have but 

one effect: The prompt curtailment of 7 
. ; in- 

dustry, which at all events, is the first to f 
and the last to recover from any business re 
pression, and the taxes to be derived by the Gov. 
ernment from the producing branch of the in. 
dustry in the future, under Section 600, of this 
act, would be automatically diminished by he 
aforementioned conditions. We assert with all 
confidence, that there is no industry in this coun. 
try that can stand such an immediate depletion 
of its capital account. Congress cannot Seriously 
propose to levy such a tax on the distributing 
branch of the jewelry industry. 

In order to avoid this injustice to the dis 
tributing branch of the jewelry trade, and at the 
same time not to diminish the revenues anticipated 
by the measure in question, we respectfully urge 
that the revenue bill as now drafted, be amended 
so that the distributor will have to pay a tax of 
five per cent. on the stock on hand at the time 
that the act takes effect; but said tax to be pay. 
able only at the time when said merchandise is 
sold. Under such a course the distributing branch 
of the industry would be placed in the same po- 
sition as the producing branch. The Govern. 
ment’s revenue would not be diminished and the 
distributor of jewelry would be placed in a more 
equitable position in that his share of the taxes 
would be payable only after merchandise has been 
sold. The most uneconomic principle of taxing 
large quantities of merchandise, which might not 
be sold during the life of this act, would be de- 
stroyed, and in lieu thereof, without unnecessarily 
crippling the industry, the distributor would be 
able to accumulate cash for taxes from income 
received upon sales, It hardly seems necessary 
to call further attention to the advantages and 
justice of such a change, as we feel confident 
that the present wording of Section 602, was in- 
corporated into the measure without consideration 
of the above circumstances, merely through in- 
advertence on the part of the drafters of the pro- 
posed bill. The suggested amendment is attached 
hereto. 

POINT II. 

A provision should be made in Section 608, 
Paragraph “E,”’ so that under that particular 
section, no single article of merchandise could be 
subjected to double or triple taxation. 

We wish to call to the attention of Congress, 
the following fact, which is doubtless well known 
to some of the members thereof. Jewelry is 
often sold by so-called manufacturers, who are 
little more than assemblers of articles manufac- 
tured by others. Under the present draft of the 
revenue bill, a particular article, manufactured 
by “A” and sold to “‘B,” another manufacturer, 
who merely makes a small addition to the article 
purchased from “A,” will be subjected to double 
taxation in so far, and to the extent of the ar- 
ticle originally manufactured by “A.” For exam- 
ple: a pendant is manufactured by “A.” He is 
subjected to a tax of five per cent. of the selling 
price of the pendant, which is sold to “B,” who 
merely adds workmanship or attaches it to 4a 
chain. The said work is a small part of the 
value of the article when completed, and the chain 
is generally worth less than the pendant. “B,” 
however, would be subjected to another tax of 
five per cent. to the extent of the entire sale 
price of the combined article. By thus levying 
moré than one tax on a specific article, such as 
referred to, the eventual cost to the consumer 
will be unduly and unnecessarily high, a con- 
dition which will automatically react so as to 
lessen the volume of business and in consequence 
diminish the income under this act. It appears 
to be clearly the intention of the framers of this 
war revenue bill, to avoid double taxation. We 
call specific attention to the exemption of double 
taxation of automobile tires (Section 600, Para- 
graph “a”), and certain drugs (Section 600, 
Paragraph “‘i”), etc. Doubtless this double taxa- 
tion which would result in many cases, affecting 
the sale of jewelry, was only an oversight in the 
drafting of the measure. We submit herewith 
a proposed amendment, which is similar in word 
ing to that used in the case of automobile tires 
above mentioned, and under the operation 0 
which only a single tax will be collected on each 
article of jewelry manufactured, after the enact- 
ment of the measure. 

POINT III. 

Every branch of the jewelry trade wishes br 
register a serious protest to any singling out 
the jewelry industry. 

Whereas, the jewelry trade, as has been stated 
in the introduction to this memorandum, 1s rea 
to serve the Government in furnishing war tev 


















May 23, 1917. THE 


we feel that the scope of Title VI, refer- 


enues 
ring to war tax on manufacturers, should be 
broadened so as to include other articles in ad- 


dition to those already mentioned therein. To 
single out, as has been done, only a handful of 
industries, to be subjected to such tax, is a policy 
of doubtful value as the segregation of certain 
industries as luxuries is bound to decrease their 
sale and thus in a measure defeat the purpose 
of the tax levy. The public as a whole will 
not fail to realize that the Government is pointing 
its finger at certain specific industries, and for 
that reason, we wish to place ourselves on record 
as most emphatically objecting to any elimination 
from the war tax on ‘manufactures, of any of the 
industries mentioned in the present draft of Title 
VI, and if Congress in its wisdom should decide 
to strike out from Section 600, any single article 
of merchandise mentioned therein, we respectfully 
request to have our line stricken out also, as 
we believe that the moral effect upon the remain- 
ing industries would be most disastrous. 


CONCLUSIONS. 


We respectfully urge that the suggestions 
made in this memorandum be incorporated in 
the War Revenue Act. 

We submit herewith the following proposed 
amendments to the war revenue measure now be- 
fore Congress: 

Note: Old matter to be omitted is marked 
[ ]; new matter inserted is in italics, or in paren- 
theses ( ). 

Titte VI.—War 

Sec. 600.—That there shall be levied, assessed, 
collected and paid— 

(e) Upon any article commonly or commer- 
cially known as jewelry, whether real or imita- 
tion, sold by the manufacturer, producer, or im- 
porter thereof, a tax equivalent to five per centum 
of the price for which so sold [; and] (:) Pro- 
vided, That from the tax which would be imposed 
upon a manufacturer, producer, or tmporter of 
jewelry, whether real or imitation, there shall be 
deducted the amount of any tax paid under this 


TAX ON MANUFACTURES. 


subdivision upon any part or parts of such 
jewelry. 
Sec. 601.—That each manufacturer, producer, 


or importer of any of the articles enumerated in 
section six hundred shall make monthly returns 
under oath in duplicate and pay the taxes imposed 
on such articles by this title to the collector of 
internal revenue for the district in which is lo- 
cated the principal place of business. Such re- 
turn shall contain such information and be made 
at such times and in such manner as the com- 
missioner of internal revenue, with the approval 
of the Secretary of the Treasury, may by regula- 
tions prescribe. 

Sec. 602.—(N. B. Eliminate from first para- 
graph the letter (e) and add the following sub- 
division: ) 

Sec. 602 (a).—That upon all articles enumer- 
ated in subdivision (e) of section six hundred 
which are on the day this act is passed held by 
other than the manufacturer, producer, or m- 
porter thereof, and intended for sale, there shall 
be levied, assessed, collected, and paid a tax 
equivalent to five per centum of the price for 
which bought from the manufacturer, producer or 
importer. This tax shall be paid at the time of 
the sale of such articles by the person, corpora- 
tion, partnership, or association so holding such 
articles, and all of the provisions enumerated in 
Section 601 shall apply in like manner to the 
holder of any of the articles enumerated in thts 
subdivision, 

With sincere offers of assistance in the further 
drafting of this act, and in the subsequent admin- 
istration of the same, this brief is respectfully 
submitted by the 


JEWELERS VIGILANCE COMMITTEE, 


Meyer D. ROTHSCHILD, 
Chairman of Legislative Committee 
of Jewelers Vigilance Committee. 

Charles T. Evans, president of the American Na- 
tional Retail Jewelers Association. 

Rolland G. Monroe, president American Jewelers 
Protective Association. 

Harry M. Mays, former president of New Eng- 
land Manufacturing Jewelers’ and Silversmiths 
Association. 

George A. Brock, California Gold & Silversmiths 
Association. 

Robert B. Steele, secretary Platinumsmiths’ Asso- 
Ciation. 
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Jonas Koch, president New York Wholesale Jewel- 
ers Association. 


Laurence Gardner, secretary of the National Jewel- 
ers Board of Trade. 


T. Edgar Willson, editor of the JEweLsrs’ Cir- 


CULAR. 

Harry C. Larter, chairman Jewelers’ Vigilance 
Committee. 

Harry P. Dickinson, secretary Jewelers’ Vigilance 
Committee. 


Louis Sickles, former president of National Whole- 
sale Jewelers’ Association. 


David Belais, president National Federation of 
Manufactu1ing Jewelers Associations of 
U. S. A, 


Morris L, Ernst, counsel to Jewelers Vigilance 
Committee. 


THE ACTION OF THE NATIONAL JEWELERS 


BOARD OF TRADE. 


In the report published in last week’s 
issue Of THE JEWELERS’ CircULAR referring 
to the proposed revenue law and the effect 
upon the jewelry trade and the action taken 
by the various organizations after the text 
of the law became known, referénce was 
made to the fact that members of the Na- 
tional Jewelers Board of Trade had first 
taken the subject up with the president of 
the organization, Ludwig Nissen, for the 
purpose of taking action against the bill. 
The report stated that Mr. Nissen had re- 
fused to do this or take part in any action 
that would oppose the Government in its 
attempt to raise a proper revenue to meet 
the present emergency. In this part of the 
report it was not made clear, as it should 
have been, that this action was taken in 
accord with the first newspaper reports of 
the measure which said nothing about the 
proposed tax on the stocks of retailers and 
jobbers, but simply referred to tax imposed 
on manufacturers, producers and importers. 

Mr. Nissen’s action and those of his asso- 
ciates in the Board was based on the assump- 
tion that the manufacturers, importers and 
producers were able to pay the tax on their 
sales and should do so. At that time noth- 
ing was known of the proposition to tax 
jobbers and retailers on the basis of the 
stock on hand. When this was thoroughly 
understood, President Nissen, as well as 
the other officers of the Board, were abso- 
lutely in accord with the officers of the 
Vigilance Committee and the other organi- 
zations which met in mass meeting at the 
rooms of the Board, and while deciding to 
uphold the tax on the sales of the manu- 
facturer and importer, arranged to seek 
relief for the distributor in the proposal to 
tax him on his stock. 

While the report of the meeting, and par- 
ticularly the report of President Nissen’s 
remarks on the resolutions, made this clear, 
confusion might have arisen in the minds 
of any one who read the paragraph as to 
the preliminary work without reading the 
whole story of the action taken at the mass 
meeting itself, 

It should be made clear that the action 
of President Nissen and the officers of the 
National Jewelers Board of Trade in re- 
fusing ‘to take up the matter at first was 
due solely to the fact that they understood 
that the tax related only to the manufac- 
turer, importer and producer, and they had 
no idea that the bill would place a tax on 
the. distributor’s stock in any way. And 
President Nissen was particularly emphatic 
in not wanting to oppose: a tax which he 
considered equitable and necessary. 
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New York Retail Jewelers Take Action on 
Revenue Law at Behest of the State 
Association 


BurraLo, N. Y.,-May 18.—An important 
letter, which appears herewith, was sent 
today by Alfred O. Bald, secretary of the 
New York State Retail Jewelers’ Associa- 
tion, to every member of that organization. 
In each letter was enclosed three telegrams 
addressed to the United States Senators 
and Representatives in each of the jewel- 
ers’ districts. The jewelers were asked by 
the State secretary to send the telegrams 
for the purpose of urging that Congress 
adopt the amendment to the jewelry tax 
law. 

The self-explanatory letter, which Mr. 
Bald mailed, follows :— 


“Dear Brother Jeweler: 

“Included in the new Revenue bill proposed by 
Congress, are sections imposing a tax of five per 
cent. on the selling price on all articles of jewelry 
sold by the manufacturer, together with a tax of 
five per cent. of the cost price upon jewelry held 
by jobbers and RETAILERS, on the day the bill 
becomes a law. This last-mentioned tax must be 
paid in ONE LUMP SUM. 

“A special committee representing all branches 
of the jewelry industry appeared before the Fi- 
nance Committee at Washington last Saturday and 
submitted the following amendments: 

“*Ist—That manufacturers, producers and im- 
porters ONLY, should, if possible, be subject to 
this tax. 

““ ‘2nd—That, if Congress should impose the tax 
upon the stock in the hands of retailers and job- 
bers, at the time the bill becomes law it should 
be paid as the merchandise is sold; not in one 
lump sum. 

“ “3rd—That the bill in its present form permits 
double taxation on certain articles assembled by 
manufactures, and should be amended to remedy 
this defect.’ 

“Unless Congress accepts the amendments sug- 
gested by the committee, a grave hardship will be 
imposed on every retail jeweler. It is positively 
necessary that you send the enclosed telegtams 
to your representative and senators AT ONCE. 
All Buffalo jewelers have already done _ so. 
PLEASE ACT IMMEDIATELY. THIS IS 
VERY IMPORTANT! 

“Sincerely yours, 
**(Signed) Atrrep O. BALp, 
“Secretary.” 


A copy of one of the telegrams sug- 
gested by Secretary Bald was worded as 
follows: 

‘SENATOR WILLIAM M. CALDER, 
‘‘Washington, D. C. 

‘“‘We respectfully urge immediate and careful 
consideration of Brief and suggested Amendments 
to Revenue Bill presented by Jewelry Committee 
which appeared before Senate Finance Committee 
May 12 representing the interests of the entire 
jewelry industry. 

““( Signed) 

The members of the Buffalo association 
took quick action on the telegrams as soon 
as they were received. Similar co-opera- 
tion was shown throughout the entire 


State. 


Boston Jewelers Help to Have Proposed 
Tax on Jewelers’ Stocks Changed to a 
Tax on Sales 
Boston, Mass., May 19.—The Boston 
jewelry trade is making every effort to 
secure a more equitable adjustment of the 
war tax on jewelry sales. The wholesale 
houses are represented in the fight by Henry 
R. Arnold of D: C. Percival & Co., the 
manufacturing jewelers by C. H. Singleton, 
of Adams & Singleton, and the retailers 
by James Kingman, of the Smith, Patterson 

Co. 
Members of the Boston, Manufacturing 
Jewelers’ Association this week sent tele- 
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grams to Washington “urging immediate 
and careful consideration of brief and sug- 
gested amendments of the revenue bill pre- 
sented by the Jewelers’ Vigilance Com- 
mittee, which appeared before the Senate 
Finance Committee May 12, representing 
the interests of the entire jewelry industry.” 

Boston retailers generally approve the 
suggestion that the tax be collected on 
goods only when actually sold. Many re- 
tailers here carry large stocks which man- 
ufacturers or wholesalers furnish on con- 
dition that they are to be paid for only 
when sold. 


Providence Manufacturers Take Action on 
Proposed Tax on Jewelry 

ProvipeNce, R. I., May 19.—Representa- 
tives from the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Associa- 
tion have been actively engaged during the 
past week, in connection with delegations 
from other associations in the jewelry in- 
dustry, in urging upon the Finance Com- 
mittee of the United States Senate, certain 
amendments to the proposed revenue bill, 
which would make the bill less severe and 
less opposed by the retail and jobbing 
jewelers, as well as the manufacturers, 
of the country. 

The manufacturing jewelers, not only of 
this city, but the Attleboros, sent tele- 
grams to the Senators and Congressmen 
from Rhode Island and Massachusetts urg- 
ing that they endeavor to have the proposed 
war revenue tax bill amended so that it 
will mot hit the jewelry industry as the 
present draft threatens. 

Congressman O’Shaunessy on Thursday 
sent word to this city from Washington, 
that the Ways and Means Committee 
had adopted an amendment to the war 
revenue bill which will lessen the taxes 
first proposed to be levied upon the prop- 
erty of jewelers. As introduced the bill 
provided for five per cent. taxes on all 
jewelry in the hands of wholesalers in 
jewelry. The amendment adopted limits 
the tax to jewelry purchased by retailers 
after April 6, 1917, and to jewelry of 
wholesalers the day the act is passed. 

Col. Harry Cutler, ex-president of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, in speaking re- 
garding the protests of the manufacturers 
said: “The New England Manufacturing 
Jewelers’ and Silversmiths’ Association 
protested against the proposed tax for two 
reasons, principally. First, the tax as pro- 
posed would threaten the existence of some 
of the retailers and second, it means a 
duplication of taxation. 


“Under the original draft of the bill all 
stock in the hands of retailers and whole- 
salers was subject to a tax of five per cent. 
regardless of when it was bought. This 
tax was to be paid in a lump sum and, in 
the case of some men, it threatened to drive 
them out of business to meet the payment. 
The manufacturers, in their protest, pointed 
out that some of the stock of jewelry had 
been in the hands of the dealers for years. 

“The clause of the law, however, which 
met with the most opposition was the one 
providing for a tax of five per cent. on the 
selling cost of jewelry. The manufacturers 
pointed out that if one of them bought 
findings he would have to pay five per cent 


on the selling cost; then he would have to 
pay five per cent. on the price when these 
findings had been made up; and finally 
the dealer would have to pay five per cent. 
on the goods when they came into his pos- 
session. They claimed that this duplication 
should not be allowed to go into the bill. 

“According to what Congressman 
O’Shaunessy said in Washington, the man- 
ufacturers have apparently won out on the 
dealers’ tax, but nothing is said about the 
other levy, and it is possible that this has 
been left standing.” Everett L. Spencer 
of E. L. Spencer Co., another ex-president 
of the New England Association, in a let- 
ter to the Tribune, explaining the attitude 
of the local manufacturers toward the pro- 
posed jewelry tax, says: 

“In your Friday issue of May 18, under 
your Washington notes, your correspondent 
states that the Rhode Island Senators and 
Congressmen have received numerous pro- 
tests from the manufacturing jewelers, 
against the proposed jewelry tax. I think 
in justice to the manufacturers, this state- 
ment should be corrected. 

“The manufacturers are as patriotic a 
set of merchants as we have in the coun- 
try, and the manufacturers do not object 
to 2 tax upon the manufactured product. 

“Through a committee representing all 
branches of the jewelry industry a brief 
has been presented to the Senate Finance 
Committee showing that many retailers and 
jobbers would be forced out of business, 
if this tax were allowed to prevail in its 
present form. As the jobbers and the re- 
tailers are the outlets of the manufacturers’ 
product, the manufacturers are protesting 
against taxing present stocks or any stock 
in the hands of the jobbers or retailers. 

“T think in fairness to the manufactur- 
ing trade, this statement that appeared in 
Friday’s paper should be set right.” 





North Attleboro Jewelers Express Views on 
Proposed Jewelry Tax 


NortH ATTLEBORO, Mass., May 18.—In 
voting on Section F of the United States 
Chamber of Commerce referendum, deal- 
ing with the war tax, the North Attleboro 
Board of Trade has considered carefully 
the question from the viewpoint of the 
jeweler. This phase has been advanced 
admirably by the committee—John T. Son- 
efy, Charles T. Paye and John L. Thomp- 
son—in the following letter to the 
chamber: 

“Referring to section ‘F’ in referendum 
attached, please note that jewelry was added 
to this list, apparently after your referen- 
dum was published, inasmuch as it does 
not appear in your list of so-called lux- 
uries. 

“We are opposed to the recommendation 
of your committee and to the tax assessed 
in the war revenue bill on-the stock of 
retail and wholesale jewelers. 

“Tewelry is not a luxury until sold. 
While in the hands of the jobbers and 
retailers it is merely merchandise and in a 
jeweler’s stock is no more luxury than an 
equal value of hardware or cotton cloth. 
When sold to the consumer, then and only 
then does any piece of jewelry: become a 
luxury, and it is then that any retailer’s or 
jobber’s stock should be taxed, as a luxury 
if it is to be so taxed. 
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“The merchant dealing in jewelry is not 
any wealthier with a $50,000 stock of jewe 
elry than another merchant with $50,000 
worth of hardware or cotton cloth; in Son 
it would be easy to demonstrate that "whe 
cause of the character of his stock the 
Jeweler is not in as satisfactory a position 
financially as the dealer in necessities. 

“If jewelry stocks on hand are to be 
taxed, they should be taxed when sold 
which is when jewelry becomes a luxury, 
but to tax stocks on hand will disrupt the 
business; in fact, it threatens the very life 
of the industry and defeats the ends de- 
sired by the government itself. 

“Statistics will prove that no branch of 
the jewelry business has participated in 
war profits during the past two or three 
years. Material, supplies and labor have 
all increased, but even an attempt to in- 
crease prices on the part of the manufac- 
turer has resulted in an instant decrease 
in sales, so that even such moderate in- 
creases in prices as 10 per cent. to 15 per 
cent. have in many cases so decreased the 
sales as to necessitate a withdrawal of the 
small increase mentioned to keep factories 
running and prevent the overhead charges 
from reaching a point where the very ex- 
istence of the individual business was 
threatened. 

“During the last two or three years there 
have been the usual seasons of unemploy- 
ment, and it is years since the industry has 
really known good times. It is hard to 
realize all this in the face of such ab- 
normally prosperous times as most indus- 
tries have been blessed with and hard. to 
realize that during these same years profits 
have reached the vanishing point, that 
manufacturers have liquidated their busi- 
nesses because they were unprofitable, and it 
seemed the wisest course to take to stop 
losses. 

“Right now many factories are laying 
off employes and others are running short 
time, and very few have run at full ca- 
pacity any time during the last four years.’ 








BIDS AWARDED 


New York and Brooklyn Firms to Furnish 
Brooklyn Navy Yard with Stop Watches 
and Thermometers 


WasHINGTON, D. C., May 18.—Byron L. 
Strasburger & Co., New York, has been 
awarded the contract, at $2,100, to furnish 
the Brooklyn Navy Yard with 500, seven- 
jewel, lever escapement minute register stop 
watches to be delivered not later than 
May 31. 

A. E. Moeller, of Brooklyn, N. Y., will 
furnish the same yard and within the same 
time with 1,000 maximum and minimum 
thermometers at $4,190. Proposals for both 
of these items were opened on May 7. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 
Selling Price, 

. Date, London. .999 Basis. 
ere ee 38 77 
Dt (i). (tccnen be ekne eee 38 77 
ee ee 38 77 
er teneeln dank 664 o% 37 7% 7634 
a, reer 37 7% 76% 
ge ee ee ee 38 77 
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DEATH OF W. A. GRIFFITH, 





Vice-President of Nicholson File Co., Prov- 
idence, R. I., Dies After a Brief Illness 


Provipence, R. I., May 19.—Walter W. 
Griffith, vice-president and assistant gen- 
eral manager of the Nicholson File Co. of 
this city, long connected with that corpora- 
tion in various executive positions since 
1898, died at the Hope Hospital, this city, 
at an early hour Tuesday, following a com- 
paratively brief illness. Mr. Griffith had 
been in poor health for the past few months, 
hut at intervals had been able to be at his 
office and attend his duties. He entered 
the Hope Hospital a week ago yesterday. 

Mr. Griffith was born in Columbus, Ind., 
about 42 years ago, the son of Mr. and Mrs. 
Leonard Clark Griffith. He spent his boy- 
hood and early manhood there and in 1898 
came to Providence, where he took a posi- 
tion as bookkeeper with the Nicholson File 
Co. His advancement with this company 
was rapid. He was promoted from the 
position of a bookkeeper to that of assist- 
ant secretary of the company. Later he 
became secretary and next became vice- 
president and assistant general manager. 

Mr. Griffith was a director of the Nichol- 
son File Co., the American Screw Co, and 
the Union Trust Co. He is survived by his 
wife, his father and one sister, the two lat- 
ter of Columbus, Ind. 


— 


LIBERTY LOAN 








Movement Under Way Among Eastern 
Manufacturers to Pledge Subscriptions 
to Bonds for Themselves and 
Employes 


Provipence, R. I., May 19.—There is a 
movement under way among the manufac- 
turing jewelers of this city and vicinity to 
pledge themselves individually, and to as- 
sist their employes to the purchase of bonds 
issued under the Liberty Loan of 1917. 
The pledge, which has already been signed 
by a number of the leading manufacturing 
jewelers, reads as follows: 

“We, the undersigned, manufacturers of 
jewelry in the State of Rhode Island, be- 
lieving that it is the duty and desire of 
every citizen to contribute toward the suc- 
cess of the United States ‘Liberty Loan of 
1917’ and that by uniting our efforts we 
can more effectively accomplish this end, 
hereby subscribe, or have previously sub- 
scribed, to the amounts set opposite our 
names hereunder.” 

It is understood that similar pledges are 
being circulated among a number of the 
various industries in Rhode Island. 

Many Providence firms and _ business 
houses have already taken steps to help 
their employes and others in the purchasing 
of Liberty Loan bonds, by subscribing for 
the bonds and accepting payment for them 
on a weekly installment basis. In this way 
many persons of moderate means, but with 
Steady salaries, are enabled to buy these 
bonds for investment purposes, by paying 
as low as $1 a week for each $50 bond they 
have ordered. 

The Outlet Co. (J. Samuels & Bro., Inc.,) 
has offered to accept weekly payments of 
$1 each on every $50 bond, and employes 
and patrons of the store may subscribe 
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through that channel for any amount they 
desire. The Boston Store (Callender, Mc- 
Auslan & Troup Co.,) also has a plan for 
aiding its employes in the purchase of Lib- 
erty bonds, and other stores and business 
houses are planning the inauguration of 
similar movements. 








JEWELER MAY LOSE 





Cincinnati Dealer Who Accepted Checks 
from Man Charged with Swindling Insur- 
ance Company May Have to Refund 


CINCINNATI, Ohio, May 18.—J. H. Rein- 
statler, retail jeweler, 848 Clark St., this 
city, will be an important witness in the 
case of Stanley A. Meerfield, aged 33, of 
2122 Sherman Ave., Norwood, Ohio, an 
insurance agent, who was arrested by Post 
Office Inspectors yesterday on a charge of 
using the mails to defraud the Western and 
Southern Life Insurance Co., by which he 
was employed. According to Post Office 
Inspectors Morgan Griswold and A. P. 
Owen, Meerfield gave Reinstatler checks 
aggregating $2,400 in payment for goods 
purchased. It is charged by the Post 


Office inspectors that these checks repre-- 


sented sums which had been paid out by 
the company on policies written by Meer- 
field, and upon which death claims had been 
filed. 

A man named Tiller, also known as 
Myers, said to have been one of Meerfield’s 
two accomplices, was taken into custody 
at Oak Harbor, Ohio. Meerfield entered a 
plea of not guilty. He will be given a 
hearing by United States Commissioner 
Adler May 31. In default of $7,000 bond, 
the prisoner was committed to the county 
jail. 

Reinstatler, it is said, will probably have 
to make good the combined sum of the 
checks indorsed by him. The Federal 
authorities are trying to ascertain if any 
other jewelers were victims of the alleged 
swindle. Both Meerfield and Tiller, the in- 
spectors say, have criminal records. Meer- 
field is said to have served seven years 
of a 12-year sentence in the Ohio Peniten- 
tiary on a charge of having held up and 
shot a collector for a Cincinnati grocery 
in 1905. Tiller is declared to be a notor- 
ious letter box thief, who was convicted 
in St. Louis and Detroit, served time in 
Jefferson City, Mo., and escaped from 
several other prisons. 

Tf the so-called scheme had not been 
discovered, the Federal sleuths believe 
Meerfield and his pals would have realized 
$100,000 as their haul before the end of 
the present year. The alleged game was 
to write policies for fictitious persons in 
Cincinnati, and then report that the policy 
holders had moved to other cities, and a 
few months later, with the aid of forged 
letters from bogus beneficiaries and fake 
notaries, to claim that the insured individ- 
uals had passed from earth. 








About seven o'clock one morning recent- 
ly the door in the store of the Chas. A. 
Berkey Co., Detroit, Mich., was found pried 
open. A lock on an outside showcase was 
also smashed and upon investigation it was 
found that about $100 worth of jewelry had 
been stolen. 
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HOLD MONTHLY MEETING 





Members of Chicago Jewelers’ Association 
Discuss Proposed Tax: on Jewelry 


Cuicaco, May -16.—The regular monthly 
meeting of the Chicago Jewelers’ Associa- 
tion was held at the Palmer House, Parlor 
“QO” on Tuesday, at 12.15 o’clock. Wm, F. 
Juergens was in the chair and there were 
39 members present. 

The reading of the previous minutes 
were dispensed with and only a brief re- 
port of the treasurer was given, owing to 
the discussion relative to the proposed war 
revenue bill. 

President Juergens brought up the sub- 
ject of the proposed 5 per cent tax on 
jewelry, and telegrams from New York 
were read, showing that the Jewelers’ Vigi- 
lance Committee had already taken steps 
to safeguard the situation. After consider- 
able discussion, it was decided to have the 
secretary send a letter to all of the members 
of the association explaining the proposed 
war tax on jewelry and suggesting that a 
telegram be sent by all of the members of 
the association to the Senators and Con- 
gressmen from this district. 

Upon motion duly made and seconded, 
Frank B. Tinker was elected to full mem- 
bership in the association, his application 
having been heretofore passed upon at the 
last regular meeting. 








AN IMPORTANT MEETING 





Representatives of Eighty Trades and Pro- 
fessions Meet at Bankers’ Club and 
Organize Citizens’ Prepared- 
ness Association 


Representatives of 80 different trades 
and professions, including the jewelry in- 
dustry, .met at the Bankers’ Club, 120 
Broadway, New York, last Friday and or- 
ganized the Citizens’ Preparedness Associa- 
tion of New York State. The purpose of 
this association is to speed up the enlist- 
ments for the National Guard, to which the 
jewelry trade is asked to contribute 150 
members. Col. Charles H. Sherrill, who 
was grand marshal in the 1916 Prepared- 
ness Parade held in New York, presided at 
the meeting, which was attended by about 
100 people from various trades. It is 
planned to raise 300 men in the jewelry and 
allied trades, double the number asked for 
by Governor Whitman. 

The meeting held Friday was the associ- 
ation’s second gathering and the necessary 
committees were appointed for the speedy 
and systematic recruiting of the guard. A 
well planned campaign to stir up patriotism 
among the people of New York will be 
started on its way. 

The jewelry trade’s headquarters at 11 
John St. has been fitted up during the past 
week for the recruiting of guardsmen. The 
place has also been handsomely decorated 
with American flags and in the windows 
are large signs proclaiming the fact that 
the Government has. issued an order call- 
ing for 10,000 recruits for the National 
Guard. Now that the selective draft bill 
has been passed by the House and Senate 
and signed by President Wilson the re- 
cruiting is expected to be unusually lively 
from now on. 
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WILL NOT TARNISH 
WILL NOT RUST 
AND NOT EFFECTED BY 
DAMPNESS 





Le Soma Blades 


“ The Blade of Integrity ” 


La Tema Blades are the most important discovery of the times to the jeweler and for the home. 


They are forged from a natural alloy by a process which gives a hardness and toughness to the 
metal that makes possible a keen, smooth, cutting edge superior to that of any plated blade. 


Furthermore, when the edges through long and constant use become dull, they can be sharpened in 
the same manner and as effectively as steel blades. They will not tarnish. They will not rust. They 
are not affected by dampness. They take polish and finish equal to silver plate. We guarantee them. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM’ COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane Branches: SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
Works : Providence, New York, Birmingham 
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HE jewelers of the 

country stand sec- 
and to no class of 
merchants in their pa- 
triotism as true Americans and stand ready 
to make any sacrifice as business men and 
as citizens necessary for the good and wel- 
fare of the nation. In the few matters that 
have come up since the beginning of our 
war with Germany, particularly in regard 
to platinum, our jewelers, manufacturers, 
wholesalers, jobbers and importers have 
shown themselves worthy and willing to co- 
operate with the Government and to sus- 
tain the Administration and back up our 
officials in every kind of work undertaken 
to carry the present war to a successful 
conclusion. As a result of negotiations be- 
tween the committee of the trade and Sec- 
retary Redfield of the Department of Com- 
merce looking to conservation of platinum, 
the secretary has gone out of his way to 
praise the attitude of the jewelers and call 
attention to the fact that it is not only wise, 
patriotic and unselfish but is highly to be 
commended. 


The Secretary’s statement as to the nego- 
tiations conducted with the Department is 
particularly gratifying, in view of the fact, 
which cannot be disguised, that prior to the 
negotiations between the jewelers and the 
Government there was an impression among 
some of the minor officials of the depart- 
ments that jewelers as a class were not of 
the stalwart American variety that could be 
found in some other trades and that the co- 
operation to be obtained from this trade 
would not be as hearty as might be expected 
in other quarters. We feel that such un- 
just suspicion has been entirely eliminated, 
but, nevertheless, urge upon the trade the 
necessity in all future action of making it 
clear that the American viewpoint is the 
only one on which jewelers should approach 
any question that comes up in relation to 
their trade or its action in connection with 
the Government. They should make it 
clear in everything they do that the trade 
will gladly take its share of the burdens of 
the present war and cheerfully make any 
sacrifices it is necessary for the business 
man to make to help the Government attain 
its objects in its fight for democracy and 
civilization against autocracy and barbar- 
ism. 

The jewelry trade has no place in its 
councils or its work for those who are not 
100 per cent. American in their views, 
their thoughts and their actions. It has no 
place for those who give qualified support 
or trim their statements of loyalty with any 
conditions whatsoever. Our slogan should 
ye, “Put none but Americans and patriots 
on guard and let none but Americans and 
patriots act as a mouthpiece for our in- 
dustry or any part of it.” It makes no dif- 
ference what a man’s views were before the 
war commenced. There were differences 
of opinion in our industry and in all others. 
It is his views, his thoughts and actions 
since our war with Germany began that 
must be taken into consideration and by 
these alone he should be judged. There 
must be no question in the eyes of the pub- 
lic or the Government as to the absolute 
and unqualified loyalty of the jewelry trade 
and its members and the support which it 
will give to the Administration in every 
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effort made on behalf of itself or its allies 
to win the present war. 





Another Conviction’ |" HE conviction last 
in a Memorandum , — ™ weer: 
Suen yn of a man who 


had obtained gems on 
memorandum, and had later pawned them, 
again emphasizes the importance of the 
memorandum transaction to the jewelry 
trade. It will also tend to dissipate the 
idea (created by the failure of one or two 
memorandum cases to result in a convic- 
tion) that the memorandum will not be 
upheld by the courts. The memorandum 
will be upheld by the courts, and the men 
who violate its provisions by converting 
goods to their own use will be subject to 
conviction as long as the principles of the 
memorandum are adhered to and the 
transaction is not made a sale by the direct 
Or passive consent of the owner of the 
property. 

In the case in question (of which a de- 
tailed report appears in another column) 
the accused obtained goods on memo- 
randum ostensibly to show to a customer. 
Instead of doing so, the evidence indicated 
he pledged them with a Brooklyn pawn- 
broker; the act of pledging the goods indi- 
cated the intention to convert the property 
that was in the hands of the accused only 
for the purpose of inspection. The court 
upheld the theory of the memorandum 
agreement, decided it was not a sale, and 
the jury promptly brought in a verdict of 
larceny in the first degree. The case was 
well conducted from the beginning against 
a hard fight put up by the defendant’s 
counsel. 

Many memorandum cases, both civil and 
criminal, have been lost in the past be- 
cause the jeweler who owned the property 
taken under such an agreement had failed 
to live up to the theory of the law. In 
other words, while entrusting his property 
to the second party simply for the purpose 
of inspection, as the agreement read, he 
had acquiesced in the holder of the prop- 
erty transferring title to another, thereby 
admitting that title did not vest solely in 
him. Too many manufacturers, as has 
often been pointed out, think that there is 
some magic in the word “memorandum” 
that will protect them under all circum- 
stances and that by calling a transaction a 
“memorandum” they can allow the party 
who obtained the goods to do anything 
he wishes provided they eventually get the 
money for the merchandise, and, at the 
same time, feel that they can bring a crimi- 
nal proceeding should their customer not 
pay for the goods obtained in this way. 
Such an assumption has no basis in law. 
If an article is entrusted on memorandum 
the second party holds no title nor can he 
transfer the same until he gets the consent 
of the owner. If the owner transfers his 
title, the transaction is a sale whether he 
calls it a “memorandum” or by any other 
name. 

The dealer cannot have his cake and eat 
it, that is, he cannot create a condition for 
a transaction by which it is a»sale if the 
money is paid and a “memorandum” if it 
is not. To obtain protection he must stick 
to the terms of his agreement and not allow 
his ‘eustomer to deviate therefrom. If he 
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will do this, the courts will uphold him in 
all attempts to convict the offender and to 
recover his property. 





New Bill Against A NEW bill seeking 
Fraudulent "to strike at the 
traudulent advertiser 
through the arm of 
the Federal Government instead of through 
the State laws has just been introduced 
into Congress, the present measure coming 
from Representative Aaron S. Kreider of 
Pennsylvania. Generally, the measure seeks 
to forbid false or misleading advertise- 
ments of any kind, making it a misde- 
meanor to knowingly publish any statement 
that is untrue or calculated to mislead, re- 
garding the quality, quantity, present or 
former price, or possession of rewards or 
prizes conferred on merchandise, etc. The 
essential part of the bill that puts the mat- 
ter under federal jurisdiction is that it ap- 
plies to merchandise, which enters into in- 
ter-state or foreign commerce. The pen- 
alty provided is a fine of not over $1,000 or 
imprisonment of not over one year, or both. 
There is a strong element in the jewelry 
trade that favors the regulation of fraudu- 
lent advertising, particularly the advertis- 
ing of the daily paper and the magazine by 
a federal law, and the endorsement that the 
Steenerson and similar measures have been 
given by our State retail jewelers associa- 
tions leaves no doubt that a proper federal 
law that will hit the advertising “faker” 
will be approved by a large element in our 
trade. Whether or not Mr. Kreider’s bill 
is all that our trade demands can only be 
told after a very careful inspection of the 
measure. 

One salient defect however, is apparent 
at the outset and that is that it contains the 
word “knowingly,” despite the fact that ex- 
perience has shown that it has been almost 
impossible to convict under a statute in 
which this word is so used. District at- 
torneys have found it a practical impos- 
sibility to prove the knowledge of the de- 
fendant as a part of the prima facte case 
to be laid before the court before the de- 
fendant is compelled to answer in court. 
In fact, it has been the opinion of many 
jurists that the word “knowingly” in re- 
gard to such crimes has no place in any 
statute except as to the crime of receiving 
stolen goods knowing them to be stolen 
where the knowledge of the defendant 1s 
an essential part of the crime. Even here 
it always acts as a handicap in obtaining a 
conviction. 

As far as the advertiser himself is con- 
cerned, we can see no reason why the word 
“knowingly” should be used, because there 
is no reason why he should make a state- 
ment in his advertisement in regard to the 
quality or quantity or other characteristic 
of his goods without knowing whether 
such statements are true or false, and proof 
of the falsity of the statement should in 
itself be sufficient to secure a conviction 
without asking the accuser to also prove 
the knowledge of the advertiser to this 
effect as well. 


Advertising. 








Lynch & Smith, jewelers at Holyoke, 
Mass., have moved from 394 High St. to 
the store at 364 High St., formerly occu- 
pied by R. A. Prentiss, a shoe dealer. 
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-Gamse, 15 Maiden Lane, has moved to 
aid quarters, 9 Maiden Lane, room 1408. 


Herman Brookov, manufacturer of plat- 
inum jewelry, has opened a new factory at 
121-123 Canal St. 

Among the recent visitors in this city 
was Charles Moore, of Moore-De Grazier 
Co.. Dallas, Texas. 

The Taub Jewelry 
moved from 103 Clinton St. 
quarters at 125-131 Canal St. 

Henry A. Meht, for 15 years at 1 Maiden 
Lane, has moved to 21 Maiden Lane. He 
is a general letter engraver. 

H. A, Flinn, of the North American 
Watch Co., 13 Maiden Lane, returned last 
week for a month’s trip through the middle 
west. 

The store and factory of the John Frick 
Jewelry Co. has been moved from 18 
Maiden Lane to new quarters at 8 Maiden 
Lane. 

Cc. G. Alford, of C. G. Alford & Co., 192 
Broadway, is now in Maine on a fishing 
trip. He expects to remain out of town 
two or three weeks. 

R. Blankenship, New York representative 
of Shuttle Bros. & Lewis, Dallas, Texas, 
left last Monday for the Dallas office. Mr. 
Blankenship will not return to the New 
York office until July 15. 

At a meeting of the Municipal Art Com- 
mission in this city several days ago, plans 
were suggested for the replacing of the 
large clock in the City Hall cupola, which 
was destroyed by fire on Thursday, May 10. 

A. W. Forman, of Cooper & Forman, 3 
Maiden Lane, is recuperating in the Brook- 
lyn Hospital, after a successful operation 
which was performed two weeks ago. Mr. 
Forman expects to be back at his desk 
early in June. 

Sigmund Cohn, of Belais & Cohn, re- 
finers, 13 Dutch St., and an ensign in the 
U. S. Naval Reserve, has been called to 
the colors. Mr. Cohn was among the first 
to volunteer for service following Presi- 
dent Wilson’s proclamation of war. 

The.sixth monthly meeting of the New 
York Credit Men’s Association will be held 
at the Hotel Astor, Thursday, May 24, at 
8 P. M. The subject to be discussed is 
foreign credits, and the speakers will be 
C. E. Thomas, Vincent Gonzales, Robert E. 
Saunders and Herman Krech. 

Joseph R. Blumstein, for many years 
connected with a number of prominent 
manufacturing jewelry houses, was en- 
gaged recently as sales manager by Daving 
& Yokelson, Inc., manufacturers of platinum 
jewelry, etc. 106 Fulton St. Mr. Blum- 
stein left recently on his initial trip for 
this concern to visit the trade along the 
eastern coast and call on a number of other 
concerns in the east. 


Corporation has 
to larger 
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Pending the completion of alterations to 
the building at 206 Broadway, I. Efrus, 
manufacturing jeweler, is located at 16 
Maiden Lane. It was formerly planned 
by Mr. Efrus to move his business to new 
quarters at Broadway and Fulton St. early 
this month, but owing to the delay in 
completing the alterations to the building 
it is probable that he will not become 
situated in his new quarters before June 1. 

Louis Hirsch, formerly connected with 
the business of I. Guntzberger & Son, 11 
John St., who has been traveling on the 
Pacific Coast and visiting the trade in Can- 
ada in the interest of a number of western 
jobbers for the past six years, has re- 
turned to this city and is now making his 
headquarters with his brother at 10 W. 
23d St. Mr. Hirsch reports business con- 
ditions in the northwest as being fair, with 
every indication of prosperity, due in part 
to the shipbuilding and lumber industry in 
Seattle and the surrounding territory. 

About 7 o'clock one morning recently 
thieves smashed one of the windows in the 
jewelry store conducted at 514 Washington 
St., Hoboken, N. J., by Louis Kramer, and 
stole several trays of rings, earrings and 
other articles of jewelry valued at about 
$100. The police have been unable to ob- 
tain the slightest clue as to the identity of 
the thieves or the whereabouts of the stolen 
jewelry. One of the empty trays was 
found shortly after the robbery was dis- 
covered at 6th and Washington Sts., and 
two more at 7th and Garden Sts. One 
set of earrings was also recovered at 5th 
and Washington Sts. 

Sophie Westphal, doing business as the H. 
F. Linder Co., manufacturer and dealer in 
patriotic jewelry, 1441 Third Ave., this city, 
made an assignment for the benefit of credi- 
tors in the County Court house several days 
ago. Max Gilles, 140 Nassau St., has been 
named as the assignee. The H. F. Linder 
Co. came into existence in July, 1915, under 
a partnership contracted by Herman F. 
Linder and Herman Malz. Mr. Linder was 
previously employed as a teacher in a local 
school and was also at one time connected 
with the Art Jewelry Mfg. Co. In July, 
1916, Mr. Malz disposed of his interest in 
the business to Mrs. Sophie Westphal. 
Some time later the latter filed a certificate 
in the County Clerk’s office stating that 
she intended to conduct and transact busi- 
ness as the successor of Herman Malz 
under the style of H. F. Linder Co. 

Following the execution of a general as- 
signment for the benefit of creditors, an 
involuntary petition in bankruptcy was filed 
last Thursday against Ludwig Steinberg, 
dealer in watches, jewelry and novelties, 112 
Grand St.. this city. D. Jacobson, with a 
claim for $500; Jacob Goldflam for $188, and 
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the Greater New York Tin and Tar Roofing 
Co. for $250, are the petitioning creditors. 
According to the petition the alleged bank- 
rupt has assets amounting to $1,000, and 
his incurred liabilities totaling about $9,500. 


The assignment, which was made in the 


County Court House several hours before 
the filing of the petition, names Samuel 
Lesser, Bronx, N. Y., as the assignee. Mr. 
Steinberg, before going into business on his 
own account, was employed as manager for 
17 years by his brother-in-law, William 
Wetstein, 474 Broadway. In January, 1908, 
he succeeded Mr. Wetstein, and in June, 
1913, moved from the Broadway address to 
his present location. 


The estate of Herman Abraham, member 
of the diamond importing firm of Cohn, 
Abraham & Co., who died Feb. 28, 1917, 
has been appraised at $83,577. The estate 
was not large enough to pay the bequests 
made in the will in full, so that $75,000 left 
to Alice Gertrude Abraham, widow of the 
decedent, was reduced to $54,451, and be- 
quests of $5,000 each to three sisters and a 
brother were reduced to $3,603. The report 
showed that banks and brokers had liens 
on stocks and bonds valued at $100,231 leav- 
ing net value of the securities only $31,269. 
The decedent and Samson Cohn were in 
business as Cohn, Abraham & Co. at 9 to 
13 Maiden Lane. On Jan. 1, 1914, the firm 
sold its merchandise and good will to Cohn, 
Abraham & Co., Inc., and since then the 
old firm has been in liquidation. The net 
value of the partnership assets was $28,864, 
of which the decedent had a half. The de- 
cedent also had a half interest in the cor- 
poration of Cohn, Abraham & Co., Inc., 
amounting to $37,500. 


Supreme Court Justice Pendleton has dis- 
missed a suit of Joseph Train against Louis 
and Solomon Cohen, owners of a jewelry 
store at 360 Grand St., to recover $10,000 
damages for assault. The plaintiff through 
Alexander Wolf alleged that on July 19, 
1915, the defendants assaulted him and beat 
him on the chest without cause. The de- 
fendants, by Goldman & Schneider, alleged 
that the plaintiff entered the store unlaw- 
fully and made a great noise and disturb- 
ance. Louis Cohen requested him to leave, 
and without force and violence laid hands 
on him to remove him as the defendant had 
a right to do. It is also alleged that plain- 
tiff waived all claim for damages. The 
defendants asked $10,000 damages from the 
plaintiff on the ground that he beat Solo- 
mon Cohen and called him a “swindler,” 
“fake jeweler” and “thief,” and had him 
summoned to court for assault, where the 
case against him was dismissed. The de- 
fendants got an order requiring Train to 
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file a bond for $250 to protect them on the 
ground that he had been adjudicated a 
bankrupt and was financially irresponsible. 


I. Franklin, manufacturer of fine dia- 
mond mountings, has moved from 51 
Maiden Lane to 71 Nassau St., where he 
has better facilities for carrying on his 
business. 

Among the callers at the office of THE 
JeweLers’ CrrcuLAR last week were Good- 
man King, head of the Mermod, Jaccard 
& King Jewelry Co., St. Louis, Mo., and 
J. J. Menges, director and buyer of the 
concern. 

R. M. Losea is now the local represen- 
tative for Williams & Payton, Providence, 
‘R. I., having succeeded Arthur R. Hilsinger. 
Mr. Hilsinger has recently become the rep- 
resentative for Sadler Bros., South Attle- 
boro, Mass., and will also continue to repre- 
sent C. H. Allen & Co., Attleboro, Mass. 

A charter of incorporation was filed at 
Albany, N. Y., last week, by Woltag, Kauf- 
man & Co., Inc., to engage in the jewelry 
business in this city with a capital of $6,000. 
The incorporators are Pincus Woltag, 1379 
45th St.; Louis Morenfeld, 383 Hooper St., 
and Morris Kauiman, 136 Grand St., all of 
Brooklyn, N. Y. 

The regular monthly meeting of the 
Jewelers’ 24-Karat Club was held last 
Wednesday afternoon at the organization’s 
headquarters, 15 Maiden Lane, this city. 
In the absence of William J. Ward, George 
T. Stebbins acted as secretary. Charles W. 
Conant, 170 Broadway, was elected as a 
member of the club. 

At a meeting of the executive committee 
of the Jewelers’ Protective Union, held 
April 17, the members of the committee 
voted to authorize the president and sec- 
retary-treasurer to invest $5,000 of the 
Protective Union’s funds in the purchase of 
Liberty Loan bonds of 1917. A certificate 
of indebtedness of $5,000 has been pur- 
chased, in accordance with these instruc- 
tions,.to be exchanged for Liberty Loan 
bonds as soon as they are issued. 

In the opinion of Judge Bijur, of the Su- 
preme Court, the differences existing be- 
tween Simon Guggenheim and Martin 
Klein, and Ingomar, Fred and Irving E. 
Goldsmith, all of this city, should be sat- 
isfactorily adjusted by the persons involved, 
outside of court. Pending some kind of an 
adjustment the court last Thursday put the 
application made by Messrs. Guggenheim 
and Klein asking for an injunction against 
Ingomar Goldsmith & Co., over for a hear- 
ing at some later date. Guggenheim and 
Klein are former partners of the old firm 
of Ingomar Goldsmith & Co. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Friday, against the 
Carlbert Mfg. Co., makers of silver deposit 
ware, 108 W. 11th St. The petitioning 
creditors are the Crompton-Richmond Co., 
with a claim for $900; the Lawrence Belt- 
ing Co., for $12, and M. Cook for $6. The 
only allegation charged in the petition is 
making of a general assignment for the 
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benefit of creditors. This assignment was 
executed in the County Court house, this 
city, the day before the filing of the peti- 
tion, and names Adolph Widder, 148 Tay- 
lor St., Brooklyn, as the assignee. 


It was learned during the past week that 
a man presenting orders purporting to 
come from Theodore C. Bothmann, Inc., 
Elizabeth, N. J., is operating in the local 
jewelry trade. As far as could be learned 
the stranger has been successful in obtain- 
ing goods from two houses in this city on 
these fraudulent orders. He operates a 
scheme similar to the one so successfully 
worked several weeks ago in the trade by 
a man who likewise offered fraudulent or- 
ders purporting to come from a Brooklyn 
concern. In this latest swindle the 
stranger has had stationery printed similar 
to that used by the Bothmann concern 
which is usually presented among the 
wholesalers in the jewelry trade. Jewel- 
ers are warned to be cautious of such or- 
ders and before delivering goods should 
make an investigation. 


Marcus M. Marks, president of the 
Borough of Manhattan and head of the 
National Daylight Saving Association, left 
this city last Monday for Washington to 
confer with President Wilson to urge him 
to include in his legislative war programme 
the “Daylight Saving” bill, Mr. Marks said 
that if the measure, which was favorably re- 
ported upon by the Interstate Commerce 
Committee of the Senate last week, is en- 
acted into law it will mean the saving of at 
least one million tons of coal in this country 
this summer and “will aid materially in 
many ways in conserving resources.’ Mr. 
Marks said the American Federation of 
Labor and representatives of many of the 
leading manufacturers were supporting the 
measure, and that he had great hopes that 
Mr. Wilson will include it in his legislative 
programme. 

Hyman Manheim has filed an application 
in the City Court for permission to examine 
the books, freight bills of lading and ex- 
press receipts of Eugene and Harry Fried- 
man, doing business as the Crown Jewelry 
Co. at 2541 Broadway, in a suit to recover 
$2,000 for commissions alleged to be due. 
Manheim, through his attorney, Jacob 
Zelenko, alleged that he was engaged in 
September, 1915, to sell watches, diamonds 
and jewelry at $3 for each new order and 
$1 for every reorder, the employment to 
continue so long as the plaintiffs remained 
in business. He alleged that he was to have 
the right to inspect the defendants’ books 
to determine how much they owed him, but 
that they have failed to give him such in- 
spection since last July. The defendants by 
M. & S. Meyers deny that they owe plain- 
tiff anything, and assert that before he 
brought suit they settled in full for $67.50. 

Judge Hand, in the United States Dist- 
trict Court, this city, on Monday, May 14, 
confirmed the composition settlement with 
creditors made by Jacob J. Pomeranz, 
dealer in diamonds and jewelry, 14 Maiden 
Lane, on the basis of 50 cents on the dollar. 
The offer was accepted at a meeting of 
creditors some time ago, and is payable 
10 cents in cash, 5 cents in two months 
after date of confirmation, 5 cents in four 
months, 5 cents in six months, 5 cents in 
eight months, 10.-cents in 10 months and 
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10 cents in 12 months. The deferred pay- 
ments are to be represented by promissory 
notes made by the bankrupt, and endorsed 
by Joseph J. Schlesinger, this city. The 
note due in ten months after the confirma- 
tion of the composition is to be endorsed 
by Samuel H. Cohen. In default of pay- 
ment of any of the notes, all the remaining 
notes are to become due and payable im- 
mediately. As reported in these columns 
at the time, an involuntary petition in bank- 
ruptcy was filed against Mr. Pomeranz on 
March 30 last. On April 17 schedules were 
filed showing assets of $47,420 and liabilities 
of $93,183. 

The fight on the flag law during the past 
week has been a strenuous one and has kept 
the Jewelers’ Vigilance Committee, under 
whose auspices the amendment to the New 
York law was introduced, busy counteract- 
ing the influences brought to bear against 
it by certain interests. It developed that 
an organization in the silk trade was mak- 
ing an active campaign to have the flag law 
vetoed by the Governor and had sent out 
considerable misinformation to the newspa- 
pers and individuals in regard to the mean- 
ing of the act. The Merchants’ Associa- 
tion had been induced to take action against 
the law not understanding that its pro- 
visions were such as to forbid the use of 
the flag in any way in connection with ad- 
vertisements, only exempting uses expressly 
permitted by the statute of the United 
States, its use on certificates, warrants or 
diplomas, commissions, etc., ornamental pic- 
tures, articles of jewelry, and stationery, 
etc. The New York Times to whose editors 
the amendment had been misrepresented 
published an editorial Tuesday against the 
law, but after the matter was called to their 
attention and the true facts presented, this 
paper published another editorial on the fol- 
lowing day favoring the bill as passed and 
now before the Governor. The Merchants’ 
Association also rescinded its action and 
practically expressed its approval of the bill 
in the form sent to Governor Whitman. 
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The War Department has issued orders to the Govern- 
nors of all States to bring all units of the National Guard 
to full war strength at once. 


Owing to the compulsory retirement of married men, 
the National Guard of the State of New York needs 
10,000 men to bring it to a war footing. 


Governor Whitman has called upon the Citizens Pre- 
paredness Association of New York to co-operate in get- 
ting these 10,000 men. 


The Jewelry Trade has pledged 300 men as its quota. 


Volunteers aged 18 to 45 enrolling NOW for enlist- 
ment in the National Guard can select the branch of 
service they desire to enter: 


Infantry Coast Artillery 
Cavalry Engineers 
Field Artillery Signal Gorps 


Conscripts have no choice. 


You can honor’‘your country, your trade and yourself 
by writing at once for enrollment blanks and further infor- 
mation to 











JEWELRY TRADE DIVISION 


Recruiting Headquarters 


11 John Street 
New York City 





Complimentary Insertion 
by. The Jewelers’ Circular 
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Government’s Attitude Regarding Platinum 





Secretary Redfield Declares That Campaign to Discourage Purchase of 
Platinum Jewelry Has No Official Backing 











WasHIncToN, D. C., May 21.—Secretary 
Redfield, of the Department of Commerce, 
today took occasion to explain fully the 
attitude of the Government in regard to 
platinum and to contradict the statements 
published in some papers that give the 
impression that patriotism in any way calls 
for a decrease in the manufacture and sale 
of platinum jewelry. 

After explaining to a delegation from the 
jewelry trade consisting of Harry C. Lar- 
ter, chairman of the Vigilance Committee; 
Meyer D. Rothschild, chairman of the 
Jewelers’ Committee on the Revenue Tax; 
David B. Belais, president of the National 
Federation of Manufacturing Jewelers’ 
Associations; Robert B. Steele, secretary 
of the Platinumsmiths’ Association, and T. 
Edgar Willson, of THE JEWELERS’ CirRcu- 
Lar, that there is no shortage of platinum, 
he sent the following letter out in answer 
to inquiries: 


WASHINGTON, May 2, 1917. 
“Department of Commerce, Office of the 
Secretary : 

“My Sear Sir:—In response to your in- 
quiry, let me say that a supply of platinum 
is available to the Government from sev- 
eral sources: 

“First, from domestic stocks of which a 
census is now being made and which it is 
known can be increased if need be. 

“Second, from stock now held by the 
Government which is available for sale to 
government laboratories needing it for 
government uses and to outside labora- 
tories at the market price with the under- 
standing that it is to be used for the pur- 
poses of the government. 

“Third, from _ stocks 
known to be available.” 

“No campaign said to be based upon al- 
leged needs of the Government can there- 
fore now be properly made looking to the 
restriction of the use of platinum in jewelry 
further than the jewelry trade has already 
voluntarily gone, as expressed in the reso- 
lutions adopted by them and which this 
department has published with its approval. 

“Yours very truly, 


“WiLL1AM C. REDFIELD, Secretary.” 


The action of Secretary Redfield in send- 
ing out a letter telling the conditions as 
they really exist so far as the platinum 
situation is concerned, was made necessary 
by the many misstatements now being pub- 
lished in various newspapers and also 
because those behind the propaganda to 
discourage the purchasing of platinum 
jewelry were trying to enlist the aid of 
other branches of the Government where 
the facts regarding the platinum situation 
are not known. 

The committee representing the trade 
which came here from New York left 
Washington tonight. 

Jewelers throughout the country have 
been greatly annoyed by the stories which 
have appeared in the daily press to the 
effect that to be patriotic the women should 


existing abroad 


stop buying platinum jewelry as the metal 
was needed by the Government in making 
munitions. The statement of Secretary 
Redfield dispels this false impression and 
it is hoped that the untrue reports will be 
discontinued. 








A. N. R. J. A. EXHIBITION 





Diagram Showing Arrangement of Booths 
for Exhibitors at Next Annual 


Convention in St. Louis 
St. Louis, Mo., May 19.—The first dia- 
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Wis., to whom all communications regard- 
ing space at the exhibition should be sent. 

The booths will be eight feet high and 
will be finished in white and green. A 
festoon of American flags will alse be 
placed over each booth. 

The railings in front of the booths will 
be 30 inches high. Extra carpenter work 
will be charged for. Each booth will also 
be wired for electricity and will be sup- 
plied with a 60-watt lamp. The current 
for this lamp will be furnished free. 

The booths will be ready for the exhibi- 
tors at 10 a. m., Monday, Aug. 27. The 
exhibitors will be allowed to open their 
exhibits at 9 a. m. the following-morning, 
and after that at any time they see fit. 

The diagrams herewith show the size 
and location of the booths. The prices of 
the booths are as follows: 

Booth A, in open parlor, $150; booth B, 
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gram showing the booth arrangement for 
the exhibition which will be held in con- 
junction with 12th annual convention of 
the American National Retail Jewelers’ 
Association, at Planters’ Hotel, this city, 
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parlor floor, $100; booths No. 1, 12, 13, 16, 
17 and 40, each, $90. 

All other booths as follows: 

Size 8 x 8 feet, $65; size 8 x 10 feet, $80; 
size 8 x 11 feet, $88. 
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the latter part of August, was received here 
several days ago. The sizes, locations and 
general arrangement of the booths are 
thoroughly described in a circular sent out 
by Secretary A. W. Anderson, Neenah, 


Open parlor space, 33 x 45 feet, no 


booths, $250. Entry space from open par- 
lor to rooms F and H to be kept clear. 


Room F, $200; rooms H, J and K, each, 


$125. 
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BANG! 
SAVE MONEY 











ACTUAL SIZE 







ONE-HALF SIZE 





A Man’s 
Holder for Six 
Size Watch 





Nickel or 
Gun Metal Finish 


Pigskin Strap 


«, 





It adds 50 cents to 
price of watch and 
you make 100 Per 
Cent Profit. 


EFFECT COMPLETE 








Use it on your “Ingersoll 
Midgets”’ and other similar 
watches. 


THE MEALY MFG. CO. 
BALTIMORE 


Sole Makers. Trademark “DUO” 








ORDER TODAY THROUGH 
YOUR JOBBER 


MILITARY 
WRISTLET 











Coming to Chicago? 


See our new line of 


French Ivory 


Goods 


The most complete line shown 





KUEHL CLOCK CO. 


125 North Wabash Avenue 
CHICAGO, ILLINOIS 











JEWELERS’ 
SHOW CASES 


Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
the World to Produce a Better Case. 


F.C. JORGESON & Co. 


159 to 167 ANN ST., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 
Write for our Catalogue 
Our Motto: The Best of Everything 

















Manipulation of Steel in 
Watch Work 
By JOHN J. BOWMAN 





Reduced Price, 50 Cents 
POSTPAID 


Jewelers’ Circular Publishing Co. 
11 John Street, New York 


























THE THIRD EDITION 


Trade-Marks 


of the Jewelry and 
Kindred Trades 


TS 








Containing 366 pages of trade- 
mark information. Handsomely 
bound in cloth. Size 7 x 103% inches, 

Over 6,500 trade-marks and trade 
names and the names of flatware 
and toiletware patterns. 

Illustrates by actual facsimile re- 
production the trade-mark as 
stamped on the manufactured arti- 
cle. An essential feature to positive 
identification as a similarity in 
trade-marks often exists. 

Three alphabetical indexes and 
classification into departments 
makes reference easy. 


Sold only to Subscribers of or with a 
year’s subscription to THE JEWEL- 
ERS’ CIRCULAR. 


Price, $52° 


Express Prepaid 


Combination Price $6.00 for 
Trade-Marks of the Jewelry and 
Kindred Trades and THE JEWEL- 
ERS’ CIRCULAR one year’s sub- 
scription ($2.00)—fifty-two issues. 


=- —— ——--—--<—s 


Includes a digest of the National 
Stamping Law, governing the reg- 
istration of trade-marks, Essay on 
Marks of Gold and Silversmiths, 
Historical Sketch of Makers’ 
Marks and other articles giving a 
fundamental knowledge of trade- 
marks in the United States and 
foreign countries. 

An authoritative reference book 
for every Jeweler, Manufacturer 
and Jobber, having occasion to 
look up trade-marks or trade-mark 
information. 

First Edition 1896—Second Edi- 
tion 1904—Third Edition 1915. 


The Jewelers Circular 
Publishing Company 
11 John St. New York 
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TRADE CONDITIONS 
Retail jewelers of Newark report fair business 
considering the present international situation and 


the somewhat unsettled condition arising there- 
from. During the early part of May there were 
many weddings; which helped to keep business up 


to normal. There has been a certain amount of 
curtailment of jewelry sales due to the constantly 
rising cost of the necessities of life and the un- 
certainty as to how the war will continue to effect 
business. Newark jewelry manufacturers have 
felt this. A few are doing real well, one reporting 
night work, but the majority report business as 
fair. There continues to be a big demand for 
patriotic goods such as flags, pins, cuff buttons, 
etc. While there is a fair demand for silver 
goods this line is a little quieter than it has been. 
The electroplating business reflects that of the 
jewelry and kindred trades, 





The Newark branch of the American 
Electrotypers’ Society recently held a most 
successful whist, pinochle and dance, at 
which there were 300 present. 

Frank Shinn, of Shinn, Gibson & Ball, 
manufacturing jewelers at 530 Mulberry 
St., has just left on a trip which will in- 
clude visits to the trade in Pittsburgh and 
the south. 

W. I. Price is on a trip through the 
New England States in the interest of 
Barry & Co., manufacturing jewelers, at 
10 Austin St. E. A. Bradnoc is on a trip 
through the middle west for the same con- 
cern. 

Among the patrons and subscribers of the 
annual concert of the Oratorio Society to 
be given for the benefit of the Newark 
Chapter of the American Red Cross in the 
Palace ballroom on May 28, are Augustus 
V. Hamburg and William T. Carter. 

The “William A. Waters Co.” is the 
trade name which has been filed for the 
jewelry manufacturing business conducted 
at 207 Market St. by William A. Waters, of 
1459 Clinton Ave., Irvington, and Raymond 
Waters, of 360 Badger Ave., Newark. 

At the annual election of the Interna- 
tional Jewelry Workers Union, No. 2, of 
Newark, officers for the coming year were 
elected. They were as follows: Presi- 
dent, George Livsey; secretary, L. Seaman; 
financial secretary, William Seegor; treas- 
urer, Fred Hill. 

Incorporation papers have been filed for 
the Merrigold Electro Plating Co., of 97 
Chestnut St., a concern which has been in 
existence for a long time. The authorized 
capital stock is $10,000. The statutory 
agent is John L. Merrigold. The incorpo- 
rators are John L. Merrigold, Oliver J. 
Sizelove and L. M. Sizelove. Mr. O. J. 
Sizelove came to Newark from the west 
about six years ago. The business will 
be expanded in the near future. 

Newark manufacturers are being ex- 
tended a special invitation to attend the first 
day’s session on Monday, May 28, of the 
convention of the New York State Retail 
Jewelers Association which is to be held at 
the Hotel Astor, New York, May 27, 28, 
29 and 30. The invitation urgently requests 
local manufacturers to be present to hear 
the addresses of Harry C. Larter of Larter 
& Sons, this city, and Morris L. Ernst 
counsel for the Jewelers Vigilance Com- 
mittee. 

Rev, William H. Bergfels, who died last 
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Wednesday at his home, 13 Stanton St., this 
city, was well known among the local manu- 
facturing jewelers. Rev. Bergfels at one 
time conducted a nickel plating business in 
this city. His brother, the late Julius Berg- 
fels, was for many years proprietor of Berg- 
fels & Co., manufacturing jewelers, Mul- 
berry and Oliver Sts. Rev. Bergfels was 
born in this city Sept. 14, 1839, and spent 
practically his whole life in this vicinity. 
Funeral services were held at the South 
Baptist Church. 

Without a dissenting vote the Newark 
Board of Trade has gone on record as 
favoring the commission form of govern- 
ment for Newark. This action was taken 
following a talk on the workings of this 
system in Trenton by Mayor Frederick W. 
Donnolly, of that city, and a report by a 
sub-committee of the directorate. An ap- 
peal was made to the members to purchase 
Liberty bonds. Delegates of the board at 
the convention of the United States Cham- 
ber of Commerce, the Foreign Trade Con- 
vention and the convention of the American 
Academy of Political Science reported. 











TRADE CONDITIONS. 


Leading wholesalers and retailers here say that 
they look for a general improvement in business in 
a few weeks. Several firms report a noticeable im- 
provement last week over the preceding fortnight. 
“Conditions will become more settled during the 
Summer,” said a wholesaler, “and in the Fall the 
jewelry business will be good.” Retailers look for 
an immediate picking up of business with the com- 
ing of June and fair weather. 

H. Levin, dealer in watches, diamonds 
and jewelry, has moved from 38 Causeway 
St. to 373 Washington St., room 810. 

The Boston Jewelers’ Club is polling its 
members to determine whether its Summer 
outing should be given up because of the 
war situation. 

Frank S. Sherry, Boston representative 
of Joseph Fahys & Co., has recovered from 
his illness sufficiently to be at his office a 
few hours a day. 

H. Charles Lawson, of A. Paul & Co., 
Jewelers’ building, presided at a flag rais- 
ing at the Immigrant Seamen’s Home, East 
Boston, of which he is secretary. 

Roger McNeal, silverware salesman for 
the Smith Patterson Co., is the latest rep- 
resentative of the Boston jewelry trade to 
join the Naval Reserve. He was ordered 
last week to the Charlestown Navy Yard 
for active duty. 

F. C. Beckwith, secretary of the Hamil. 
ton Watch Co., Lancaster, Pa., was in Bos- 
ton visiting the trade last week, while en 
route to Foxcroft, Me., on a fishing trip. 
He is accompanied by C. T. Jenkins, chief 
time inspector for the Boston & Albany and 
New York, New Haven & Hartford rail- 
roads. 

A wedding of interest in the jewelry 
trade took place May 12 when Miss Nita 
Cowlishaw, daughter of Mr. and Mrs. Wal- 
ter I. Cowlishaw, became the bride of Ver- 
mont Hatch, a New York lawyer, at the 
bride’s home, 384 Harvard St., Cambridge. 
Mr. Cowlishaw is a manufacturing jeweler 
on Summer St. 
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Among the buyers visiting Boston last 
week were: William V. Barnstone, Port- 
land, Me.; G. E. Pearson, Manchester, 
N. H.; R. I. Richards, Rochester, N. H.; 
John Webb, Beverly; A. E. Zwicker, 
Lynn; C. A. Lyman, Randolph; R. T. 
Mower, Lowell; Herman S. Hewett, Brock- 
ton; B. D. Loring, Plymouth; W. J. Gil- 
lespie, Fitchburg; H. M. Hutchins, West- 
boro; E. E. Franks, Worcester; S. D. 
Grossman, Brockton. 

Under a new plan put into operation 
for the first time this year in every Massa- 
chusetts city and town, all male or female 
residents are obliged to make a return to 
their local assessors of all jewelry they 
own, and swear to the truthfulness of their 
estimate of its value. Even one who owns 
only a watch must report its value.* Failure 
to make a return means that the local as- 
sessors may levy a personal tax on jewelry 
to any amount they may “estimate” to be 
reasonable, and there is no right of appeal 
from their “estimate.” 


Among those applying for the Navy avia- 
tion corps, through the Boston recruiting 
station, was Nelson H. Smith, son of Mar- 
ceil N. Smith, president of the Smith, Pat- 
terson Co., who last week not only offered 
his own services, but offered to bring his 
own airplane. Lieut. C. S. Keller was 
obliged to decline the offer, because Bos- 
ton’s quota for the aviation corps is filled. 
As plans are on foot to enlarge the corps, 
Mr. Smith’s services likely will be accepted 
by the government later on. 


A gathering of about 100 friends saw the 
presentation of military wrist watches, May 
12, to Frank J. Cuddy, Lorenz E. Ernst, 
Louis Kreen and Bartlett W. Eldridge, of 
D. C. Percival & Co., who have enlisted in 
Uncle Sam’s service. As the assembly call 
was sounded by Bugler Kane, the gather- 
ing grouped about the American flag. 
Richard Cuddy recited “Your Flag and My 
Flag,” Bugler Kane played “The Star 
Spangled Banner,” and then cre the pre- 
sentation speech by Capt. J..W. Gargan. 

Notable among the clocks that the E. 
Howard Clock Co. has recently installed in 
different parts of the country are a special 
interior clock for the Public Library, Leo- 
minster, Mass.; four dial, illuminated clock 
for the Larsen Construction Co., Oshkosh, 
Wis.; four dial, striking, tower clock for 
the Municipal Building,. Middleton, Conn. ; 
Angelus striking tower clock, St. Thomas’ 
church, Fairfield, Conn.; master and second- 
ary clock system, Republic Cotton Mills, 
Great Falls, S. C.; four dial, striking 
tower clock, Wolfe County courthouse, 
Compton, Ky. 

The jewelry trade in Boston is expected 
greatly to benefit by the action of the 
governing board of the Retail Trade Board 
of the Chamber of Commerce in dividing 
the city into 16 districts, with a leading 
merchant in charge of each district, to 
suppress itinerant peddlers and protect legit- 
imate trade. Jewelry interests are repre- 
sented by Albert E. Kerr, secretary of the 
Boston Jewelers’ Club, and the Smith Pat- 
terson Co., who are in charge of two dis- 
tricts. One purpose of the movement is to 
suppress fake “slaughter” and “bankruptcy” 
sales which do so much harm to the legit- 
imate jewelry business, as well as all other 
lines, 
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Feature the 
Six Position 
Adjustments 





—in your watch sales talk, your 
window and newspaper advertising. 


You’ll find this a very interesting 
point with your customer. 





He has read:about watches and watches but he comes to you for the 
greatest watch value for his money. 


You can give it to him. 
So show him a six position watch. 
Take the BUNN SPECIAL for instance. 


Tell him of its superior features, its accuracy and durability and its 
continued popularity with the railroad men. 


Explain the various adjustments to him and tell him how they increase 
the cost and insure the time keeping qualities of the movements as they 
orade up from temperature adjustments to three, five and six position 
adjustments. 


Then show him that with all this increased cost you can sell him a six 
position BUNN SPECIAL for no more than he’d have to pay for the 


highly advertised five position watches. 


You can readily see the favorable impression you’!] make on your cus- 
tomer and his friends by giving him this superior watch value. 


Try this line of salesmanship for awhile and note the improvement in 
your watch sales. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 





W. De Wolf, at 4604 Kenmore Ave., has 
gone out of business. 

E. J. Dostal, a jeweler at 31 N. State St., 
has retired from business. 

C. H. Colton, Madison, Wis., was in the 
city on a business trip last week. 

Walter Ghlislin has joined the Hospital 
Corps of the First Illinois Infantry. 

L. A. Martin, Superior, Wis., was in the 
city last week buying goods for his store. 

Frank Suttin has opened a modern 
jewelry establishment at 4725 Lincoln Ave. 

E. A. Dayton & Co., jewelers at 32 W. 
Wabash Ave., have gone out of business. 

Albert Mendel, formerly located at 7 W. 
Madison St., is now located at 36 S. State 
St. : 

O. W. Young, formerly at 275 N. Craw- 
ford Ave., has moved to 600 W. 26th St., 
in Cicero. 

Sol Kaiser, who makes his headquarters 
at 31 N. State St., has returned from a 
short trip on the road. 

Fred Mayer and J. A. Lewis, New York, 
were among the diamond men who visited 
the trade here last week. 

Jean Franchini, who has a retail store in 
Iron Mountain, Mich., was calling on the 
jobbing trade here last week. 

Nordahl & Olson, jewelers, have moved 
from 781 Milwaukee Ave. to 2735 W. North 
Ave., corner of Fairfield Ave. 

Louis Fleming, of the South Bend Watch 
Co., was among the visitors who were call- 
ing on the trade here last week. 

Alfred Moss, representative of the Lyons 
Manufacturing Co., returned last week 
from a road trip in middle western terri- 
tory. | 

Leo Moses, buyer for the Kaufman & 
Baer Co., Pittsburgh, and the Boston Store, 
Milwaukee, has accepted a position as buyer 
at the New York store of Gimbel Bros. 

H. E. Jones, of the Wadsworth Watch 
Case Co., Columbus Memorial building, re- 
turned from a trip to the factory last week, 
and will leave early this week on a west- 
ern trip. 

The Gragg-Mielke Co., Inc., has been 
appointed Chicago and western representa- 
tives of the Corona Cut Glass Co., Toledo, 
O. The line runs to both light and heavy 
cuttings, and is strictly high grade. 

Earl W. Newton, who displayed the line 
of the Imperial Glass Co. at the recent 
convention of the Illinois Retail Jewelers’ 
Association in the Hotel Sherman, made a 
trip last week to the factory at Bellaire, O. 

Wieboldt’s Department Store will open 
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a new branch Sept. 1 at Lincoln and Bel- 
mont Aves., on the north side. Goods for 
the new branch are now being purchased, 
with deliveries specified not later than 
Aug. 1. 


Block, Winfield & Co., the firm recently 
announced as a new entry in the jobbing 
branch of the trade, have taken large quar- 
ters on the fourth floor of the Heyworth 
building, and expect to have a stock on 
hand within the next few weeks. 


Baseball games in the Chicago Jewelers’ 
Athletic Association League last Sunday 
included contests between the International 
Silver Co. and the Seth Thomas Clock Co., 
Moore & Evans and the American Optical 
Co., and Juergens & Andersen Co. and the 
George S. Johnston Co. 

Burr W. Freer, San Francisco, Cal., 
stopped in Chicago for a few hours last 
week on his way back home after an east- 
ern trip. Mr. Freer told his friends that 
the Pacific Coast was thoroughly aroused 
to the war, but that he expected business 
to continue good regardless of the excite- 
ment incident to enlistment and other 
preparation. 

Efforts were being made last week to 
arrange a bond of $25,000 to secure the 
freedom of Aibert Wehde, who is under 
arrest here charged with espionage and 
conspiracy. Strong efforts were made by 
influential friends of Wehde, who kept 
themselves conveniently in the background, 
to have the bond reduced to $10,000. This 
was fought by Assistant States’ Attorney 
Joseph Fleming. 

R. A. Mead, of M. A. Mead & Co., in 
the Columbus Memorial building, has been 
commissioned a captain of cavalry in the 
Officers’ Reserve Corps, and has already 
joined his outfit at Fort Sheridan. W. 
Radcliffe, Pacific Coast man for M. A. 
Mead & Co., arrived in the city last week. 
He has almost recovered from his recent 
illness, and has entirely recovered his sense 
of humor, according to his friends. 

The Brandt Jewelry Co., which has long 
been known in the trade as one of the 
leading retail concerns of the south side, 
will establish a large branch store in Wil- 
son Ave., near Broadway, on the north 
side. The store will be modern in every 
respect, with mahogany fittings and up-to- 
date fixtures. A feature will be made of 
special design work, H. A. Brandt having 
established a wide reputation for his com- 
pany as a special design artist on the south 
side. The neighborhood in which the 
branch store is to be located is a fashion- 
able one, which will doubtless prove more 
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than responsive to the presence of another 
high grade jewelry store. 

A. J. Lavy, jeweler of this city, who has 
been in financial trouble for the past 10 
days, has made an offer of settlement with 
his creditors, on claims aggregating $15,- 
250, as follows: Five per cent. cash, 5 per 
cent July 1 (endorsed notes); 5 per cent 
Oct. 1 (endorsed notes); 10 per cent. Jan. 
1, 1918 (not endorsed); 5 per cent July 1, 
1918 (not endorsed); 5 per cent Jan. 2, 
1919 (not endorsed); 10 per cent. Jan. 2, 
1920 (not endorsed). The stock in the 
store amounts to about $7,300, but an ap- 
praiser declares that at liquidation it will 
not bring more than $4,000. The majority 
of the creditors are inclined to accept the 
offer, as it is believed that there would be 
nothing to gain by putting the jeweler 
through bankruptcy. 

Some of the mail order firms of the city 
are being investigated as to their stock 
selling methods by representatives of the 
Federal Government. More than two 
dozen firms, large and small, are receiving 
a close scrutiny at the present time. The 
investigation has been undertaken, it is 
understood, because of the numerous com- 
plaints which have been received by the 
Government from persons who have list- 
ened to the siren song of stock salesmen 
for the mail order companies. Also, the 
Government is interested in the extent to 
which the mails are being used in the pro- 
motion of projects which are near-fraudu- 
lent in their nature. The plan for selling 
stock in new mail order companies has 
been developed to a fine science, and is 
commonly described as “easy money.” 
Realizing that there is not the same profit 
in the mail order business as there was a 
few years ago, some of these companies 
are said to have been devoting more atten- 
tion to selling stock than to selling goods. 
The result has been that the mail order 
companies, as going business concerns, have 
in some instances really showed deficits 
instead of profits. The Government is out 








to stop all questionable stock-selling 
methods. 
The members of the Buffalo Retail 


Jewelers’ Outing Committee are arranging 
.or a series of picnics for the association 
and are following the plan of doing the ad- 
vance work for the outings, selecting loca- 
tions, etc., so they will be successful and 
enjoyable in every detail. The committee 
recently. went in automobiles to Pipe’s 
Creek and had a taste of fine Spring 
weather. 
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Evansville, Ind. 





TRADE CONDITIONS. 


‘The cool weather that prevailed in this section 
tor three weeks has at last given away to genuine 
Spring weather, and the change has had an effect 
of stimulating business, Local wholesale and retail 
jewelers say that business continues very good 
and that the outlook for Summer and Fall is ex- 
cellent. The war has not affected business mate- 
rially in this section of the country, and trade con- 
tinues to move along just the same as it did 
before the United States entered the world’s con- 
flict. Collections are not quite as good as they 
were a few weeks ago. Crop conditions are en- 
couraging. It is expected the yield of wheat in 
southwestern Indiana and western Kentucky will 
be larger than anticipated, and the largest acreage 
of corn in many years will be planted in this 
section. Gereral trade conditions are good not- 
withstanding the high prices. Most of the nu- 
merous large factories in Evansville are being 
operated on steady time and the wages paid the 
workmen are the highest in many years. Jewelers 
say they see nothing of a discouraging nature in 
the trade situation. 





Ben Kruckemeyer, of Kruckemeyer & 
Cohn, and Oscar Esslinger of Esslinger & 
Salm of 215 Main St., will attend the next 
national convention of the Elks. Both are 
enthusiastic members of the order. 

John Joyce, a mussel digger on the White 
River near Bedford, Ind., found a pearl 
while at his work a few days ago that is 
said to be valued at over $200, but he has 
refused all offers for the stone up to this 
time. 

A chest of silverware valued at over $100 
was found in.a tile drain near Brimfield, a 
short distance from Kendallville, Ind., a few 
days ago and the matter was reported to 
the police. It is believed the silverware was 
stolen from some store in the central part 
of the State. 

It is expected that mussel diggers will 
invade Green River this year for the first 
time and it is said there are many shells to 
be found along that beautiful stream often 
referred to as “the Hudson of the West.” 
Green river empties into the Ohio River 
about nine miles above Evansville. 

During the past week with the coming of 
real Spring weather there has been con- 
siderable activity among the mussel camps 
along the lower Ohio, Wabash and White 
Rivers and in view of the high prices of- 
fered for shells it is expected that this will 
be one of the best seasons on record. 

Oliver Artes, Chicago, has returned to his 
work after spending several days here with 
his wife and baby who are stopping with 
Mrs. Artes’ parents, Mr. and Mrs. William 
Kenney of Upper Ist St. Mr. Artes is a 
partner in the well known firm of the 
Charles F. Artes, Inc., of 327 Main St., and 
he makes several trips here a year. 

Walter O’Bryan, who is connected with 
a well known jewelry store at Columbus, 
Ind., has returned from Indianapolis where 
he made arrangements to enter the officers’ 
training camp at Fort Benjamin Harrison. 
He is the son of Mr. and Mrs. R. B. 
O’Bryan, of this city, and has been located 
at Columbus for the past three years. 

A fine picture of Miss Jean Eleanor Bit- 
terman, the sweet and attractive little 
daughter of Mr. and Mrs. Theodore Bitter- 
man, of this city, appeared in the Evans- 
ville Courier on Sunday, May 13, and the 
proud parents have been the recipients of 
many congratulations over the prominence 
civen their little daughter. Mr. Bitterman 


is connected with the firm of Bitterman 
Bros., 204-206 Main St. 

Chris Hewig, traveling salesman for Bit- 
terman Bros., of 204-206 Main St., who 
travels through several of the States in the 
south and southwest, has written to friends 
in this city that he has been enjoying a good 
trade and that he expects business to re- 
main brisk all of this year. Mr. Hewig 
says farmers in the south have been mak- 
ing plenty of money from their cotton dur- 
ing the past few years and that conditions 
in that section are most promising at this 
time. 








Omaha. 





J. N. Hole has opened a new jewelry 
store at Fullerton, Neb. 

C. Cunningham has returned from Wis- 
zonsin, where he owns a farm. 

O. Larson has taken a position with 
George Gerner, Council Bluffs, Ia. 

The C. B. Brown Co. devoted a portion 
of their storeroom last week for Red Cross 
work. 

Clarence Bergman has returned from a 
very successful business trip through Ne- 
braska. 

Blanche Hare, with the Ryan Jewelry 
Co., spent a few days last week visiting 
friends in Kansas City. 

I. W. Pope, with the T. J. Brunner Co., 
attended the convention of the United Com- 
mercial Travelers, which was held at Nor- 
folk, Neb., last week. 

Sal. Lowenfield, Honolulu, president of 
the United Jewelry Co., will open his new 
store in the First National Bank building 
Saturday, May 26. 

The C. B. Brown Co. furnished the beau- 
tiful bronze memorial tablet for the United 
States National Bank building in memory 
of former President Victor Caldwell. 

Warren Johnson, with the A. H. Edmon- 
ston Co., enlisted last week and was imme- 
diately ordered to go to Fort Logan, Col. 
This is the first recruit from the jewelry 
stores in Omaha. 

Among the out of town buyers in Omaha 
last week were John Morris, Carson, I[a.; 
A. J. Schroeder and wife, Bloomfield, Neb. ; 
L. S. Robinson, Glenwood, Ia.; Elmer An- 
derson, Fremont, Neb.; W. F. Porter, 
Malvern, Ia.; J. W. Crabill, Plattsmouth, 
Neb.; C. V. East and wife, Anita, Ia. 

The following Nebraska jewelers were 
appointed delegates to a mammoth meet- 
ing held at the auditorium May 22 for 
the purpose of discussing problems on the 
conservation of Nebraska’s resources and 
to formulate definite policies to this end. 
T. L. Combs, Albert Edholm, C. B. Brown, 
E. O. Furen, of Omaha; F. J. Niewahner, 
Columbus; Grover Spangler, Fremont; H. 
Heitzman, West Point; F. A. Hannis, 
York; E. C. Ernstene, Nebraska City; J. E. 
Vlach, Wabro; Ed. B. Fanske, Pierce. 
President Hastings, -who appointed the 
above delegates, says: “The jewelry busi- 
ness is naturally interested in the conserva- 
tion of food supply, for a further increase 
or a continuation of the present prices will 
eventually effect the jewelry business. We 
are all for economy, but economy does not 
mean that the people should deny them- 
selves of luxuries and pleasures that they 
can afford.” Governor Neville was 
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scheduled to deliver an 


opening day. 


address on the 











health. 

Lee Tully of the Woodstock-Hoefer 
Watch & Jewelry Co. has enlisted in the sig- 
nal corps. 

Walter Engel of the Woodstock-Hoefer 
Watch & Jewelry Co. is on a vacation at 
Pleasant Hill, Mo. 

C. S. Johnson, Bosworth, Mo., will move 
his jewelry stock to Richmond, Mo., where 
he has bought the jewelry business of H. A. 
Bell. 

Mr. and Mrs. J. W. Register, La Rue, 
Mo., have moved to Hume, Mo., and are 
looking for a good location for a jewelry 
store. 

H. W. Clark, manager of the repair de- 
partment, of the C. A. Kiger Co., is back 
at work after being away for a few days 
on account of illness. 

L. H. Horton, with the Cady & Olmstead 
Jewelry Co., who was married May 9 to 
Miss Beatrice Abramson, Davenport, Ia., 
has returned from his wedding trip. 

Among recent visitors in Kansas City 
were: C. A. Whitney, Wichita, Kans.; A. N. 
Berquist, Marquette, Kans.; J. W. Phillips, 
Chanute, Kans.; Henry Storms, Laredo, 
Mo. 

The jewelry trade was represented on the 
Chamber of Commerce trade trip through 
the oil fields by Leo Ludwig and Noble R. 
Fuller of the Edwards-Ludwig-Fuller 
Jewelry Co. 

FE. A. Kiger of the C. A. Kiger Co. is in 
the east buying diamonds. Mr. Kiger is 
going to meet a Holland diamond cutter 
who comes to this country for business 
twice a year. 

Walter M. Jaccard, president of the Jac- 
card Jewelry Co., has been re-elected as a 
member of the board of directors of the 
Merchants Association and advanced from 
third to second vice-president of the as- 
sociation. D. L. James of the T. M. James 
& Sons was also elected a member of the 
board of directors of the association. 

J. R. Mercer of the Mercer Jewelry Co., 
who is a member of the Hillcrest Country 
Club, recently suggested that a fitting way 
to celebrate the first anniversary of the club 
on May 27, would be to install a handsome 
hall clock in the assembly room of the new 
clubhouse. His suggestion met with favor 
and circular letters were sent to the 320 
members, soliciting subscriptions. 

The Kansas City wholesale jewelers at 
their last regular meeting decided they 
would like to do something to show their 
loyalty to their country. After much dis- 
cussion they decided to give up their annual 
picnic which cost them about $250 every 
year and donate that money to the medical 
department of the Third Regiment, Mis- 
souri National Guard. This regiment is in 
camp just on the outskirts of Kansas City 
and is composed largely of local men. 


E. H. Lotze & Co., Girard, O., recently 
suffered a store burglary. 
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George L. Bannister, 235 S. Broadway, is 
still confined to his home by illness, the re- 
sult of a serious attack of the measles. 

D. A. Hauk & Son, Long Beach, have 
just moved to a new location in that city, 
where they have an exceptionally fine store. 

E, A. Moore, Chicago, western represen- 
tative of the R. F. Simmons Co., arrived 
here a few days ago on a business trip. 

L. G. Sherman, window-dresser for S. 
Nordlinger & Sons, has returned from Ar- 
rowhead Hot Springs, where he and his 
wife spent about 10 days. 

I. H. Triester, manager of D. Miller’s 
store at 250 S. Broadway, intends to take 
a trip to Philadelphia and other eastern 
cities in a short time. Philadelphia was 
Mr. Triester’s home before he came to Los 
Angeles about seven years ago, and he 
wishes to visit his old friends there. 

Forty-eight of the male employes of 
Brock & Co. are meeting every Tuesday 
and Friday morning to drill and get in- 
struction in military tactics for an hour, 
beginning at 7:30. A United States army 
drill master is instructing them. The meet- 
ings are held out of doors and all are en- 
thusiastic over the benefits received both 
intellectually and physically. 

L. S. Nordlinger of S. Nordlinger & 
Sons has gone, with his family, on a motor 
trip to Little Bear Lake, a popular fishing 
resort in the San Bernardino mountains 
about 80 miles from Los Angeles. The 
party left home at midnight and enjoyed 
the moonlight of the latter part of the night. 
Melville Nordlinger, brother of L. S., has 
been spending some time at Big Bear Lake, 
another fishing resort about 40 miles farther 
from Los Angeles. 

E. Gerston, 415 Title Guarantee build- 
ing, is engaged in making up some excep- 
tionally fine bar pins, la Vallieres and other 
goods in gold and platinum, for his Fall 
and holiday trade. Mr. Gerston is one of 
the most successful and enthusiastic fisher- 
men in Los Angeles. He went last week 
to the Santa Inez River for trout and 
caught the limit allowed by law in four 
hours, frequently bringing one on each of 
two hooks used by him. 

The Carl Entenmann Jewelry Co. has 
been commissioned to manufacture the Red 
Cross badges to be used on this Coast. It is 
probable that the number will reach 40,000. 
The shop force is now working on the first 
10,000. The metal had to be ordered from 
New York by telegraph. This company has 
recently been making a great number of 
gold and enamel flags to be worn as pins. 
The demand for these has been so well met 
that there is less call for them now. 

Max Baranov, the San Diego jeweler 
charged with having violated the State de- 
tective agency law and under arrest here, 
was placed on trial a few days ago before 
Justice of the Peace Burr of Alhambra, 
a suburb of Los Angeles, sitting for Police 
Judge White. Justice Burr continued the 
hearing until May 18, when the contestants 
were to file briefs: Mrs. Jessie Ullray, 
whom Baranov is alleged to have swindled 
out of several thousand dollars’ worth of 
diamonds, is the complainant. 
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J. W. Ware, San Diego, was here last 
week to obtain additional fixtures as well 
as stock for his new store at 1060 6th St. 
to which he moved recently from 514 F 
St. He purchased two new mahogany wall 
cases while here. All his fixtures are in 
this rich wood, and Mr. Ware will have 
one of the handsomest stores in California. 
He owns two emeralite mines, both in San 
Diego county, and says he has demands 
for more emeralites than he can obtain. He 
specializes on these stones and the royal 
topaz, but does a general gem and jewelry 
business. 

The discovery that packages of jewelry 
in the shipping room of the E. W. Rey- 
nolds Co., wholesaler, had disappeared 
caused the company to employ detectives. 
Suspicion pointed to Traffor E. Heston, 22 
years old, clerk in the shipping department, 
and officers reported that they found about 
$150 worth of the goods under a bathtub in 
the Glencoe Hotel where Heston had apart- 
ments. Heston was married less than a 
year ago, but his young wife left him, with 
the promise, he says, that she would return 
if he should establish himself as a business 
man. She is now in Oregon. It was in the 
hope of winning his wife back, the detec- 
tives report, that he took the goods, intend- 
ing to open a business for himself. About 
$500 worth of goods, it is reported, were 
traced to his apartments. Heston, according 
to the detectives, said he hid the goods af- 
ter a tip had been given him that the ofhf- 
cers were after him. He is being held by 
the police on a charge of embezzlement. 
At the central station he said he had been 
honorably discharged from the navy. 











G. W. Scharbach, Summit St., jeweler, 
has been spending the past four weeks 
doing jury duty. 

All of the girls employed by the Mer- 
rill & Broer Co. are doing Red Cross work 
during their spare time at home. 

Jesse Measer, sales representative of 
Hoffstadt-Berson & Co., is in Alabama at 
present. He is sending in a good business. 

C. K. Merrill, president of the C. K. 
Merrill Co., is attending the national con- 
vention of the Kiwanis Club, which is being 
held at Detroit, Mich., this week. 

Joseph Shapiro, formerly with the Pa- 
cific Mutual Life Insurance Co., has ac- 
cepted a position with Eppstein, Rosenberg 
& Klein, 210 Second National Bank build- 
ing. 

John C. Yingling, buyer for the John 
Swigart Co., has finished the mid-season 
buying for the concern, and promises some 
surprises for the trade when the goods are 
shown this Fall. 

Bernard Broer, a brother of W. E. Broer, 
president of the Ohio Retail Jewelers’ As- 
sociation, died recently at the age of 44 
years. He was about the only member of 
the Broer family not a jeweler. 

The store of the Mittenthal Co., at Ist 
and Main Sts., East Toledo, was broken 
into Monday evening, May 14, and about 
$25 worth of watches and silverware taken. 
Up to the present time police have found 
no clews. 
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Toledo jewelers are well represented in 
many organizations which have. been 
formed recently for military drill. Most of 
the men, and not just the younger mem- 
bers of the trade, are all doing their “bit” 
for their country. 

John Swigart, Jr., at the head of the 
foreign department of the John Swigart 
Co., reports business a little quiet owing 
to the present war conditions. “Most of 
our foreign trade is now with the South 
American countries, and a great deal of 
the work is pioneering,” said Mr. Swigart. 
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Gratiot Aves., has started to feature plat- 
inumr jewelry in his advertising, to offset 
the campaign against the misrepresentation, 
incident to the government’s plan to con- 
serve the supply of that metal. 


“Standing behind your wife is not stand- 
ing up for your country,” is a striking 
billboard sign bearing on the recruiting 
question, just put up about the city by 
Glenn D. (“Square Deal”) Miller, the pro- 
prietor of three retail jewelry stores. 

One of the most remarkable clock dials 
in Detroit is seen in the big timepiece that 
hangs on the wall of the newspaper report- 
ers’ room at police headquarters. Prac- 
tically every newspaper man—veteran or 
cub—has inscribed his name on the old 
white dial, making it a roster of all the 
celebrities of the “crime beat.” 

The young former member of the United 
States Navy, who was arrested in Detroit 
for passing worthless checks on the Mil- 
ler-Hoeffer Co., and Morris Friedberg, re- 
tail jewelry firms, and upon sevéral banks 
and other commercial houses, has settled 
these accounts, and been turned over to 
the Cleveland police, where he is wanted on 
similar charges. The Detroit firms did not 
prosecute after getting back their losses. 

The following jewelers are members of 
the Detroit Kiwanis Club, the national 
body of which organization met in annual 
convention in Detroit May 17 to 19: Glenn 
D. (“Square Deal”) Miller, 61 Grand River 
Ave.; Louis R. Carron, Dime Bank build- 
ing arcade; Edward R. Roehm, manufac- 
turing jeweler, 240 Woodward Ave., and 
Arthur S. Guerin. The Kiwanis club creed 
is “Better Business,” and the application of 
the Golden Rule in business. 

Harry H. Wright, president of Wright, 
Kay & Co., retail jewelers, at Woodward 
and Grand River Aves., has inserted a re- 
markable newspaper advertisement in the 
Detroit Free Press, in which he declares 
his company, in spite of the state of war, 
has never enjoyed a more prosperous sea- 
son, and concluding with a plea against 
hysteric economies on the part of the buy- 
ing public. The advertisement, which oc- 
cupies two columns of newspaper space, in- 
cludes a reprint of a recent editorial in the 
Detroit Journal, which is a_ special plea 
against going to extremes in the matter 
of national economy. The advertisement is 
headed “Business Better Than Usual,” and 
is the first public announcement of its 
kind by any Detroit jeweler. 
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Mack Burnstine, diamond importer, left 
Sunday on a two weeks’ trip through the 
south. 

E. E. Elsemeyer, of the Connelly Mfg. 
Co., is on a month’s trip through Missour1 
and lowa. 

C. M. Fairley, of the F. W. Hoyt Jewelry 
Co., has started on a trip through Okla- 
homa, Arkansas and Texas. 

The Maritz Jewelry Mfg. Co. has begun 
moving from 6th and Olive Sts. to its new 
quarters at 8th and Locust Sts. 

O. Selle, of the E. H. Kortkamp Jewelry 
Co., has returned from a stay of two 
months at San Antonio, Tex. 

C. S. Erber, president of the Erber- 
Crompton Mfg. Co., has started on a trip 
through central and eastern Illinois. 

Joseph Auer of the Bauman-Massa 
Jewelry Co., has been spending a two 
weeks’ vacation at Excelsior Springs, Mo. 

A. Maschmeyer, president of the Masch- 
meyer-Richards Silver Co., left Sunday on 
a trip to the eastern factories, to be gone 
about three weeks. 

Medals presented by the French Society 
of St. Louis to Marshal Joffre and Viviani 
on their visit to St. Louis were made by 
the Mermod, Jaccard & King Jewelry Co. 

L. J. Vogt, treasurer of the Hess & Cul- 
bertson Jewelry Co., represented his firm 
on the trade-expansion trip of the Chamber 
of Commerce through Oklahoma last week. 

One hundred members of the St. Louis 
Chamber of Commerce toured Oklahoma 
during the past week on a special train in 
the interest of St. Louis trade. They visited 
48 towns. 

Walter Lauman, of the Hess & Culbert- 
son Jewelry Co., left Saturday on a vaca- 
tion trip to Kansas City and Oklahoma, to 
be gone two weeks. Herman Tieman is 
also on a two weeks’ vacation. 

Alonzo Douglas, of the A. R. Brooks 
Mercantile Co., has resigned to join the 
band of the First Regiment, Missouri Na- 
tional Guard, as a cornetist. His successor 
with the Brooks company has not been 
named. 

FE. J. Helmerichs has been placed in 
charge of the Hess & Culbertson manu- 
facturing department, succeeding J. P. 
Schaefer. He was formerly in business 
here but has latterly been with the A. P. 
Craft Co., of Indianapolis. 

Miss Flora Kober, sister of Samuel Ko- 
ber, of the Harris-Kober Diamond Import- 
ing Co., departed Thursday with the St. 
Louis Hospital Unit which is going to the 
front in France. Miss Kober has been a 
trained nurse at St. Luke’s Hospital. 

Goodman King of the Mermod, Jaccard 
& King Jewelry Co., and J. J. Menges, 
director and buyer of the concern, have 
been in the east the past week visiting 
New York. Mr. King may visit Wash- 
ington before his return to this city. 

The St. Louis Retail Jewelers’ Associa- 
tion has taken on new life in view of the 
approaching national convention. New 
members are being received and all the 
members are working harmoniously to- 
gether and the organization is in better 
shape than ever before. 
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F. W. Drosten, president of the Fred- 
erick W. Drosten Jewelry Co., represented 
the jewelry interest at a Chamber of Com- 
merce Conference at the Mercantile Club 
Thursday at which plans were turthered 
for taking up St. Louis’ quota of the Lib- 
erty Loan for war purposes. 

The Wholesale and Manufacturing Jewel- 
ers’ Association of St. Louis, through its 
secretary, W. F. Kemper, has sent a tele- 
gram to James B. Reed, Senator from Mis- 
souri, urging him to work against the bill 
authorizing country bankers to charge one- 
tenth of one per cent. exchange. 


Frank Cowgill, of the Hess & Culbertson 
Jewelry Co., has gone to Fort Riley, Kans., 
to enter training for the Officers’ Reserve 
Corps. He was included in the first call. 
Linn Culbertson ‘has also passed the ex- 
amination for the corps, but has not been 
called. He may go into the Fifth Missouri 
regiment. 

E. A. Schoenle, of the Maschmeyer- 
Richards Silver Co., has returned from a 
fishing trip in the Missouri Ozarks and will 
leave July 1 on a trip through the south- 
west. J. K. Venable, after resting a few 
months at his home at Emporia, Kans., is 
here getting ready to go out July 1 through 
the northwest. 

A. L. Blankenmeister, of the St. Louis 
Clock & Silverware Co., left Monday on 
a three weeks’ trip through Kansas and 
Nebraska. Lawrence Oberting is on a trip 
through southeast Missouri. M. Hoffman 
is traveling through Mississippi, Tennessee 
and Louisiana. George Oberting is work- 
ing the city and suburbs. 

Grover Altrogge, 240 Collinsville Ave., 
East St. Louis, Ill., is having an auction 
sale with the intention of going out of busi- 
ness. Meyer Hurwitz, whose store is only 
a couple of doors from that of Altrogge, 
is having an auction sale but will not dis- 
continue business. Altrogge expects to 
take a position with a Detroit firm. 

The following out-of-town jewelers were 
in St. Louis during the past week: T. L. 
Ferguson, Bonne Terre, Mo.; Fred Herold, 
Jérseyville, Ill.; F. Courvoisier, Freeburg, 
Ill.; E. H. Sauer, Jerseyville, Ill.; Newton 
O’Neill, McLeansboro, Ill.: Martin Wolff, 
Murphysboro, Ill.; C. EF. Willis, Edwards- 


ville, Ill.; C. E. Bowles, with L. Rein- 
‘ heimer, Joplin, Mo. 
Miss Edith Kennedy Mead, formerly 


with the Mermod, Jaccard & King Jewelry 
Co., has taken a position with the Hess & 
Culbertson Jewelry Co. She is a daughter 
of the late Edward H. Mead, a director of 
the Mermod, Jaccard & King firm, with 
which he was connected about a quarter 
of a century, and a granddaughter of Ed- 
ward Mead, the first jeweler in St. Louis. 

Two people were arrested here a few 
days ago on information from Jonesboro, 
Ark., that they had victimized a number 
of merchants by making purchases and 
paying with bogus checks. Among the 
victims was T. J. Ellis, a Jonesboro jewel- 
er, from whom they are alleged to have 
purchased a watch for $135, a wrist watch 
for $80 and a diamond ring, paying with 
checks. 

Louis Weiler, jeweler, of Carbondale, TIl., 
shot and killed himself in his home there 
Tuesday, May 15. He was somewhat over 
50 years of age. III] health was the cause. 
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Ile had been in business there about 15 
years. Before that he traveled for the St 
Louis Clock & Silverware Co. The business 
will be continued by his son, who was asso- 
ciated with him. Another son is employed 
by the Bauman-Massa Jewelry Co. here. 

Three armed men entered the jewelry 
store of William Ash, 1306 Franklin Ave, 
at 9:30 o’clock a few night ago and forced 
Ash to open his safe, from which they took 
watches, rings and other jewelry, the ex- 
act value of which Ash has not been able 
to give to the police and $18 in money, 
Ash ran after the men when they left the 
store and pursued them for some distance 
but gave up the chase when one of them 
fired at him. 

J. H. Crompton, of the Erber-Crompton 
Mfg. Co., has returned from a five weeks’ 
trip through northeastern Arkansas and 
Texas. He says the cotton crop is a month 
late because of adverse weather conditions, 
and that the high cost of living is affecting 
business. Young men in business for them- 
selves are not adding to their stock be- 
cause they expect to be drafted into the 
army, in which event their business will 
have to be closed out. 


F, W. Drosten, Herman Mauch, Edward 
Massa, Samuel Bauman and Morris Eisen- 
stadt met Thursday at the office of Mr. 
Eisenstadt and sent a telegram to M. D. 
Rothschild of New York pledging co-opera- 
tion of St. Louis jobbers and retailers in the 
opposition to the proposed war tax of 5 
per cent on jewelry sales and stock. They 
were agreed in the opinion that 50 per 
cent. of the small jewelers would be driven 
out of business if the tax is imposed. In 
their telegram they expressed a willingness 
to send a committee of St. Louis men to 
Washington to aid in the fight against the 
tax. 


The Mermod, Jaccard & King Jewelry 
Co. recently sent out to customers an ofh- 
cial list of the personnel of the company for 
the year. This is the 89th year of the con- 
cern, the original business being founded 
in 1829. The list shows Clarence H. King 
as president, Goodman King as chairman 
of the board and vice-president, J. J. 
Samesreuther, secretary, J. J. Menges, 
director and buyer, J. C. Estes, treasurer 
and auditor. The above all constitute the 
hoard of directors while the managers of 
the different departments are R. O. Bolt, 
manufacturing department; J. J. Sames- 
reuther, diamond department; J. E. Muster; 
and L. W. Waldecker, silver and _ silver 
plate departments; R. H. Niehaus, art and 
china departments; C. H. Buettner and 
Linn Paine, watch and clock departments; 
T. J. Shannon, engraving and _ stationery 
department; E. J. Dorn, Aug. Kurtzborne, 
Ir., and J. E. Papin, of the jewelry depart- 
ments. Attention is called to the fact im 
the announcement that with the Mermod, 
Jaccard & King Jewelry Co. is consolidated 
the business of the E. Jaccard Jewelry Co. 
and the Merrick Walsh & Phelps Jewelry 
Co. 








F. M. Parkhurst & Son have completed 
the removal and re-establishment of their 
N. Center St. jewelry store to the Brown 
block at Corry, Pa. The new store is now 
complete with new equipment and a fine 
arrangement of stock. 
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Minneapolis and St. Paul. 





E. V. Wetzel, Little Falls, Minn., has re- 
turned to work after a four weeks’ illness. 


E. J. Rhodes, jeweler and optician, 
Jamestown, N. Dak., was a St. Paul visitor 
last week. 

Frank M. Bigelow, jeweler at Grand 
Forks, N. Dak., has removed his stock to 
Crosby, Minn. 

Gideon Miller, former watchmaker for 
W. M. Stone, Minneapolis, has accepted a 
position with A. E. Paegel. 

The firm of Hulberg & Cremer, Red 
Wing, Minn., has been dissolved. Mr. 
Cremer succeeds to the business. 

A. S. Morgan, Winona, Minn., is_re- 
modeling his store and placing new fix- 
tures. A new front is also being added. 

O. D. Bush, Barron, Wis., was in St. 
Paul last week on his way home from a 
visit in Little Falls, Minn., where he went 
on business. 

G. W. Lind of the jewelry department 
of Bullard Bros. Co., St. Paul, has gone 
to Canada where he has taken up a home- 
stead of 160 acres. 

Emil P. Johnson, Ogema, Wis., was in 
Minneapolis last week purchasing fixtures 
for his new store at Phillips, Wis., having 
removed to that city. 

Emil P. Johnson, for some time engaged 
in the jewelry business at Ogema, is re- 
moving his stock to Phillips, Wis., where 
he will open a modern store. 

Miss Marion Dahlberg, department man- 
ager of C. M. Thomsen Co., Minneapolis, 
wholesale jewelers, has returned from a 
month’s vacation spent at St. Peter, Minn. 

Arthur Fatels has resigned his position 
as manager of the watch department of 
the Dayton Co., and accepted a similar po- 
sition with Max A. Kohen, on 5th St., 
Minneapolis. 

Chester W. Gaskill, St. Paul jeweler, has 
heen appointed first lieutenant in the Home 
Guard of St. Paul. He is experienced in 
military work having served in the Na- 
tional Guard. 

August Engst, trade watchmaker, for- 
merly located at 204 Ryan building, St. 
Paul, has moved to room 404, two floors 
above where he will have more commodi- 
ous quarters. 

Paul Sischo, of Sischo & Beard, is one 
of the applicants for admission to the Of- 
licers’ Training Camp at Fort Snelling. The 
camp is being established for the training 
of reserve officers. 

Alderman George H. Rentz, of Rentz 
Bros., manufacturing jewelers, Minneapolis, 
returned Sunday from a trip to Washington 
and Richmond, Virginia, where he went as 
a member of a special municipal committee. 

The wedding of Myron Mark, of the 
Myron Jewelry Co., St. Paul, and Miss 
Hanna Asch, daughter of A. G. Asch, oc- 
curred at the Mark parental home in St. 
Paul on the evening of May 10. About 75 
guests were present. 

Burelars entered the Industrial Shop, 
Minneapolis, Monday night, May 14, and 
robbed the showcases of approximately 
$300 worth of antique jewelry. They broke 
through a basement window and_ also 
rifled the cash register. 

Fred Hanselman, with George W. 
Wooley, manufacturing jeweler, St. Paul, 
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has had a serious time with his foot. An 
operation was necessary on account of 
blood poisoning caused by a rusty nail. 

The Sischo & Beard baseball team has 
already made a good start, having won 
three of four initial games of the season. 
J. W. Duff, manager of the jewelry de- 
partment is manager of the team. AL. 
Mayer, of the optical department, is cap- 
tain and pitcher. 

John Saxine, Prescott, Wis., has written 
a letter to the enlisting officers in Minne- 
apolis asking that they accept him for any 
duty they see fit. Mr. Saxine regrets he 
is some years past the age limit. He also 
paid a visit to Minneapolis and St. Paul 
this week to press his services. 

L. H. Julsrud, formerly a jeweler at 
Houston, Minn., has been added to the 
sales force of the J. M. Bennett Co., Min- 
neapolis. He still owns the store at Hous- 
ton. R. Saygol, a salesman for the Ben- 
nett house, returned from an extended trip 
in the Iron Range in northern Minnesota. 

Jewelers who visited Minneapolis and 
St. Paul during the week included: T. J. 
Sime, Albert Lea, Minn.; O. D. Leidal, 
Fergus Falls, Minn.; C. Bagley, Duluth, 
Minn.; John Saxine, Prescott, Wis.; E. F. 
Minder, St. James, Minn.; O. D. Bush, 
Barron, Wis.; E. J. Rhodes, Jamestown, 
N. Dak.; H. O. Schleuder, New Ulm, 
Minn., and Emil Witt, Lester Prairie, 
Minn. 








San Diego, Cal. 


Two boys visited the store of the Sickle 
Jewelry Co., at 1051 4th St., recently, say- 
ing they desired to look at some watches. 
While the clerk’s attention was drawn to 
the rear of the store the lads got away 
with a $12 timepiece and made their escape 
into the street. 

The San Diego Association of Optom- 
etrists has recently elected the following 
officers: President, R. T. Gardner; vice- 
president, C. W. Card; secretary, H. M. 
Funk; treasurer, T. H. Dewitz. The asso- 
ciation holds educational meetings every 
month, and recently listened to a series 
of three interesting lectures by Dr. W. B. 
Needles, of Kansas City. 








Connecticut Notes. 





F. Hale, treasurer of the International 
Silver Co., Wallingford, was reported crit- 
ically ill at his home in that city last week. 
Mr. Hale is about 60 years old. 

The funeral of Daniel J. Conlan, former 
employee of the New Haven Clock Co., 
New Haven, and whose death occurred sev- 
eral days ago, was held from his late resi- 
dence, 24 Cedar St., New Haven, on Mon- 
day morning, May 14. After a requiem high 
mass was celebrated at St. Peter’s Church, 
the body was interred in the family plot 
at St. Lawrence Cemetery. 

Carlyle F. Barnes, of the Wallace Barnes 
Co., Bristol, gave an order recently for 5,000 
rounds of ammunition to be used in the 
new machine guns of the Home Guard of 
Bristol. This completes the equipment for 
the machine gun squad. W. E. Sessions 
recently donated to the machine gun squad 
automatic revolvers and Alexander Har- 
per has offered the use of his touring car 
to carry the reserve detail. 





H. H. Mayer, employed by Leo Krauss, 
45 Illinois St., has returned from a busi- 
ness trip to Chicago. 


Harry C. Cobb, 418 State Life building, 
is remodeling his shop, and will install dis- 
play cases opening on to the lobby. The 
sales space in the store to be considerably 
enlarged. 

The following Indiana jewelers were in 
Indianapolis on business during the week: 
M. T. Campbell, Roachdale; A. S. Rowe, 
Sheridan; W. P. Cooper, Pendleton; C. B. 
James, Greensburg; J. W. Thompson, Dan- 
ville, and J. S. Clemens, Brownsburg. 

Business organizations of Indianapolis 
are just starting a publicity campaign to 
create the belief among the people that 
business is sound and that they should not 
stop being consumers because of the war. 
The jewelry trade expects to profit from 
this campaign. The Indiana Consumers’ 
League was one of the first organizations 
to start this work. 

Notice is given that the trustee of the 
estate of William A. Markus, bankrupt, has 
filed his final account and that the same 
will be examined and passed upon at a meet- 
ing of the creditors to be held in room 
507, Indiana Trust building, in this city, 
on Saturday, May 26, at nine o’clock in 
the morning. Albert Rabb is the referee 
in bankruptcy in this case. 

Considerable interest was attached last 
week to the opening of a large safe at 
Newcastle, Ind., which formerly was the 
property of Charles Murphy, a prominent 
jeweler of that city who died recently. The 
safe had not been opened since Mr. Mur- 
phy’s death as none of his relatives knew 
the combination. The safe was moved to 
a machine shop where a large force of 
workmen started to break open the safe. 
Those who expected to find anything of 
value in the safe were disappointed be- 
cause it contained nothing but some old 
watch cases and a box of old gold. 

Officers of the Indiana Retail Jewelers’ 
Association have just issued the first of a 
series of three bulletins to advertise the 
organization’s annual convention, which is 
to be held at Fort Wayne, Ind., June 26, 
27 and 28. The bulletin consists of several 
pages which contain much information con- 
cerning the convention city, a list of the 
leading hotels, and messages by officers of 
the organization. The picture of Charles 
T. Evans, of Utica, N. Y., president of the 
American National Retail Jewelers’ Asso- 
ciation appears in the booklet over a mess- 
age that Mr. Evans has written to the In- 
diana jewelry trade. There is a strong 
sentiment among’ several Indianapolis 
jewelers that the next convention should 
be held in Indianapolis. They point out 
that the association and the trade in gen- 
eral procures very little publicity when the 
meetings are held in the smaller cities of 
the State. If the meetings were to be held 
in Indianapolis it is pointed out that the 
people of the entire State would have a 
better opportunity to attend and that the 
trade in general would be benefited by the 
event being brought more generally to the 
notice of the public. 
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Harry Amidon, of Amidon Bros., Hart- 
ford, Wis., called on Milwaukee jobbing 
houses last week. 

Mrs. Hans Kneyse, wife of the popular 
salesman of the Alsted-Kasten Co., 12] 
Wisconsin St., Milwaukee, is recovering 
from an operation for appendicitis. 


Archie L. Gordon, Fond du Lac, Wis., 
has resigned his position with the J. E. 
Ramsey Co., Fond du Lac, to become asso- 
ciated with Benj. Allen & Co., Chicago. 

Charles Colt, formerly associated with a 
number of Wisconsin retail jewelers as 
jeweler and watchmaker, has engaged in 
business on his own account at Poysippi, 
Wis. 

Emil Mueller, who has been employed 
at the Von Wald jewelry store in Baraboo, 
Wis., for several years, has resigned and 
returned to his former home in Wausau, 
Wis., for a rest. 

The Longcroft Jewelry Store, Berlin, 
Wis., has greatly enlarged its optical de- 
partment, one of the most complete in the 
State, and installed considerable new and 
modern equipment. 

The H. C. Rood jewelry store at Waupun, 
Wis., is undergoing extensive remodeling 
and modernizing work, which will prove 
much-needed additional facilities for both 
the jewelry and musical instrument depart- 
ments. 

Henry W. Rank, of the Rank & Mot- 
teram Co., Iron Block, is a member of the 
executive committee appointed among prom- 
inent business men to raise a $40,000 endow- 
ment fund for the maintenance of the 
House of the Good Shepherd, Milwaukee. 

Grand & Maki, Ashland, Wis., will move 
about June 1 to a new location at 406-408 
W. 2d St., opposite the present store which 
the firm has occupied for several years. 
The partners have purchased the build- 
ing and are making extensive improvements. 

Wisconsin retailers who called on Mil- 
waukee manufacturing and jobbing jewel- 
ers during the past week included: William 
F. Notbohm, Oconomowoc; O. C. Boelte, 
Columbus; Julius Jappe, Racine; Thomas 
Bruhy, West Bend; Ernst Wegner, Beaver 
Dam; E. A. Meckelburg, Two Rivers; J. 
B. Davis, Lake Mills, and B. Panik Cud- 
ahay. 

One of the true patriots among Mil- 
waukee jewelry store men is Oscar Groh- 
sky, a floor salesman at the Bunde & Up- 
meyer Co., 69 Wisconsin St. who has 
erected a steel flag pole, 40 feet high, in 
front of his residence, at 657 49th St., and 
unfurled a 15-foot flag from the staff amid 
proper observance of the entire neighbor- 
hood. 

The new optical office and shop of Ulysses 
S. Briggs, formerly a leading jeweler of 
Hartford, Wis., who disposed of his busi- 
ness to devote his entire time to the prac- 
tice of optometry, was opened Saturday, 
May 12. It occupies a commanding location 
on Main St., Hartford, adjoining the Ex- 
change Bank. 

W. J. Boszhardt, secretary and treasurer 
of the Fink-Boszhardt Co., manufacturing 
and jobbing jewelers, 508 Enterprise build- 
ing, returned from a 10-day recreation trip 
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through northern Wisconsin. Mr. Bosz- 
hardt spent considerable time in angling 
for bass in Lake Shawano, Wis., and for 
trout in a number of well known streams in 
the northern woods. 


H. J. Lurquin, Green Bay, Wis., who 
recently opened a jewelry store and repair 
shop in that city, following his return 
from the Mexican border with his com- 
pany of Wisconsin Infantry, has received 
notice that he will again be called to active 
service within a week or 10 days. Mr. 
Lurquin is a graduate of the Drexler School 
of Watchmaking, Milwaukee. 


“Allie” Hosch, associated with the E. H. 
Warnke & Co., manufacturing and jobbing 
jewelers, 509 Enterprise building, Milwau- 
kee, has been crowned as the kingpin of 
Milwaukee jeweler-bowlers for the season 
of 1916-1917. As a member of the 
“Warnkes,” the champion of all Milwau- 
kee houses, Mr. Hosch established several 
new records during the season just closed. 


E. J. Marcouiller, formerly a well-known 
jeweler of Oconto Falls, Wis., has com- 
pletely recovered from a serious illness 
which kept him under the care of physicians 
at the home of his parents in Menominee, 
Mich., for more than a month. Mr. Mar- 
couiller visited at Oconto Falls last week 
and received a cordial greeting. His for- 
mer store is now conducted by W. L. Ochil- 
tree. 

Louis Krasney, a retail jeweler, 532 12th 
St., filed a voluntary petition in bankruptcy, 
with assets of $1,600, and liabilities, $3,700. 
Mr. Krasney is a watch repairer by trade. 
He commenced in business in this city in 
1907. Early in 1909 he became financially 
involved. Creditors at this time received 
14% per cent. on the dollar. In May, 
1909, he resumed business and continued 
up to the time of his present difficulty. 

Milwaukee jewelers during the past week 
did a large business in Masonic charms and 
lapel buttons as the result of the semi- 
annual session of Wisconsin Consistory, 
Ancient Accepted Scottish Rite Masons. 
A class of 110, the second largest in the 
history of the bodies, received the 32d 
degree and then were initiated into Tripoli 
temple, Nobles of the Mystic Shrine. 
Among the members of the class was Paul 
Coelln, of the Bunde & Upmeyer Co., E. 
Water and Wisconsin Sts. 

Arthur Frankini, Iron Mountain, Mich., 
who has been associated with the Rahm & 
Will and E. A. Neubauer & Co. jewelry 
stores in that city for several years as 
expert jeweler and watchmaker, on Mon- 
day, May 14, established a store of his 
own in the Gaudio building, Vulcan St., 
Iron Mountain. Mr. Frankini is a gradu- 
ate of the Wisconsin Institute of Horology. 
He has a wide reputation throughout north- 
ern Wisconsin and the Upper Peninsula by 
reason of his great work as third baseman 
of the Iron Mountain baseball team during 
the last few years. 

Another timely warning issued from the 
office of A. W. Anderson, Neenah, Wis., 
secretary of the national, State and district 
jewelers’ associations, following the recent 
epidemic of jewelry store robberies, appears 
to have stopped the depredations once more. 
Not a single robbery has been reported 
during the last two weeks. During the pre- 
ceding fortnight, no less than 10 stores 
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were entered by burglars. The Warnings 
are issued to chiefs of police in all of the 
more important cities and have a most 
salutary effect. 

After two weeks of experimentation with 
the “daylight saving system,” Green Bay 
Wis., one of the largest cities in the State 
has abandoned the plan until such a time 
when it will receive universal support not 
only at home but everywhere. The plan 
was instituted at midnight on April 39 
when clocks were to be advanced to 1 
o'clock. All public clocks were advanced 
also. It was found, however, that less 
than one-half of the people of the City 
were willing to abide by the advanced 
schedule, and rather than to continue the 
mixed system, it was decided to turn all 
clocks back. 

As the result of the vigilance of a special 
tommittee of the Milwaukee Jewelers’ Club, 
the police department of this city is mak- 
ing a campaign against watch raffles and 
other forms of “easy money” games prac- 
ticed among the working classes of Mil- 
waukee, generally by traveling “fakirs.” 
Two men claiming to be from Chicago 
were arrested last week after they had 
induced foremen in departments of several 
large manufacturing plants to act as their 
agents in disposing of watches, the payment 
to be one of the timepieces. In district 
court both men were fined $25 and costs. 
Testimony showed that the watches were 
worth not more than #4. 








Cleveland. 





J. R. Fischer, of the Ramp Fischer Co., 
left Monday for a trip through the north- 
eastern part of the State. 

Arthur Mosca, an Italian jeweler at 
2281 Woodland Ave., this city, died last 
Thursday morning, after an extended ill- 
ness. He had been in business seven or 
eight years. 

Among the visiting jewelers in the city 
during the past week, the following were 
noted: Thomas Weir, of Weir & Arnold, 
Youngstown, O.; George F. High, Medina, 
O., and Ed. and Oll. Nolf, of Nolf Bros., 
Wadsworth, O. 

A. L. Clark, representative of the Whit- 
ing Chain Co., is seriously ill with blood 
poisoning at the Prospect Private Hospital 
in this city. He became ill at Omaha, but 
got this far on his way east, when he was 
forced to go to the hospital. Friends here 
have kept in touch with his physician and 
nurses, although no one could see him. 

At a meeting last week of the Cleveland 
Retail Jewelers’ Association, it was decided 
that all members should close their stores 
on Wednesday afternoon of each week, in 
order to give employes a half holiday and 
allow them to work in their gardens. 
Many people here are interested in the 
“war garden” movement and this is a fur- 
ther impetus to the plan for the produc- 
tion of a greater amount of foodstuffs. 

Jewelers here are very much interested 
in the tax which the government is en- 
deavoring to impose on _ merchandise 
through the war tax bill. They have as 
yet taken no concerted action against the 
tax, but are following the course of the 
bill closely. Such a tax will mean a large 
sum of money, as the jewelry business 1s 
rather an important factor in this city. 
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James G. Raine of the Lewis Jewelers’ 
Supply Co. has returned from a short trip 
through the northwest. 

S. B. Bitterley, Idaho Springs, is plan- 
ning on moving his stock and fixtures to 
this city and closing out his business at 
Idaho Springs. 

E. C. Veysey motored down from Boulder 
Tuesday, May 15, on a buying trip. Other 
jewelers calling on local jobbers recently 
were J. C. Nelson, Greeley; Robert Swan- 
son, Littleton; L. E. Gardner, Longmont, 
and J. S. Bentley of Boulder. 

E. R. Copeland, watchmaker for B. T. 
Hunter, Greeley, has opened a jewelry 
store at that place, and Harvey Mann has 
sold his jewelry stock and fixtures at 613 
17th St. to W. E. Beckhardt, a well-known 
Denver optician, who will continue the 
business under the style of The Beckhardt 
Optical Co. 

A jury in district court has returned a 
verdict against Arthur Silberfeld, a New 
York diamond dealer, who had sued S. 
Solomon, a Denver pawnbroker for the re- 
covery of four diamonds which were 
pawned with the latter by A. W. Lester, 
who had taken the goods previously on 
memorandum. Solomon’s attorneys con- 
tended that their client was justified in his 
refusal to return the diamonds on the 
ground that he had no knowledge that he 
was purchasing stolen goods. It is under- 
stood the case will be carried by Silberfeld 
to the higher courts. 

“What would you do if I pulled a gun 
on you and told you to hand over that 
stone?” asked an_ alleged _ spiritualist 
preacher, of Abe Prezant, a clerk in Harry 
Slatkin’s pawnshop at 1645 Larimer St., 
according to the latter, shortly after 7 
c’clock last Wednesday morning while 
Prezant was showing him a $200 un- 
mounted diamond he had asked to see. 
“Nothing,” replied Prezant. Making a 
reach for his hip pocket the visitor then 
demanded the stone and Prezant handed it 
over, as he believed the man intended to 
use a weapon. The stranger walked from 
the store and the clerk notified the police. 
Then Prezant hurried to the sidewalk to 
see which way the man went. The man, a 
block away, glanced over his shoulder and 
saw Prezant watching him. He went back 
and ordered the clerk back into the store. 
Prezant grappled with him until the ar- 
rival of the officers. At police headquarters 
the stranger refused to talk. He dropped 
the diamond in the scuffle with Prezant and 
it was recovered. 








Seattle, Wash. 


C. B. Kinzer has opened a store at Col- 
fax, Wash. ' 

I, Jacobs, formerly of Everett, Wash., 
has opened a store at 1331 Third Ave. 

J. W. Tabor, Prescott, Wash., has dis- 
continued his store in that city and has 
moved to Sedro Woolley. 

The jewelry store of G. E. Hardy at 
Lebanon, Ore., was damaged by fire re- 
cently, a loss of $400 being incurred. There 
was no insurance. 
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Max Marcus, western representative of 
Sproehnle & Co., Chicago, is making his 
regular trip through Montana, Idaho, Utah 
and Oregon; he expects to stay away about 
six weeks. 

Fred Enos, who was formerly with the 
Powell Jewelry Co., Butte, Mont., has sev- 
ered his connection with that firm and is at 
present employed by A. & M. Delovage, 
of that city. 

I. Lachman, of the wholesale firm of 
Lachman & Sons Co., has left on his an- 
nual trip to New York city. Mr. Lachman 
intends to visit Providence, the Attleboros 
and other jewelry centers. 

I. Kay, who has been established in Ta- 
coma, has closed out his business in that 
city and has taken a lease on the premises 
at 521 Second Ave. The store is being fitted 
with a new front. Mr. Kay expects to 
have his fixtures ready and open for busi- 
ness shortly. 

Sam Wiesfield, who has been for several 
years the manager of the American Jewelry 
Co., has resigned his position with that 
concern and gone to Vancouver, British 
Columbia, where he intends to engage in the 
jewelry business on his own account. Mr. 
Wiesfield’s place in the American Jewelry 
Co. has been taken by Samuel Lewis. 

The stock of the Chamberfain jewelry 
company, of Great Falls, Mont., has been 
purchased by A. Delovage in the interest 
of his firm, A. & M. Delovage, Butte; Mont. 
W. E. Chamberlain, whose death occurred 
recently and who was owner of the store, 
was one of the oldest established jewelers 
in the west. The new owners of the store 
have not as yet decided what disposition 
of the business it will be best to 
make. 

A large automobile freight truck, which 
had gotten beyond the control of the driver 
last week, crashed into J. G. Webber’s 
jewelry store on Railroad Ave., smashing 
in the entire front and doing several hun- 
dred dollars worth of damage to interior 
fixtures. Mr. Webber, who was sitting at 
a repair bench in the front of the store, 
narrowly escaped being injured by flying 
fragments of broken glass. The damage is 
estimated at about $500. 
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Suit for $5,000 damages was filed in 
Superior Court last week by Rose Bonavoc 
against Max Greenwald, jeweler, 340 W. 


5th Ave., alleging slander. She says he 
made an objectionable statement regarding 
her while she was in his store, May 12. 
He denies it. 

Peter Dormey, a manufacturing jeweler, 
has gone back to the soil temporarily, hav- 
ing leased a tract of land near this city. 
Peter is gardening quite extensively on this 
patch. His firm has just landed the con- 
tract for supplying pins to the 300 members 
of the East Night High School ’17 com- 
mercial class. 

At the 2lst annual election of the Cin- 
cinnati Association of Credit Men, last 
Tuesday, George J. Gruen was one of the 
eight directors chosen to serve two years 
each. He is secretary and treasurer of the 
D. Gruen Sons & Co., watch distributors, 
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and vice-president of the Queen City 
Watch Case Mfg. Co. 

Joseph Mehmert, a local jobber, believ- 
ing that Cincinnati was due for a hot spell 
early in May, went north instead of south 
on his Spring trip among the trade. But 
it grew cold here and it was still colder in 
Jetroit and vicinity whence he hied himself. 
He returned to Cincinnati last week to en- 
counter Summer weather, and next week 
will have to go to Nashville and other 
Southern points. 











William Irion is getting his country home, 
on the River Road, near the boat club, in 
shape for opening, and expects shortly to 
move to the country for the Summer. 

Brainard Lemon, head of James K. Le- 
mon & Son, Inc., is back from a 10-day 
business trip to New York and the East. 
Mrs. Lemon is also back from a visit to 
Chicago. 

A. W. Phipps, Fulton, Ky.; E. D. Wood- 
son, Pineville, Ky.; J. R. Gilchrist, Marion, 
Ky., and J. C. Wilcox, Hazard, Ky., are 
jeweler-opticians who have recently be- 
come members of the Kentucky Association 
of Optometrists. 

W. A. Peace, Jellico, Tenn., has moved 
his jewelry and repair shop to a section of 
the Beever Bros. hardware store, where 
he has the use of the windows and the 
forward section of the store. In addition 
to handling jewelry and watches, he is 
doing watch repairing and engraving. 

Settle & Welch, jewelers of Scottsville, 
Ky., were one of about 15 Scottsville con- 
cerns which recently made arrangements 
with the Gem Theater, a moving picture 
theater, and gave a matinee in which ad- 
mission was gained on the presentation of 
a ticket given with every 50-cent cash pur- 
chase made at the stores during the week. 

Among recent travelers calling on Louis- 
ville jewelers were: Alfred S. Riley, J. B. 
Bowden & Co., New York; George W. 
Beardsley, Allsop & Allsop, Newark, N. J.; 
D. Kannengiesser, Kuehl Clock Co., Chi- 
cago; C. V. Dougherty, Charles T. 
Dougherty Co., New York, and A. N. Dor- 
chester, Chapin & Hollister Co., Providence. 

The body of Mrs. Gertrude Kahn, for- 
merly Miss Felsenthal, of Louisville, and 
wife of Max Kahn, of Philadelphia, was 
brought to Louisville last week for inter- 
ment. Mrs. Kahn died at Atlantic City, 
where she had been ill for several weeks 
following a nervous breakdown. Mr. Kahn 
is head of a wholesale jewelry firm in 
Philadelphia, Pa. 

“The newspapers have been doing entirely 
too much talking on the subject of con- 
servatism, and it is hurting retail busi- 
ness in every line,” remarked George Rie- 
ger, who continued: “Here we’re paying the 
newspapers advanced advertising rates, and 
they have been killing the effectiveness of 
such advertising by advancing a foolish 
spirit of conservatism which does the coun- 
try or no one any good.” 








Marion A. Ray, Berkeley, Cal., has 
moved to Oakland. 
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Art Hadley, of this city, has been granted 
a patent on a bracelet. 

John Kelso, the Dorrance St. diamond 
jeweler, was in Boston the past week on 
business. 

Col. H. Anthony Dyer and family have 
taken a cottage at Wickford where they 
will go early in June for the Summer. 

The P. H. Opie Co., Westerly, will have 
a branch store in the Columbia House, on 
Bay St., Watch dill, during the coming 
Summer. 

Edwin Speidel, of Cranston, has been 
granted a patent on links for neck chains, 
which he has assigned to the Standard 
Neck Chain Co. 

J. A. Lind Co., manufacturers of chain 
machines, have removed from 117 Point St. 
to the Dunn & Rodenberg building, corner 
of Eddy and Baker Sts. 

Leo Murphy, with the Theo. W. Foster 
Bros. Co., has enlisted in the Naval Re- 
serve and is at present attached to the 
Hospital Corps at Newport. 

Ernest F. Reuckert had a narrow escape 
from injury when an automobile which he 
was operating was smashed into by an- 
other machine a few days ago. 

Charles H. Eden, president of C. H. 
Eden Co., of Attleboro, has the sympathy 
of the trade in the death of his wife at their 
home on Alumni Ave., this city. 

William J. McDermott is now estab- 
lished at 95 Pine St., in larger and better 
quarters than at 175 Weybosset St., where 
he was burned out about 10 days ago. 

Edgar R. Barker has been elected lieu- 
tenant colonel of the Providence Marine 
Corps of Artillery Veteran Association, at 
the annual meeting held last Wednesday 
evening. 

Norman D. Baker, son of George M. 
Baker, and recently connected with the 
Attleboro Refining Co., is one of the Provi- 
dence young men now at Plattsburg taking 
the officers’ training course. 

William A. Viall, superintendent of the 
Brown & Sharpe Mfg. Co., was elected a 
vice president of the Providence Young 
Men’s Christian Association, at the annual 
meeting held last Monday afternoon. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., was elected a mem- 
ber of the standing committee at the 127th 
annual session of the Rhode Island Epis- 
copal Convention, representing the laity. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, was in New York 
and Washington the past week on matters 
of interest to the members of the associ- 
ation. 

Governor R. Livingston Beeckman, 
Lieut. Governor Emory J. San Souci and 
Col. Harry Cutler were the principal 
speakers at the 99th anniversary dinner of 
the First Light Infantry Regiment last 
week. 

Gustave Gustafson, aged 22, pleaded 
guilty to charges of the theft of tools 
valued at $6 from the Brown & Sharpe 
Mfg. Co., and to giving a false name to a 
pawnbroker when arraigned before Judge 
Gorham in the Sixth District Court Fri- 
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day morning. On the first charge he was 
fined $20 and costs, and $10 and costs on 
the second. 

Frederick W. Aldred, .secretary of the 
B. H. Gladding Co., spoke on “Better Serv- 
ice from the Employer’s Point of View,” 
at the exhibition of salesmanship work 
given Friday evening in the English High 
school Hall, by the salesmanship classes 
of the high schools. 

The obtaining of a permanent meeting 
place in the Swarts building was announced 
at the second annual dinner reunion of the 
Old Guard Traveling Men’s Association at 
the Crown Hotel last Saturday evening. 
The next regular meeting will be held at 
the new rooms June 17. 

Frling C. Ostby, treasurer of the Ostby 
& Barton Co., and Frederick A. Ballou, of 
B. A. Ballou & Co., Inc., of this city, are 
two of the incorporators of the Manufac- 
turing Jewelers’ Export Co., incorporated 
recently under the laws of New York to 
do business in New York city with an 
authorized capital of $40,000. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., has been elected a delegate to repre- 
sent the various lodges, societies, congre- 
gations and women’s organizations of 
Providence Jews, at the American Jewish 
Congress in Washington on Sept. 2 to 
further steps for the emancipation of the 
Jews throughout the world. 

At the annual election of the Slocum 
Light Guard Association, William J. 
Glasheen was elected vice-president; Archie 
H. Harden, treasurer; George A. Forsyth, 
chairman of the Membership Committee; 
Joseph Auty, Jr., chairman of Entertain- 
ment Committee, and William H. Mason, 
chairman of Press Committee. 

At the 96th annual meeting of the First 
Universalist Society on Monday §Iast, 
Charles A. Russell, treasurer and manager 
of the Irons & Russell Co., was elected a 
trustee and John M. Buffinton, president 
and treasurer of the Potter & Buffinton 
Co., was elected a delegate to the general 


Universalist convention to be held at 
Worcester, Mass., in October. 
The Providence Steamship Line from 


this city to New York will not maintain 
its usual passenger service this Summer, 
according to an announcement made the 
past week to George L. Crooker, chair- 
man of the transportation committee of 
the Providence Chamber of Commerce. 
The reason given is that the war condi- 
tions make it impossible to maintain a reg- 
ular schedule in and out of Narragansett 
Bay, although it is the present intention 
to combine all the passenger and freight 
service of the Sound lines on the Fall River 
Line. 

At the annual meeting and election of 
officers of the Shartenberg Employes’ Re- 
lief Association, held at Pawtucket, last 
week, the following officers were unani- 
mously re-elected for the ensuing year: 
President, H. L. Donnelly; vice-president, 
Edward Rankin; secretary, Walter Brown; 
treasurer, Miss Reseda Mercier; directors. 
Miss Ella Buckley, Miss Mary Buckley, 
Miss Mary Keenan, Miss Mary Witherow, 
Miss Georgette Poulette, Miss Bessie Ka! 
man, James McShea, William Pritchard, 


Victor Scrasmich, David Newman and 
S,enjamin Whitmore. 
The following jewelry buyers were 
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noted among the arrivals in this city the 
past week: Mr. Oppenheimer, of Block 
Weinfeldt & Co, Chicago; Ben Wolfe. of 
D. Marx & Sons, St. Paul, Minn.; Phil 
Stern, of New York city; Messrs. Gardner 
and Ganz, of D. Lisner & Co., New York 
city; Oscar Uhl, of Furstenwerth-Uhl 
Jewelry Co., St. Louis, Mo.; Phil Barish 
of New York city; M. Arnstein, of M. 
Arnstein & Co., New York city; Mr. 
Pichel, of. Samstag & Hilder Bros., New 
York city; Mr. Zigayer, of United States 
Jewelry Co., Montreal, P. Q.; Mr. Kyser 
and Miss Donahue, of Marshall Field & 
Co., Chicago; Leonard Krower, of L, 
Krower & Son, New Orleans, La.; Mr. 
Hutzler, of M. J. Oppenheimer & Sons 
Baltimore, Md. | : 


Bela L. Pratt, the sculptor whose death 
was announced from Boston recently, was 
well known in this city through the fact 
that several of his works have been cast in 
the foundry of the Gorham Mfg. Co., ar 
Elmwood, although there are no examples 
of his art as city monuments here. At 
Newport, Rk. L, in the Army and Navy 
building there is to be seen the Emery tab- 
let. At the present time in the Gorham 
foundry is an uncompleted statue of the 
poet Nathaniel Hawthorne seated in 
“orandfather’s chair,’ and which will be 
set up in Salem, Mass. There is also one 
of Bishop Brooks not yet set up. He was 
sculptor for the life-size bronze figure of 
“Hope” for the United States battleship 
Rhode Island. Some of the more familiar 
works which have been cast at the Gor- 
ham foundry are the “Art” and “Science” 
before the Boston Public Library; the 
statue of Edward Everett Hale in the Bos- 
ton Public Gardens, the Soldiers’ and 
Sailors’ Monument in Malden, Mass. 


Nearly one-half of the $50,000 fund that 
is being raised by the Providence Young 
Men’s Christian Association toward the 
$500,000 national war fund, had been an- 
nounced up to last week. Among those 
who have already subscribed, the manufac- 
turing jewelers and allied tradesmen are 
prominently identified. Arthur Henius, of 
Henius & Co., diamond importers, is 
credited with $1,000, as is Henry D. Sharpe, 
of the Brown & Sharpe Mfg. Co. Mr. 
Henius has taken a special interest in the 
welfare of the soldiers on the battle front, 
having previously subscribed for an auto- 
mobile field ambulance and its upkeep for 
a year. Other subscribers to the Y. M. C. 
A. fund are: Frederick A. Ballou, $25; 
Charles W. Battey, $5; William O. Bland- 
ing, $5; Callender, McAuslan & Troup Co. 
(Boston store), $100; Arthur W. Claflin, 
$200; Benjamin B. Manchester, $10; F. W. 
Matteson, $250; the Outlet Co. (J. Sam- 
uels & Bro., Inc.), $100; Alfred K. Potter, 
$25; Ellen D. Sharpe, $500; John L. 
Thornton, $50; William A. Viall, $500; 
Herbert J. Wells, $250; Herbert C. Wells, 
$10: Mrs. Emma L. Aldred, $5; Frederick 
D. Carr, $100; William P. Chapin, $100; 
Conley & Straight, $10; William iL 
Draper, $250; Lederer Realty Corporation, 
$50; G. K. Webster, $100; George F, 
Berkander, $25; J. A. Foster, $100; Mrs. 
J. F. P. Lawton, $10; John F. P. Lawton, 
$25: R. Livingston Beeckman, $250; George 
B. Champlin, $25; Henry Fletcher, $25; C. 
E. Westcott, $10; George Briggs, $100. 

















May 23, 1917. 





George Fleming, salesman for Sykes & 
Strandberg, has returned from a business 
ri 
: meeting for women was held last Sun- 
day by the Jewelers’ Union with about 150 
present. 

Thomas Breese & Sons have removed 
their plant to the Bushee factory on 
County St. 

William C. Brown, foreman at the fac- 
tory of the W. E. Richards Co., has en- 
listed in the Rhode Island Coast Artillery. 

Chester L. Guild, for the past seven 
years superintendent for H. A. Allen & 
Co., has resigned his position to work for 
the Remington Arms Co., of Bridgeport. 

Norman D. Baker, son of George M. 
Baker, who was until recently connected 
with the Attleboro Refining Co., is taking 
the officers’ training course at Plattsburg. 

W. H. and C. D. Lyons of the C. D. 
Lyons Co., of Mansfield, are members 
of the Winthrop Club committee in charge 
of the patriotic celebration to be held 
May 29. 

Senator Joseph W. Martin, jr., last week, 
in the State legislature, led the fight for 
the manufacturing jewelers against a bill 
which would make it against the law to use 
the flag as an article of jewelry. This 
clause of the bill was defeated. 

Among the members of a committee ap- 
pointed at a meeting of representatives of 
all the bank interests in the city held in 
the First National Bank last Thursday to 
have charge of the sale of Liberty bonds 
in Attleboro are the following jewelers: 
C. L. Watson, George H. Sykes, Joseph 
Finberg, H. E. Clap and W. L. Gardner. 

The C. D. Lyons Co., of Mansfield, an- 
nounced last week that they would in the 
future operate on an _ eight-hour day 
schedule. If it is proved that the em- 
ployees produce as much in eight hours 
as they formerly did in 10, it is said that 
an increase in wages will be given. At 
present, however, the employees will re- 
ceive only pay for the hours they work. 
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Charles H. Clark returned last week 
from a business trip made in the interest 
of his firm. 

George Prefontaine, a well known local 
jeweler, enlisted in Battery A of Provi- 
dence, R. I., last week. 

Lawrence W. Cook, manager of the 
branch factory of the Whiting & Davis Co. 
in Canada was a local visitor last week. 

Carl Hemple has been elected president 
of the Universalist Sunday School Associa- 
tion of Massachusetts. Mr. Hemple is the 
owner of F. L. Shepardson & Co. 

C. Ray Randall, of C. Ray Randall 
& Co., was taken ill in Chicago last Fri- 
day, while making a western trip for his 
firm. No serious results are anticipated. 

George K. Webster, of the Webster Co., 
has purchased a small triangle of land 
which is located on the state highway in 
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North Attleboro and is to turn it into a 
small park. 

The County Commissioners at a meeting 
held last Tuesday voted to give the Geo. 
L. Paine Co. permission to withdraw its 
petition for a reduction of tax assessment. 
The firm claimed it was overtaxed by the 
local assessors. 

The local manufacturing jewelers held 
several meetings last week at which the 
proposed tax on jewelry was explained to 
them by Chas. T. Paye who attended the 
conference held in New York by represen- 
tatives of the jewelry associations. 

Announcement was received in town last 
Thursday of the marriage of Miss Mabel 
Currier to Edward A. Farr at Meriden, 
Conn. The groom is a native of North 
Attleboro and learned the _ silversmith 
trade at the plant of Frank M. Whiting & 
Co. 

The 50 hour a week bill for women and 
children, which has aroused great interest 
in the Attleboros, was killed in the Senate 
last Wednesday afternoon by a vote of 20 
to 11. The bill started as a 48 hours a 
week one, but when it was seen that this 
would be defeated, it was made 50 hours. 
An effort was made to secure the votes of 
the Senators from the Bristol district which 
includes the Attleboro, by allowing women 
employed in industries of a seasonable na- 
ture to work 54 hours, but the entire dele- 
gation voted against the bill. 











Wallace Miller, Uniontown, Pa., has been 
confined to his home for several weeks 
on account of illness. 

Samuel W. Weinhaus, who with Mrs. 
Weinhaus spent several weeks at French 
Lick Springs, are back in Pittsburgh. 

Out-of-town buyers here last week in- 
cluded L. V. Herps, Verona; F. S. Thomas, 
Derry and F. H. Hayes, Washington. 

W. Wischausky of Grafner Bros. was in 
Wheeling last week and attended the Pitts- 
burgh “booster” meeting at the Hotel Wind- 
sor. 

Max Niemen and Mark Abel, McKees- 
port, were in the city last week and report 
that trade is fairly brisk in the “Tube” 
City. 

Frank Lincoff, formerly in business at 
Wilmerding, has sold out and is now in 
business at Wierton, W. Va. H. A. Wins- 
berg has succeeded Mr. Lincoff. 

Charles N. Hancher, Wheeling, W. Va., 
has erected a huge sign right on the rocks 
of the hillsides at Wheeling, advertising his 
business. The letters are 18 feet high and 
illuminated at night. 

Pittsburgh jewelers were shocked last 
week when they learned of the serious 
double accident in New York a week ago 
last Friday night to G. Warren Wattles, of 
the Hardy & Hayes Co. of this city. 

It was reported in Pittsburgh that the 
Geo. B. Barrett Co. intended to do away 
with the retail end of its business, which 
report is not true. The firm, however, 


intends to do away with the handling of 
filled and 10-karat gold ware, and this line 
of goods will be withdrawn from the road. 
George B. Barrett says that the concern’s 
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business for the year to date is ahead of 
last year. The report regarding the retail 
end was pretty generally circulated because 
he received letters from New York, mak- 
ing. inquiry concerning the news of the 
change. 

The Chamber of Commerce of Pittsburgh 
has started a non-resident membership 
campaign and hope to add 2,000 of this 
grade of members to the present 3,000. The 
non-resident dues would be $10 a year, while 
the resident fee is $40, but the non-residents 
would have all of the privileges of the 
Chamber, which in its new quarters will 
be conducted on the same scale as a club, 
so far as entertaining friends is concerned. 
Out-of-town members of the 24-Karat Club 
are urged to join. 

All merchants are being urged to not 
only subscribe to the Liberty Loan but to 
have their employes do likewise. The de- 
partment store owners of this city have 
formed a committee with that end in view, 
this committee consisting of Henry Buhl, 
of Boggs & Buhl, chairman; Morris Baer, 
Kaufmann & Baer Co:; J. B. Shea, the Jos. 
Horne Co.; Max Rothschild, the Rosen- 
baum Co.; Alexander Maclaughlin, of Mc- 
Creery & Co., all of whose stores have large 
jewelry departments, and I. Seder, of Frank 
& Seder, and Frank Campbell, of Camp- 
bells, Inc. Pittsburgh has been asked to 
subscribe $50,000,000 to the loan and al- 
ready the banks and corporations have 
taken $30,000,000. 

Fourteen leading Pittsburgh jewelry 
firms, including the Jewelers’ 24-Karat Club 
of Pittsburgh, to-day sent 140 telegrams to 
10 United States Senators and Congress- 
men, urging them as set forth in the propa- 
ganda begun by the Jewelers’ Vigilance 
Committee to give earnest consideration to 
the proposed tax that would be placed on 
jewelry, should the proposed war tax bill 
become a law. The following sent tele- 
grams to Washington: George B. Barrett 
Co., Grogan Co., Hardy & Hayes Co., J. R. 
Reed & Co., W. W. Wattles & Sons, R. 
Siedle & Sons, Heeren Bros. & Co., August 
Loch, J. C. Grau, A. C. Graul, Pittsburgh 
Jewelers’ 24-Karat Club, B. K. Elliott Co., 
Gillespie Bros., Inc., the Terheyden Co. 
and Sam F. Sipe. The telegrams were ad- 
dressed by each firm to the following rep- 
resentatives at Washington: United States 
Senators P. C. Knox and Boies Penrose 
and Congressmen Guy C. Campbell, Thomas 
S. Crago, John McLaughlin, John S. Scott, 
M. M. Garland, Stephen G. Porter, M. 
Clyde Kelly and John M. Morin. This was 
the direct effort of the Jewelers’ 24-Karat 
Club. 








Early one morning recently the window 
in the jewelry store conducted under the 
style of “McVeys,” Cleveland, O., was 
smashed and articles valued at about $118 
were stolen. The robbery was not discov- 
ered until 7.45 a. mM., when the store was 
opened. It was then found that the fol- 
lowing articles had been taken: Six knives 
and chains, two bracelet watches, two oc- 
tagon shaped bracelet watches, one 14- 
karat bracelet watch and ribbon, and two 
gold filled cigarette cases. On Feb. 12 last 
this firm suffered another window smash- 
ing at which time about $200 worth of mer- 
chandise were taken by thieves who es- 
caped. 
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S. J. Good has accepted a position with 
S. Reese, 3241 Frankford Ave. 


Harry W. Smith’s mother, who was 
seriously ill, is rapidly improving. 

A. Neurock has accepted a position with 
D. W. Laubach, 7038 Woodland Ave. 


J. Warner Hutchins has been appointed 
Major of the Quartermaster’s Department 
of the Pennsylvania National Guard. 


J. W. Smith, 80 E. Haines St., German- 
town is recovering from blood poisoning 
contracted when he stepped on a rusty nail. 
He has been in the Germantown Hospital. 

R. H. Woodrow of M. Sickles & Sons 
spent several days in New York last week. 
_ Sol Sickles of the same firm leaves on an 
extended trip through Pennsylvania next 
week. 

In accordance with the instructions from 
the president of the National Wholesale 
Jewelers’ Association, Thomas A. Fernley, 
the secretary, to-day sent a request to all 
members that they send the following tele- 
gram to their Senators and Congressmen: 
“We respectfully urge immediate and care- 
ful consideration of brief and suggested 
amendment to Revenue Bill presented by 
jewelry committee, which appeared before 
Finance Committee, May 12, representing 
entire jewelry industry.” 

The Prentice Engraving Co., 212 N. 13th 
St., reports the largest April business in 
years. Since the affairs of this company 
were taken over by Alexander Ehmling 
steady improvement has been recorded. 
One notable addition was a separate de- 
partment devoted exclusively to wedding 
work, birth announcements and sympathy 
cards. Mr. Ehmling has earned the good 
will of his competitors, with whom he has 
associated for numbers of years, through 
geniality and good fellowship. The work 
he has done has been helpful to the gen- 
eral trade and to the profession. The 
company does strictly trade work. 

Patriotism and organization were th¢ 
keynotes of the addresses at the sixth an- 
nual dinner of the Sansom Street Business 
Men’s Association held Tuesday eveining, 
May 15, in the auditorium of the Curtis 
building. Chief among the speakers were 
Edward James Cattell and former Con- 
gressman J. Washington Logue. Both 
dwelt upon the necessity for business men 
to stick together for the accomplishment of 
good. Other speakers were: A. Reed Mc- 
Intire, the newly elected president, and 
Morris E. Conn, select Councilman from 
the ward in which Sansom St. is located, 
and Francis J. Gallagher. Previous to the 
dinner the members of the organization 
held a meeting at which officers and direc- 
tors were elected. A Reed McIntire was 
elected president, Samuel Deutsch, vice- 
president; Joseph B. Bechtel, treasurer, and 
J. F. Neill, secretary. The board of direc- 
tors elected follow: William D. Keating, 
Harry W. Smith, Harry E. Davis, J. J. S. 
Cooper, H. Joseph, Charles W. Diesinger 
and Andrew V. Brown. 

The Philadelphia Wholesale Jewelers’ 
Association held a dinner and monthly 
meeting at Dooner’s hotel Wednesday eve- 
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ning at which the action of the committee 
of the National Wholesale Jewelers’ As- 
sociation, consisting of Louis Sickles and 
Thomas A. Fernley, before the Finance 
Committee of the United States Senate was 
endorsed. President Sickles of the local 
organization presided at the meeting and 
Robert L. Coates acted a secretary. Not 
only was the War Revenue bill discussed at 
great length, but telegrams were also sent 
to the Congressmen and Senators of Penn- 
sylvania protesting against the Hardwick 
amendment to the Federal Reserve Bank 
bill permitting of a charge for check collec- 
tion. In speaking of the action of the 
jewelers regarding the War Revenue Bill, 
Mr. Sickles said: “The jewelers are in 
unison regarding this war tax. They are 
willing to pay their share of the tax, but 
they feel that every one else should help 
pay. The jewelers do not think that their 
products are luxuries and believe that other 
lines of business should be taxed as well.” 








Canada Notes. 





The Vinebert Co., jewelers, are regis- 
tered at Montreal. 

The Canadian Optical 
registered at Toronto. 

The death of Abel Ashby of Windsor, 
Ont., occurred recently. 

J. D. Camirand & Co., wholesale jewelers, 
are registered at Montreal. 

KF. W. Smith of F. W. Smith & Bro., 
Napanee, Ont., died recently. 

J. C. Chalmers of Creighton Mines, Ont., 
recently sustained a fire loss. 

William Tait, St. John, N. B., has sold 
his business to H. C. Paterson. 

L. E. Farrow, Toronto, has sold _ his 
business to George C. Meredith. 

M. Lightstone has sold his business on 
Elgin St., Ottawa, to M. Adelstein. 

Max Vineberg of Montreal has been suc- 
ceeded by the Western Jewelry Co. 

G. W. Hayward has purchased the busi- 
ness of A. Zilliac, Coronation, Sask. 

W. M. Birks of Henry Birks & Sons 
has been elected president of the Montreal 
Canadian Club. 

The Continental Watch & Silver Co. and 
the Sterling Jewelry & Premium Co. have 
been registered at Montreal by James P. 
Eaton. 

Thomas Hawks, alias Charles Singer, 
and Joseph Hefferman, two youths who 
pleaded guilty to the charge of robbing 
Benjamin Sopher’s jewelry store and two 
other places of business at Belleville, Ont., 
were sentenced to two years imprisonment, 

Ontario buyers calling on the Toronto 
trade recently included T. Binkley, Hamil- 
ton; J. R. Morrow, Orangeville; J. S. 
Smith, Ft. Catherines; J. E. Nettleton, 
Penetanguishene; FE. D. Wilcox, Ux- 
bridge; R. L. McGill and W. H. McCreery, 
Galt; Alex Gibson, Peterboro: W. H. 
Smith, Oakville; I. Berinstein, Simcoe. 
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On Tuesday, May 15, a thief forced open 
the basement door in the rear of the jewelry 
store conducted by Arthur R. Schiefer, 
6909 Wentworth Ave., Chicago. A tray of 
pocket knives and a number of fountain 
pens, a few cheap watches and an assort- 
ment of jewelry valued in all at about $100 
was stolen. 
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Lancaster, Pa. 





li. N. Fegley, jeweler and optician, paid 
a business visit to Philadelphia last week 


Frank B. Curtis is spending a month jp 
Virginia, traveling on business and pleasure 

Fred Kaufhold, Columbia, was a visitor to 
Lancaster last week, as was W. W., Hir- 
linger, Honeybrook, Pa. 

Charles F. M. Gibbs, jeweler and en- 
graver for the Evans jewelry store, Read- 
ing, was in Lancaster last week on business. 

Jeweler T. Wilson Dubbs, A. W. Moyer 
and Aug. Rhoade were with the “Pirates” 
on a trip to Ascemac-on-the-Susquehanna 
last week. 

J. H. Wildasin, Hanover, Pa., has sold out 
his jewelry business to Mark E. Trone of 
the same town. The purchaser will con- 
tinue the business at the old stand. 

Lester Moser, Orrville, O., and Irwin 
Nuschke, Austin, Pa., students of the Ezra 
F. Bowman Technical School, have finished 
a course and returned to their homes. 

Mrs. C. D. Rood, wife of the former 
president of the Hamilton Watch Co, 
visited Lancaster last week, stopping en 
route from Springfield, Mass., her home, 
to Springfield, III. 

By the will of the late George H. Danner, 
Manheim, that borough receives his famous 
collection of curios, valued at over $100- 
000. The collection, as noted in these col- 
umns last week, includes many curious and 
valuable clocks. 

The employes of the Follmer-Clogg Co.’s 
silk mill several days ago gave a farewell 
to their assistant superintendent, William E. 
Verdier, who enlisted in the Marine Corps. 
As a testimonial of their regard they pre- 
sented him with a watch. 

A. W. Moyer, Jr., son of the president 
of the Non-Retailing Co., was last week 
promoted from corporal to sergeant in 
Company .K, Fourth Regiment, National 
Guard, which have been called for the Fed- 
eral service on July 15. Russell Dudley, son 
of Superintendent Dudley of the Hamilton 
watch factory, has been made first sergeant 
of the same. company. 

C. M. Crisco, watchmaker for F. E. 
Starnes, Albemarle, N. C., a student of the 
Ezra F. Bowman Technical School until a 
few weeks ago, has sent to friends here the 
announcement of his marriage to Miss Mat- 
tie Howard, Mt. Pleasant, N. C., on May 10. 
Clarence G. Harman, engraver for Faust & 
Landes, and A. A. Peters of A. A. Peters 
& Co., both of Allentown, Pa., visited the 
former’s old home in Lancaster last week, 
and while here took in many points of inter- 
est in city and country, including the Ezra 
F. Bowman school and the Hamilton watch 
factory. 

The annual election of the Non-Retailing 
Co. was held on May 16 when the follow- 
ing directors were elected: John W. Eshel- 
man, Milo B. Herr, I. H. Weaver, Dr. A. G. 
3owman and Alfred W. Moyer, Lancaster; 
M. L. Weidman, Ephrata; Willis Musser, 
Ardmore, and H. H. Shomo, Reading. The 
board organized by re-electing the follow- 
ing officers: President, Alfred W. Moyer; 
vice president, John W. Eshelman; secre- 
tary and treasurer Milo B. Herr; chairman 
of the board, Dr. A. G. Bowman. The 
usual dividend was declared, the past yeat 
having been a prosperous one. 
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TRADE CONDITIONS. 


Business conditions are fairly good and have 
shown an improvement during the past week over 
the former fortnight. Staple trade is yet, as a 
whole, quiet, and generally speaking, sales have 
been confined largely to wedding presents, wrist 
watches for soldiers and various orders for medals, 
pins and souvenirs for class graduations, schools 
and colleges. Some of the retail jewelry stores 
have kept busy, but on the wholé the dealers 
report rather a lull in business. Various articles 
with flag) emblems and other patriotic designs are 
being called for liberally, but the substantial trade 
seems to be waiting for developments. There are 
a few sales of diamonds and fine watches, but 
they are exceptional. Repair or shop work is 
holding up splendidly and is much better than 
the same time last year. The wholesale trade con- 
tinues good, although probably not as brisk as it 
should be. Collections are reported as good. The 
retailers are buying conservatively and the jobbers 
are not encouraging overstocking. 





M. Reiner will shortly open a jewelry 
store and loan department at 134 S. Ram- 
part St. Mr. Reiner has for some years 
conducted a store on the same street and is 
well known to the trade. 

W. D. Cleary leaves this week on an ex- 
tended road trip through the southern 
States for the W. E. Taylor Co., wholesale 
dealer in jewelers’ machinery and supplies, 
Canal St. and Exchange Pl. Mr. Cleary 
before leaving will register with the officers 
in charge of conscripting for the army. 

Several of the jewelers here state it is 
almost impossible to buy any copper on ac- 
count of the large orders placed by the 
government for ammunition purposes. The 
jewelers of this city read with much interest 
the article sent out by manufacturers advis- 
ing the public to continue to buy platinum 
ware. 

T. Hausmann & Sons, 135 Baronne St. 
have just completed a handsome silver lov- 
ing cup to be contested for by a number of 
local baseball clubs. The firm also reports 
numerous orders for class pins, souvenirs, 
medals, etc., for schools and colleges, and, 
incidentally, an excellent general retail 
trade. 

J. J. Weinfurter’s Sons, 339 St. Charles 
St., have just completed an order for over 
200 gold medals which will be given to 
various contestants in the high schools of 
Louisiana, Arkansas and Mississippi. The 
medals will be awarded for the best essays 
on three different subjects. The order 
represents hundreds of dollars. 

Leonard Krower, a member of the ex- 
ecutive committee of the National Whole- 
sale Jewelers’ Association, was in Washing- 
ton with the other members for the purpose 
of showing the committees of Congress the 
hardship that will be inflicted by the im- 
position of the 5 per cent. tax on jewelry. 
Mr. Krower also made a business trip to 
the leading trade centers in the north and 
east. 

Peter Butz, long connected with L. 
Krower & Son, wholesale jewelers as watch- 
maker, has joined the Home Guards here. 
Mr. Butz served as ensign in the United 
States Navy volunteers forces during the 
Spanish-American war and has had con- 
siderable military experience. Oscar Gomez, 
who held a prominent position with the 
firm, has volunteered his services and is 
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now in training in the officers’ camp in 
Arkansas. 

Among the visiting jewelry merchants 
here during the week placing orders were: 
Charles D. Smith, Brookhaven, Miss.; A. 
Lehmann, La Grange, Ga.; and E. Wald- 
meier of Gulfport, Miss. Mr. Lehmann’s 
son, Eddie, who is his watchmaker, has en- 
listed in the officers’ training camp in 
Arkansas. Mr. Lehmann came here prin- 
cipally for the purpose of employing a 
watchmaker for His store. Mr. Waldmeier 
has perfected a patented auto gas saver 
device and has made arrangements to put 
it on the market. He is receiving the con- 
gratulations of many of the jewelers here. 
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Phil Katz, with S. & N. Katz, 105 and 
107 N. Charles St., has returned from an 
extended trip through the south, spending 
some time in Florida. 

Travelling men representing eastern man- 
ufacturers seem to have been overrunning 
Baltimore the past week with samples of 


Fall goods. The majority of them report 
liberal sales. 

Ferdinand Freundlich, of the New York 
Loan Office, left for New York last week. 
He is a brother of Gilbert Freundlich, of 
the jewelry department of the Baltimore 
Bargain House. 

There is a feature of the new income tax 
bill before Congress that some of the jewel- 
ers are discussing that will work quite a 
hardship on them, as it provides-for a tax 
of 5 per cent on stock. 

Leon Levi, 309 W. Lexington St., has 
quite an interesting display in one of his 
show windows, showing. the process of 
making seamless wedding rings. It is an 
original scheme that is attracting quite a 
little bit of attention, not alone from pass- 
ersby but from the trade. It starts with 
the large gold bar, showing the gold in 
its original form. Then comes the crucible 
with the melted metal and next is the mold 
showing how they get the proper thickness 
from which it is rolled into plates. Then 
follows the stamping process from which 
the valuable little seamless bands are shaped 
to fit the fingers of milady. 

August Steman, who recently sold out 
his interests in the old firm of Steman & 
Norwig, 318 N. Howard St., has gone in 
business for himself at 304 W. Saratoga 
St. While he will cater to the manufac- 
turing end not for the trade but to the 
public direct, he will also carry a line of 
solid gold jewelry and diamonds. He ad- 
vertises he will do watch and clock re- 
pairing, gold and silver plating, diamond 
setting, engraving and all manner of man- 
ufacturing. On the right of the store will 
be his show cases, while his work benches 
will be directly behind the cases, and in 
close proximity to the show cases, while 
on the left of the store as you enter will 
be arranged the optical department. 

J. Harry Norwig and William F. Mitchell, 
two vigorous young men who have been 
associated with the jewelry trade here for 
years, have formed a partnership to take 
over the assets and liabilities of the old firm 
of Steman & Norwig, 318 N. Howard St., 
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that was recently dissolved. Mr. Norwig 
had purchased the interests of August Ste- 
man in the old firm and in forming a 
partnership with Mr. Mitchell brings into 
the firm a man of wide experience in the 
jewelry trade from every angle and one who 
is also a thorough optometrist. Mr. Mitchell 
was associated with Henry Castelberg, cor- 
ner of Lexington and Eutaw Sts., for 21 
years, and when he left had been manager 
of his store for some years. Mr. Norwig 
has had 14 years experience, and both are’ 
men of energy and push, and seem very 
optimistic about their new entefprise. They 
have started in by tearing the old store 
all to pieces and putting in everything 
entirely new. New mahogany show cases 
and wall cases have been installed and the 
side panels of wood have been changed to 
mahogany, while the side wall decorations 
are of blue with white ceilings and drops. 
The safe has been removed to the rear of 
the store and imbedded in the wall in 
a manner that entirely hides it from view. 
The office has been removed to the rear 
immediately in front of the safe, and is 
surrounded by a neat mahogany railing that 
gives the rear end of the store a finish. 
The optical department has been changed 
so that it conveniently sets in full view of 
the front of the store. Every piece of 
apparatus for the optical department has 
been installed new and of the latest pat- 
tern of testing devices. It is arranged so 
that the patient looks into a large clear 
mirror at the end of the room and sees 
the reflection of the testing cards that are 
operated directly over their heads. This 
arrangement gives a more complete and 
accurate operation of the cards, besides be- 
ing more handy. New lighting system has 
been installed all over the store with the 
latest pattern indirect lights, that give a 
very pleasing and diffused effect. 











ern Jewelry Co., with a capital of $10,000 
was filed recently in the office of the county 
register. The incorporators are: P. D. 
Clack, P. D. Clack, Jr., Mrs. J. B. Clack, 
J. S. Cooper and Mrs. L. M. G. Cooper. 

The jewelry stores of Memphis, Tenn, 
have set a precedent ‘for the early closing 
of their places of business in order that 
their employes may have time for gardening 
and participating in other forms of patriotic 
preparedness. This movement was the re- 
sult of a called meeting of the ownefs of 
seven jewelry stores in that city, the fol- 
lowing having signed the agreement to close 
their places of business at 5 o’clock every 
night except Saturday: George T. Brod- 
nax, Inc., Julius Goodman, Milford Thomp- 
son Jewelry Co., W. C. Graves & Bro., Inc., 
A. Graves Co., Crescent Jewelry Co. and 
the Bailer Jewelry Mfg. Co. Agreement 
for the early closing went into effect May 
15 and will continue and include Sept. 15. 
The stores entering the agreement will close 
at 1 o’clock on Saturdays, with the only 
exception of those stores who by virtue of 
their railroad inspection connection may 
find it necessary to remain open on that 
day. 
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[% dealing with advertising of the retail 
jeweler, we find that the store and 
the advertising are inter-dependent. If the 
store is lacking in location, stocks, or other 
requisites, the advertising results will be 
found lacking in just that proportion. 
Granting that the store, as to reputation, 
location, stocks, sales force, etc., is worthy 
of exploitation, we come to the actual plac- 
ing of the advertising. If the offerings are 
meritorious, the battle for business is half 
won. There yet remain those who are to 
read the advertising—the advertising media 
to be used and the advertising copy that 
goes into the ads. 

As to advertising media for the use of 
the retail jeweler, the one safe rule to 
follow is: “Reach the people you want to 
reach.” It is certain that every intelligent 
person, whether man or woman, reads the 
local news, and for that reason alone, the 
local newspaper in every town and city 
stands first among advertising media. 
There are other good advertising media 
which can be used to excellent advantage. 
Outdoor advertising in the town or city 
or along the roads leading to town are 
effective for general publicity. Street car 
cards in the cities are used to advantage; 
circulars placed in the homes have time 
and again brought results to small town 
advertisers for special sales. Movie slides 
are now proving valuable. Multigraph 
letters sent direct to a mailing list, while 
rather expensive, as is all printed matter 
sent through the mails, have proven profit- 
able. The selection of the media, however, 
varies with the character of the store, but 
the rule “Reach the People You Want to 
Reach” invariably is a safe guide. In all 
lines of trade, women do nearly 85 per 
cent. of the buying. In some lines, such as 
groceries or dry goods, the woman buys in 
a still greater proportion. It is obvious, 
therefore, that the merchant must reach 
the women. The women can _ only be 
reached in the home. Hence the value of 
the local newspaper, which goes direct to 
the home, and is welcomed and read there. 

As to show windows, every merchant 
appreciates the positive worth of these 
efficient means of sale. Show window dis- 
plays bring direct results, virtually selling 
merchandise before the clerks within have 
spoken to the customer. One feature of 
show windows often overlooked by mer- 
chants is the value of the window displays 
when used in conjunction with other adver- 
tising. The average person who is urged 
to buy on reading an ad. in the news- 
Paper in many cases could be induced to 
purchase if the same offerings were 
actually shown in the windows. Or the 
case may be reversed. The article offered 
in the window may have attracted the 
notice of the passerby, and that person is 
again reminded to purchase while perusing 
the newspaper. Systematic and simultane- 
ous advertising of this character can always 
be depended upon. Between the two forms 





of advertising the prospective purchaser is 
sure to halt, and other things being equal, 
the sale is invariably born. There are many 
other combinations of advertising media 
which the merchant can use to advantage, 
and these are only limited by the ability 
of the merchant. 

As the average retail merchant must be 
his own advertisement writer, his knowl- 
edge of ad-writing is all important. For, 
as in the words of the poet, “A little knowl- 
edge is a dangerous thing,” advertising 
is not the magic wand of business that 
many are prone to regard it. There is no 


mystery connected with advertising. The . 


merchant who would acquire its use as an 
aid to business need only apply himself. 
We hear only of the advertising of those 
who go marching up the highway of busi- 
ness success. Little is heard of the ad- 
vertising failures that so surely lie strewn 
along the roadside. Look back through the 
files of our daily newspapers and gaze 
upon the hundreds of thousand dollars that 
have been spent and are now being spent 
on unprofitable advertising, never to return 
again. And back of all this reckless waste 
lies the silent story of the needless neglect of 
retail merchants to study their advertising. 

As to the copy that goes into the ads— 
no one can say with certainty what is good 
or bad. Good copy for one jeweler may 
prove inefficient for another. The writing 
of advertisements is not yet an exact 
science, but the profession of ad-writing 
has given birth to certain definite rules, 
resulting from the experience of successful 
advertisers that can always be depended 
upon. Too often the standard by which 
the merchants gauge advertising copy is to 
be found in the words, “Does it sound 
right?” Remember it is the man on the other 
side of the counter that is to be convinced, 
and something more than a clever catch- 
line is necessary to cause the flow of dol- 
lars in the direction of the merchant. So 
that the matter that goes into the ad. is 
vastly important. In newspapers the ad- 
vertising columns must rival the news 
columns for the attention of the reader 
and the same stern rules that guide the 
editorial columns should guide the columns 
of ads. 


No advertising campaign, it matters not 
how elaborate the plan can succeed unless 
founded on the bedrock of business integ- 
rity. Therefore, the advertising copy that 
begets confidence should be considered of 
first importance. Never say to your cus- 
tomers in an ad. what you would hesitate 
to say to them face to face. Advertising 
outside the store must be backed up by 
advertising within the store. Make the 
purchaser more pleased with the interior 
advertising than the exterior. 

A few years ago the slogan was “ad- 
vertise’; now the slogan is “advertise 
right.” It is only the constant striving 
toward greater advertising efficiency that 
will bring the greatest measure of return. 
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The subject of advertising copy is one 
about which volumes have been written, 
but to make the rule fit the case of every 
retail jeweler would be an impossibility. 
To catch the eye of the reader is a feat 
that may be accomplished in many ways— 
by clever headings, illustrations and typo- 


graphical arrangement. In this connection, 
let it be said that much money is wasted 
in advertising as the result of attempts to 
make advertising copy ‘different” so that 
a heading or an illustration, while serving 
to attract the reader’s attention, in many 
cases does so at the expense of the matter 
following it in the ad. Illustrations in ad- 
vertising. are nearly always desirable, not 
particularly to catch the eye of the reader, 
but rather to aid in delivering the mes- 
sage contained in the ad. 

Those merchants who are forced to use 
stock or syndicate cuts should reverse the 
usual procedure of making the cut suit the 
copy. The advertisements in nearly every 
case where such cuts are used would be 
greatly improved if the heading is written 
to accompany the illustration. A _ char- 
acteristic feature of the advertising of the 
smaller retail jeweler is the error of crowd- 
ing a great deal of matter into a small 
space. Let the matter regulate the space, 
not the space regulate the matter. And 
what is true of crowding, is equally true of 
the indiscriminate use of white space. The 
size of an ad. should depend to a great 
extent on the importance of the story the 
merchant desires to tell. The importance 
of a big sale of watches cannot be chron- 
icled as such in the mind of the reader 
unless the size of the advertisement ‘re- 
flects the magnitude of the occasion. Of 
course, no set method of determining the 
size of an ad. can be established, but, as in 
the case of the copy that goes into the ads., 
the experience of successful advertisers can 
be accepted as a standard. 


If the merchant would remember while 
writing ads that it is through the eye alone 
that he must make his impressions, his ad- 
vertising would be greatly improved. Study 
every paragraph of the copy, go over it 
again and eliminate all that is superfluous. 

Today, advertising is doing much to 
shorten that period in business which every 
merchant knows and dreads, the dull sea- 
son. 


“Economy” is the cry abroad in the land, 
not the economy that should be practiced 
always, but hysterical, false “economy,” 
that, if permitted unchecked, will sooner 
or later stagnate business. What is the 
answer of the retail jeweler to the cry of 
“Economy”? Is it to be that he is dealing 
in a luxury, or shall the jeweler for once 
really create a desire for his merchandise? 

America will win the world war only if 
American business houses are to remain 
open. There is one way and one way only 
that America can meet the war taxes and 
subscribe for government bonds, and that is 
by keeping business normal. 

President Wilson’s ringing words were 
meant quite as much for the retail jeweler 
as any one else. “We must all speak, act 
and serve together.” Before this terrible 
world tragedy is over, competition will have 
been supplanted by co-operation, and the 
words “my competitor” will to a great ex- 
tent have been banished. 
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COPYRIGHT 
PATENT APPLIED FOR 


GEORGIAN 


This new pattern in the Georgian Style is prized by discriminating 
people for its permanent worth. 
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We have incorporated the very spirit and feeling of the great mas- 
ters of the Georgian Period in thoroughly modernized glassware to 
meet the requirements of twentieth century ideals of utility and artistic 
conception. 
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Pairpoint Period Productions readily lend themselves to the rooms 
of which they must form an harmonious part, and will become more 
imposing with the passing of the years. 
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THE PAIRPOINT CORPORATION 


NEW BEDFORD, MASS. 
BRANCHES 


NEW YORK: 43-47 W. 23rd Street SAN FRANCISCO: 140 Geary Street 
MONTREAL: Coristine Bldg., St. Nicholas St. 
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Practical Patriotism 





Being a Resumé of Present Business Conditions Affecting the Retail Glass 
Trade, Many of Which Apply Equally to Other Trades as Well 


By Emma G. Wallace 




















THe whole-hearted patriotism which 
has been called forth by our pres- 
ent international crisis is most encourag- 
ing and goes to show that Americans are 
loyal, first, last, and always to their coun- 
try. There is always danger, however, 
in a situation like that which we are now 
facing that extremists will cause some- 
thing in the nature of a panic by con- 
tinually emphasizing remote possibilities 
until they become probabilities in the 
eyes of the many. 

No sooner had President Wilson issued 
an earnest caution concerning reason- 
able economy and conservation of our 
forces than newspaper space-writers all 
over the country took up the cry, ampli- 
fied the arguments, and kept the ball 
flying back from the hands of one to the 
other, until a very large percentage of 
our population was duly impressed with 
the need of hoarding part of what we 
have, and of cutting down our usual ex- 
penditures to the closest minimum. 

It has been repeatedly shown even in 
these columns that great is the power of 
suggestion, and here was a good example 
of it. People were alarmed, they knew 
not by what, and when they took time 
to analyze the situation and their own 
feelings, they could find little logic for a 
basis of fear. 

The Outcome 

The natural outcome ‘of this hue and 
cry was a prompt shrinkage of business. 
Shoe manufacturers, dry goods people, 
and jewelers in many localities began to 
notice a marked falling off in their own 
business. Naturally as they had not 
moved their goods in the usual amounts, 
there was not any call for re-ordering 
from the wholesalers and manufacturers, 
and these large employers of industry 
promptly began to feel the pressure, and 
to look forward with apprehension to 
the possibility of having to lay off a 
large number of their workers or to keep 
their plants going on a reduced time 
schedule. 

Facing the Facts 

Think of the real distress which would 
be created by throwing every man out of 
employment in the United States engaged 


in the making of glass, the cutting, blow- 


ing, engraving, decorating, shipping, and 
handling it to bring it under the ware 
of the retail jeweler! Many thousands 
and their families would be not only dis- 
tressed but thrown into actual need, and 
a splendid business worked up at the cost 
of time and the expenditure of large sums 
of money would soon be disorganized 
and,our place of world leadership in the 
manufacture of artistic glassware of all 
kinds lost. 

And all for what? Just what would be 
the actual need of any such a catastrophe? 
Absolutely none whatever! And that is 
where our practical patriotism should 
come in and American sound business 
judgment assert itself as a matter of sim- 
ple justice to everybody concerned. 

Now, as a matter of fact, war times 
must be the most prosperous times of 
all if the government is to be duly sup- 
ported in its policy of defense and prepa- 
ration which naturally costs large sums 
of money. If the country is to be pros- 
perous, we must keep business going. 
Once we paralyze business and project 


a panic, we are facing hard times— 
in truth, we will be in the midst of 
them. 


It is right and proper that the Ameri- 
can business man should look calmly 
upon the present situation and make 
plans to meet it, but a prompt protest 
should be registered by all business men 
against precipitating conditions which 
will throw hundreds of thousands out of 
employment. 

We have said that there is no need of 
this, and that argument can be supported 
by the fact that at the present moment 
we are the world’s bankers. There is 
food enough in the country to feed our 
own people and to help our Allies very 
materially. Every wheel of industry is 
working overtime. People are getting 
bigger pay than ever before. Labor con- 
ditions have been adjusted to meet war- 
time needs. Few people have a reduced 
income and large numbers have an in- 
creased one. Even the boys and girls 
have been allowed to leave school and 
are getting school credits even while they 
earn money. 

To be sure, the high cost of living calls 
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for the ability to buy, and the continual 
wartime demands for subscriptions to 
relief work and worthy objects also must 
be taken into consideration. 

But if we are to meet increased de- 
mands and war taxes as well, we simply 
must keep business going; otherwise 
there will be a shortage of money, which 
is simply inexcusable. 


An Illustration in Point 

In one town the leading city daily 
came out with an article declaring that 
the world was facing a famine. In fact, 
to read that write-up one could fairly hear 
the wolves howling and clawing at the 
door. It was enough to send the shivers 
up and down the spinal column of the 
least imaginative. 

A number of the business men got to- 
gether and waited upon the management 
of the newspaper in question, with the 
request to “Cut it out!” They were fair 
enough to say: 

“Do not suppress any legitimate news, 
but we protest against the continual urg- 
ing of the people of this town not to 
spend a cent, and to get ready for battle, 
murder and sudden death in the immedi- 
ate future.” 

The newspaper management .was in- 
clined to be indifferent, and said: 

“That is our business and we'll run 
this publication as we please!” 

“Very well,” returned the committee of 
merchants, “there is no use of our spend- 
ing large sums of money to ‘tell people 
what we have to sell them and the good 
values we have to offer if you are going 
to flank our advertisements on every side 
with urgent advice not to pay any atten- 
tion to what we say. In short, if it is 
your intention to kill our business, we 
may as well help the good work along 
by withdrawing our advertising.” 

That was a cat of a different color. 
The august management promptly began 
to see daylight, and arrangements were 
soon reached by which a more sensible 
editorial policy was promptly adopted, 
and the following evening the paper came 
out with a very fine reassurance editorial 
which pointed out that economy does not 
mean miserliness or parsimony, but 
making the best use of what we have. 
It also enlarged upon the necessity of 
keeping business going and urged those 
of ample means to support local mer- 
chants and home industries as never be- 
fore. 

Plain Commonsense 

No one would urge that individuals 

who could scarcely make both ends meet 
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The acknowledged standard 
of excellency in Cut and 
Engraved Glass is— 


Libbey 


“The World's Best™ 


The Libbey trade-mark is a sign of 


discrimination and good taste as well 
as a guarantee of quality. 


We cordially invite buyers in New 
York this S pring to call and see our 


elaborate display in samples of new 
and artistic designs of Cut and En- 
graved Glass at 1271 Broadway, 
New Y ork City. 





Sample Room also at Factory 


The Libbey Glass Co. 


Toledo, Ohio 
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The Art Glass Trade’s Oracle. 





His Suggestions, Criticisms and Opinions. 
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OW that the season of commencements 
N and weddings is rapidly approaching 
it is up to the retail jewelers of the coun- 
try to be ready to meet the demand for 
gifts appropriate for such occasions. Noth- 
ing appeals to the fair June bride more 
than a dainty piece of cut or engraved 
glassware and the opportunity offered at 
this time to reap a harvest from such sales 
should not be overlooked. Fine china 1s 
also acceptable as a wedding gift and the 
varied lines now on the market offer a 
wide range of choice. N ow is the time for 
the jeweler to go after this business and 
some judicious advertising will help the 
work along. The jeweler is also missing 
a chance to increase his sales at this time 
‘t he fails to feature glass and china in his 
window displays. There are many offer- 
ings in the cut glass and china field that 
will also appeal to the girl graduates and 
this source of business can also be cul- 


tivated. a ee 


Attention is directed to the leading article 
in this department for the current week. 
There is much sound common sense in the 
plea for practical patriotism. There has 
been far too much said already about the 
advisability of retrenchment and the hoard- 
-ing of money and the stories published 
throughout the country in the daily press 
have had some effect in this direction. 
There is no need of the hysterical attempt 
to curtail business and as is ably pointed 
out if the country is to be prosperous busi- 
ness must be kept going. Now is the 
time when all business men should be far 
sighted enough to see that a retrenchment 
can only mean that the country at large 
will suffer. Big wages are being paid and 
with the placing of the gigantic war orders 
more money will be put in circulation. 
During the Civil War the jewelry and 
allied trades enjoyed a phenomenal period 
of business prosperity and why should 
there be a feeling now that it is necessary 
to slow up the wheels of progress? 

x * * 

The pottery, glass and allied trades have 
been assigned a quota of 150 for enlist- 
ment in the National Guard to help bring 
the total up to war strength. A great 
national crisis confronts this country and 
the pottery, glass and allied trades can be 
counted upon to do their “bit.” A meet- 
ing was called for last Thursday, at the 
Crockery Board of Trade to take up the 
work of recruiting the quota assigned and 
plans are now under way.—Sir Oracle. 
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should indulge in luxuries at this time, 
or that any one should be profligate of 
money. 

Cut and decorative glass is an artistic 
Production in which those of extremely 


limited means cannot indulge at any 
time, and it would be foolish indeed to 
urge them to purchase supplies of this 
nature now. But the great American mid- 
dle class of comfortable means and income, 
and our large number of very rich people 
should be shown that it is their patriotic 
duty to go on living and spending in a 
reasonably normal manner; that it is an 
obligation to others which they owe; and 
that if they do not do it, another Winter 
will see immense calls for cash for relief 
work, which should not be necessary if 
people do not get panic stricken. 


The Retailer’s Part 

Just what can one retailer do to help 
keep the success equilibrium of his busi- 
ness? Just what can the jeweler do? 
Just what means can be applied specially 
to cut and artistic glassware that this 
great industry be given a square deal in 
the months to come? Let us take these 
questions up one by one. 

One retailer alone has not as great an 
influence as a large number. In union 
is strength. Great is the power of or- 
ganization. Much work that has been 
done in the past few years in the way of 
association work will now prove to be 
splendidly preparatory for the present 
emergency. It would be impossible just 
now to build up an International Rotary 
Club, an organization of cut glass manu- 
facturers or a great association of whole- 
sale or retail jewelers. Fortunately that 
work has been done. 

Every one of the business organiza- 
tions which can be reached should do its 
“bit” to reassure the public and to point 
out to them that keeping business going 
is as important and patriotic a duty as 
any which faces us as a nation. Already 
the president of the International Rotary 
Association has issued a statement to 
this effect. It and similar statements 
should be given wide publicity, and every 
retailer should see that the papers in which 
he advertises give due prominence to such 
business-maintaining articles. 

The individual jeweler who has breadth 
of vision will speedily realize that it is 
unwise to sit down like a pebble on the 
beach and to allow the waves to wear 
and fret his business fortunes to a fraz- 
zle. This is the very thing that hundreds 
of thousands of men will do, and that to 
their own undoing. . 

On the other hand, if each retailer, 
each jeweler, will make it his business 
to get in touch with the other retail men 
in his locality a good beginning will have 
been made. Take the matter up of the 
present-time necessity of an_ intelligent 
publicity campaign. 

A local campaign such as has been sug- 
gested should be entered into heartily by 
all and the expense shared jointly, for 
all will benefit. Such a campaign should 


comprise the preparation of readable lit- 
tle articles for the local newspapers, 
which argue that the bride of this year 
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is the bride of a prosperous year, and 
probably will never be a bride again—so 
let her gifts be worthy of a lifetime of 
care and something which will be nice 
enough to pas& on, if need be, as heir- 
looms to her children; that the Spring 
graduate of today has completed a 
worthy and strenuous course and should 
not be overlooked in the way of gift- 
making, just because of international 
affairs of moment. Point out that it is 
the one time in their lives when we have 
a chance to please them in this way. 

Let the campaign include'some educative 
material relative to the glass industry; the 
numbers employed; our duty not to 
throw these people out of employment 
even as we hope that our own incomes 
will be constant. It will even be ex- 
pedient to have prepared some articles 
for the local press not touching the jewel- 
ry business at all—simply showing that 
business must be kept going. 

In the meantime, the individual jeweler 
should take pains that his advertising is 
of the best and that he does not allow 
his name to be unknown for want of suf- 
ficient publicity. He should see that his 
displays on counter and in window are 
attractive; that various plans are worked 
out to reach individual customers who are 
able to spend money. A mailing list will 
suggest those to whom neatly typed or 
printed letters may be sent relative to 
special offerings. 


Where the Manufacturer Can Help 

There is a place right here where the 
wholesale glass people can render a real 
service. The public as a whole is pro- 
foundly ignorant of how such articles are 
made and decorated. Why not do as the 
carpet people, the razor people, the food 
people and dozens of others do—send out 
some demonstrators? 

Why not see some of the most mag- 
netic of the glass employes during the 
dull season to conduct demonstrations of 
an educational kind for the.entire com- 
munity, or even in individual - stores? 
There is a chance for both. It would be 
possible to work out public educational . 
features at the expense of an association, 
and to so arrange those entertainments 
that the goods of no one would be spe- 
cially advertised; or it would be possible 
for one large firm to do something of 
the same kind, thus leaving themselves 
free to mention their own plant and 
methods and skill in preparation; or a 
single demonstrator could arrange a very 
interesting exhibit and explain methods 
of preparation and manufacture in a 
single store. 

Attention should be called to this and 
a special timely offering of cut glass bud 
vases, stone wheel engraved flower bowls, 
iced teapots, lemonade sets, sherbet and 
ice cream sets, etc., featured at the same 
time, 

Remember that it is vital now that 
every one concerned in the cut glass in- 
dustry should keep business going. It 
may take a little gumption to do this, but 
it will pay in the end. 








A window in the jewelry store of J. W. 
Owens, Greensburg, Ind., was smashed re- 
cently and $58 worth of jewelry stolen. 
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No finer line of decorated glass has ever been offered at 


such reasonable prices. All decorations are of studio work- 
‘manship, hand painted by competent artists on the glass from 
the best U. S. makers, in rich gold and exquisite colorings. 

The IDEA is absolutely controlled and is very different and 
original. 


A sample order will convince you at once. 


Be the first in your city to get this line 


JOHN J. HINES 


139 Fifth Ave. NEW YORK 


—r 
DECORATED GLASS | 















Rich coloring, exceptional shapes, sample package con- 
taining 24 pieces including candle sticks, baskets, com- 
ports, bowls, handled nappies, pitchers, ash trays and a 
a. All most popular and useful articles. For $33.00 
the iot. 


PLATEELBAKKERIJ ZUID-HOLLAND 
GOUDA, HOLLAND 


E. TORLOTTING 
Sole Agent 
NEW YORK, N. Y. 


35-37 W. 23d St., 











CIRCULAR-WEEKLY 





May 23, 1917, 





SIGMA 
GOODS 


Vases for 
Spring Flowers 














No. 941 Vase Sigma 
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New York Salesroom 
No. 941 Sigma. COX & LAFFERTY, 1140-1146 Broadway 














Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 
—— in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


aaa Awarded Grand Prize at Pan-Pac. 
No. 204 Int. Exposition 1916 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 
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‘Products for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and China 
and Metal Wares Now Offered by the Leading Manufacturers and Importers. 
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ERVING trays are very popular with 
the housewife and are made in vari- 
ous grades. Some are of the highest pos- 
sible class of solid sterling silver beauti- 
fully chased and engraved. Others. are 
cheaper mahogany ones with decorations 

















No. 41—HANDY ‘SERVING TRAYS. 


under the glass bottoms. Those shown 
in illustration No. 41 are of the cheaper 
order and are extremely moderate in 
price. They are not meant to displace 


upper one is made with any of the cen- 
ters illustrated about it. 
is cretonne under glass and allows for 
great variety of design. There are so 
many attractive patterns made in cre- 
tonne that the manufacturer has a wide 
scope and can give varieties of patterns. 
This line of goods should prove most at- 
tractive to jewelers. 

There is an enterprising firm in New 
England making a specialty of mounted 
ware such as casseroles, ramekins, glass 
vases, mounted in a gracefully designed 
silver receptacle. Illustration No. 42 
shows a dessert saucer which is very 
much in vogue in large cities in this 
country. These are of sizes most con- 
venient for serving berries, puddings, ice 
cream, etc. The linings are of cut glass 
in a beautiful flower design mounted, as 
will be seen, in beautiful silver plated 
mountings with ball feet. For formal 
occasions and company dinners as well 
as for every day use these dessert saucers 
are most attractive. The low comports 
or sherbets in this same design, also 
silver flower vases, candlesticks, custard 
cups, casseroles. of various sizes and 
many kinds of ramekins with earthen- 
ware as well as glass linings comprise a 
complete line of 25 varieties.. These are 
especially designed for the jewelry trade 
and, judging by the success they have 
already had, every jeweler should look 
into the proposition with the idea of hav- 
ing some in stock. 








Cut Glass Trade Notes 





E. & J. Bass, Inc., 610-618 Broadway, 
New York, have added considerably to 
their factory space, thereby increasing 





No. 42—AN ATTRACTIVE DESSERT SAUCER. 


the better class trays, which are used on 
State occasions, but are made for every 
day use by the young matron who likes 
to serve her afternoon tea in an at- 
tractive manner but whose means do not 
permit solid silver or even the highest 
grade mahogany inlaid trays. The trays 
illustrated are of varied designs. The 





their facilities for turning out their prod- 
uct by 100 per cent. 
x *k x 

William D. Finke, 7 W. 24th St., New 
York, has been appointed the New York 
representative of the Lonaconing, Md., 
Glass Co. in place of A. A. Bean, the 
former representative. Mr. Bean has 
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gone out to the Pacific Coast as a repre- 
sentative of the Mitchel Woodbury Co., 
Boston, Mass. This factory was recently 
destroyed by fire, but it has been rebuilt, 
with a number of changes, and is now 
in full operation. 

x * * 

The glass and china people are fast 
dwindling in what has so long been 
known as the crockery and glass district 
on West Broadway, New York. Three 
nore firms have negotiated for show 
rooms uptown. John J. Hines, importer 
of French china and dealer in many do- 
mestic goods, particularly decorated 
elassware, has leased the entire second 
fioor of the building at 139 Fifth Ave. 
This is the same building wherein Row- 
land & Marsellus, French china import- 
ers, are located, as also is T. W. Hamil- 
ton, representing domestic glass firms. 
Mr. Hines has twice the space in his new 
quarters that he formerly occupied. He 
has always been progressive and there is 
no doubt that the 3,800 square feet of 
space that he is to occupy will be barely 
adequate for his increased business. An- 
other firm, Demorest & Co., who repre- 
sent the Co-operative Flint Glass Co. and 
other lines, have taken a salesroom on 
the fifth floor of the Presbyterian build- 
ing, 156 Fifth Ave. The quarters they 
left are located at 36 Murray St. The 
Cambridge Glass Co. has also moved up- 
town, and. its new showrooms, 49 W. 23d 
St... are now arranged and in readiness 
for business. D. King Irwin, the local 
representative, is much pleased with 


the. change and now feels that he- is 


in the heart of things. His old show- 
room, 92 West Broadway, although com- 
modious, was not in the district the ma- 
jority of buyers frequented. The new quar- 
ters embrace many improvements over the 
old establishment. 

x *k * | 

The Imperial and Grand hotels for past 
years have been headquarters for sales- 
men using sample rooms in New York 
to show their cut glass and china ware. 
During the past season, owing to the 
crowded state of the hotels, the salesmen 
were put to a great amount of inconve- 
nience and did not relish the treatment 
accorded them in many instances. They 
have therefore arranged with the man- 
ager of the Holland House, Fifth Ave. 
and 29th St., to try that hotel for the 
coming season in August. It is under- 
stood that some 20 or more salesmen 
have arranged for salesroms in which to 
display their wares. 

x *x * 

The Steuben Glass Works, Corning, 
N. Y., has moved its offices, showroom dis- 
play and some other departments of the 
business from the building which it has oc- 
cupied for years into the newly remodeled 
building a few feet east at the corner of 
W. Erie Ave. and Chestnut St., the build- 
ing which once belonged to the C. R. Malt- 
by Co., Inc. The growing business re- 
quired that that part of the old building 
which was used for offices, display room, 
storage, etc., should be occupied by the 
other departments which needed more 
space. The entrance to the new building 
in which the concern is now located is 
on Erie Ave., next to Chestnut. 
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See This Graduation Illustration in Colors 
Now Appearing in 5 Standard Magazines 


It’s impossible to show in black and white the richness and 
striking appeal made by the four-color graduation advertise- 
ments for South Bend Watches now appearing in Everybody’s 
Magazine, Popular Mechanics, Review of Reviews, World’s 
Work and System. 


The above illustration is but a’small part of these striking ads in which 
the watch is reproduced in full natural color and the purple ribbon in 
deep rich purple. We believe it is the strongest appeal to buy watches 
for graduation that will reach your customers. 


If you feature South Bends for graduation this advertising will help 
you and we have reproduced the design in full colors on heavy card- 
board for your window. This attractive easel-back card is free to our 
customers, on request. Send a post card for yours today. 


SOUTH BEND WATCH COMPANY 


South Bend,{Ind. 


os 


outh Bend Watch 


—known b 
this band of 
Purple Ribbon. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in connec- 
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tion with their business. 








Jewelry Salesmanship 


Frequent Unforeseen Selling Opportunities—Handling requests for valuations—The Buyer Accompanied 
by the Omniscient Friend—Arguments for and Against Carrying Stones Mounted or Unmounted— 
A Happy Combination of the Two Methods. 





Written expressly for The Jewelers’ Circular 




















(Continued from issue of May 16.) 


I HAVE heard jewelers argue a great deal, 

pro and con, as to whether it is advisa- 
ble to carry the stock of solitaires mounted, 
or to have them loose and carry the mount- 
ings separately. 

There are good arguments on both sides. 
If a jeweler carries his diamonds already 
mounted, it it possible that he will occa- 
sionally make a sale to some impatient per- 
son who would not wait to have the stone 
put in a setting, and will not buy any- 
thing unless he can put it in his pocket 
and carry it immediately home. Then 
again, the diamonds ready mounted lend 
themselves better to window display, and 
many a good diamond sale is made direct 
from the show window. 

Those who argue in favor of carrying 
the stones unmounted are many, and in- 
clude some of the best retail diamond sales- 
men in the country. A separate diamond 
room is almost necessary for this kind of 
selling, where the salesman can quietly sit 
down with his customer and take plenty of 
time without danger of interruption. 

Where the stones are shown loose, it 
gives opportunity to more fully display the 
perfection of cutting, the color, and also 
makes it easier to demonstrate the freedom 
from flaws. 


It is also argued that it is not necessary 
to carry such a heavy stock of loose dia- 
monds, because with a good assortment of 
mountings each stone may be offered for 
sale as a ring, scraf pin, bar pin, la Valliere, 
etc. 

The most successful store with which I 
was ever connected, from the standpoint of 
diamond sales, rather combined the two 
methods. They carried a fair assortment 
ready mounted, but more than half the 
stock, in fact all the exceptionally fine 
stones, were kept loose in papers. 

Only two men in the store handled the 
diamond customers, and it was interesting 
to watch their different methods. One of 
them seldom showed anything. but the 


mounted stones in the show case, while the 
other almost invariably took his customers 
into the diamond room to sell from the 
loose stock. I always thought the latter 
was the superior salesman, and he cer- 
tainly did sell more of the very expensive 
pieces. 

Getting back to my friend who worried 


‘because he did not sell more than one dia- 


mond customer in twenty-five, I tried to 
console him by asking him if he would 
prefer to sell ladies’ hats instead of dia- 
monds. 


Trying on hats with no idea of buying 
seems to be one of the most popular of 
indoor sports, and I imagine the propor- 
tion of sales is even less than one in twen- 
ty-five. 

The main thing, it seems to me, in jewel- 
ry salesmanship, is the faculty of waiting 
on each customer with hopefulness and en- 
thusiasm, even though you know that your 
proportion of sales is not going to be 
more than one in twenty-five. 

Of course it is rather trying on one’s 
disposition to wait on a young lady cus- 
tomer for half an hour, showing her every 
diamond ring you have in stock, and then 
have her thank you politely and say that 
she was just looking so as to get an idea 
of the style she liked best, because her 
gentleman friend who lives in Rochester 
is going to send her a ring, and she wants 
to write him what style to get, and if you 
will just measure her finger with those 
little ring sizes so she can let him know 
the correct number she will be ever so 
much obliged. 


Does this seem overdrawn to you who 
have never sold goods in a retail jewelry 
store? Ask any experienced retailer. 

Likewise it is hard to maintain a cor- 
dial manner toward a customer who said 
he wanted to buy a carat and a half per- 
fect diamond, and after working hopefully 
on him a while, offering him a little reduc- 
tion if he will take it at once, you find 
that he has no intention of buying your 


stone, but has recently acquired a carat 
and a half diamond in an automobile trade, 
and is trying to find out whether he has 
been stung or not. 

But the successful salesman is like the 
successful prize fighter, and comes up smil- 
ing at the beginning of each new round. 

I was never so much impressed with the 
importance of trying, -everr~though there 
doesn’t seem to be much use of it, as by an 
incident which occurred several years ago. 

About nine o’clock one morning I was 
arranging the diamond pieces in the front 
show case, when a stranger came in and 
said he would like to see a “two carat blue 
white and perfect diamond.” He looked 
like an upper class mechanic, and as I had 
a lot of work on hand that morning, my 
first impulse was to tell him that there is 
no such thing as a perfect diamond any 
more than there is a perfect woman, and 
that “blue white” is an undefined term 
chiefly used by my competitor in the next 
block, who mounts brown stones up in 
Tiffany settings, and displays a window full 
of them with the legend, “BLUE WHITE 
and PERFECT GEMS, $98.00 PER 
CARAT. MONEY BACK IN ONE YEAR 
IF NOT SATISFIED.” 


However, my better judgment prevailed 
and I produced the finest stone in stock, 
one weighing over two carats and priced at 
$350.00 per carat. I fully expected that 
he would quote the $98.00 price to me, but 
instead he picked up the stone in the tweez- 
ers, looked at it solemnly from all -angles, 
and then asked if I would put it in a 
ladies’ ring mounting for the same price. 

I assured him that I would, whereupon 
he produced one of the largest rolls I ever 
saw, peeled off seven hundred and fifty 
dollars, and said that he would buy. 


When he told me his name I recognized 
him as one of America’s greatest automo- 
bile racing drivers, and he merely happened 
to be in our town that day while changing 
cars enroute to a race meet. 

[THE END.] 
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Our Latest Creation— Watch for Uncle Sam’s Boys 


Army — Aviation — Navy 
WRIST WATCHES 


Practical cases in attractive shapes, Round and Square Cases fitted with heavy, durable straps 








3/0 size to fit 
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THESE GENTLEMEN’S WRIST WATCHES 
are especially adapted for 
ARMY, NAVY AND AVIATION CONVENIENCE 
Round and Square Models supplied in 
25 YEAR GOLD FILLED 20 YEAR GOLD FILLED 


and 


STERLING SILVER 
DECAGON Plain-Engine Turned and Engraved Bezels OCTAGON 
CENTER 12 size 








16 and 12 size S. B. & B — Gold . illed 
. B. ¢ 7 
Gold Filled ieaaen Cases ull Sterling Silver 
25 and 20 year Grades (meee Watch Cases 
Beautifully assorted Designs. BP nasa © 54 jaamomnms Ff ares 1H HD Tr ansparent Enamel on 
fanm TVVTTTT i Sterling Silver 


Variegated assortment of 


Delicate Color Effects. 
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12 size 


25 and 20 Year Gold Filled 


and 


Sterling Silver Watch Cases 
Plain or Butler Finish 
Variety of Exquisitely Rich Designs 


ASK YOUR JOBBER 


ILLINOIS WATCH CASE CO. 


Factory at ELGIN, ILLINOIS 
15 Maiden Lane, New York, N. Y. 704 Market St., San Francisco, Cal. 904 Heyworth Bldg., Chicago, Hl. 
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“Staking Out” Success on the Yukon, 1,000 
Miles West of Dawson City 





Written expressly for The Jewelers’ Circular 




















AN interesting member of the jewelry 
industry at the recent 10th annual 
convention of the National Wholesale 
Jewelers’ Association held in Cincinnati 

















FIG. 3.—RETURNING FROM A SHOOTING TRIP. 
was Lynn Smith, who does business in 
far off Ruby, Alaska. 

Mr. Smith, who attended the conven- 
tion as the guest of A. J. Thoma, of 


Cincinnnati, several years ago was a 
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watchmaker at Newcastle, Ind., and 
migrated from that town to Alaska when 
the gold fever was at its height with a 
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a jewelry stock of about $7,000 and $4,000 
worth of furs in a store which cost him 
$500 to build. 

To a representative of THE JEWELERS’ 
CircuLar, the Alaskan said: “The jewelry 
business in my country is very prosper- 
ous. The miners spend money freely and 
jewelry is much worn. There is plenty 
of gold left in the frozen fields of Alaska 
and only the other day a friend of mine 
washed out $110,000 from a big pile of 
pay dirt.” 
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FIG. 2.—LYNN SMITH IN FRONT OF HIS ESTABLISHMENT IN RUBY, ALASKA, 


Mr. Judd, of Anderson, Ind. The latter 
has since died. Mr. Smith now carries 








FIG. 1.—BIRDSEYE VIEW OF RUBY, ALASKA. 





Ruby—a fitting name for a town con- 
taining a jewelry establishment—is lo- 
cated on the Yukon River, 1,000 miles 
west of Dawson City. An _ excellent 
bird’s-eye view of the town is shown in 
Fig. 1. Fig. 2 shows a view of the 
jeweler himself standing at the entrance 
to his unique store, the front of which 
is embellished with rich furs which the 
jeweler frequently takes in exchange for 
jewelry. Another view of Mr. Smith’s 
store is shown in Fig. 3. The proprietor 
is seen on his return from a wild duck 
nunting expedition. He has with him ob- 
jective evidence of a very auspicious trip. 
This jeweler believes in advertising. 
Outside of his store he has a large sign 
bearing his name and occupation and at 
the corner of the establishment is a 
dummy watch. Mr. Smith purchased 
merchandise ‘generously while in Cincin- 
nati and gave in part payment a gold 
nugget weighing 102 pennyweights. 








One afternoon recently a sneak thief stole 
a diamond ring worth $375 from a show 


case in the store of W. H. Packard, Elyria, 


. The ring was mounted with a 2% 


diamond. 


carat 
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Eska Manufacturing Company 
Baltimore, Md. 





Two Styles 


CONTINUOUS OR INTERMITTENT: 
BACK BELL ALARMS 








Twenty-Four Hour Service 


RADILE 


Permanently Luminous 














Guaranteed, of Course, Like All 
ESKA Products 


Further Particulars and 
Trade Frices on Request 

















36 Years Making Display Fixtures 





SHOULD 
SEND 








FOR THIS CATALOG 


NO MATTER WHAT BUSINESS 
YOU ARE IN 

We make a set of Window Display Fixtures, that has 
been specially designed to suit your line of goods, with 
which you can trim your windows most béautifully. We 

have over 50,000 of these sets in daily use. 
They are certainly a big help to the man who has 
to trim the windows, especially if quick changes are de-. 
sired. You can make Hundreds of standard fixtures 


without the aid of a tool. 
Which 


MaxehYourSHowWinpows 
Catalog 


o You 
Want ? 


Here are some 
of the different 
Show Window 


Sets we make 


Set for Jewelry...... Windows 
Set for Drug Windows 
= Set for Stationers. .Windows 
a Set for Fancy Goods Windows 























S 500 WINDOW TRIMS 
\ SY IN THIS ONE SET 
\ ONKEN 


INTERCHANGEABLE 
WOOD WINDOW DISPLAY FIXTURE 


YOUNITS — 





Let us know your 
business. We'll send 
right catalog. 


New Construction, No Screws Screwing into Wood 


THE OSCAR ONKEN CO. 





454 4th St., CINCINNATI, O. 




















In feathers, gauze and lace that have been designed 


especially for the jewelry trade. Suitable for every 
occasion and at a cost withal that enables you to ask a 
moderate price and yet realize a handsome profit. Fans 
have regained their popwarity. We are also direct 
importers of French pearl necklaces and earrings. 


LEWY & COHEN 


321 Fifth Ave. ,...°s3 >. New York 
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~ Modern Merchandising Methods 





Written expressly for The Jewelers’ Circular 
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669 F I were a retailer,” said a well-known 

manufacturer, “I would educate the 
public up to the buying of more new 
goods when articles are brought in to be 
repaired. I do not mean by this that I 
would slight my repairing department, 
but many jobs are brought in to be re- 
paired which net the jeweler little or 
nothing for his time and labor. 

“A short time ago I was in a store 
when a man brought in a pair of sleeve 
links from which one of the buttons was 
missing. He asked the jeweler if the 
missing part could be replaced. These 
buttons were well worn and were quite 
unpresentable. The jeweler, instead of 
showing the customer in an unobtrusive 
way how much more advisable it would 
be to buy a new pair of buttons, took the 
job without saying a word and received 
very little for his time and trouble.” 

Many manufacturers are trying to co- 
operate with retailers in every way, and it 
is up to the retailer to realize his oppor- 
tunities. On the occasion which has been 
instanced, the jeweler might have brought 
out a tray of attractive buttons in the 
latest design, and on many occasions 
they would sell on sight to a customer. 
It is understood, of course, that many 
people want the old piece of jewelry for 
sentimental reasons, but even if they do 
the display of an attractive line would in 
many cases make a sale. There is no 
reason why a man should not have sev- 
eral pairs of sleeve links. 

* « *~ 

I saw a window display a few weeks 
ago.in-a little retail jewelry store window 
which was exceedingly attractive. In the 
center of the window was mounted on 
substantial glass pedestals about two 
inches high a glass slab measuring about 
18 inches in length and 12 inches in 
width. Displayed on the slab were small 
articles of jewelry, including rings (both 
seal and stone set), pins, sleeve buttons, 
brooches, coat lapel buttons in the form 
of flags, bar pins and small pieces of 
diamond jewelry. The flat surface of the 
window was covered with a good quality 
of black cloth, and at the sides of the win- 
dow were shown wedding silver, watches, 
novelties and diamond jewelry. 


* . * 


A dealer attracts a great deal of at- 
tention to his show window after the 
store closes at night by showing in the 
window an illuminated sign about two 
feet high by one foot wide. The sign 
contains a ground-glass plate on which 
is written in heavy pencil the names of 
specials which are to be sold the follow- 
ing day. The advertiser never uses the 
word “bargain,” but instead advertises 
“Specials for tomorrow morning.” Jewel- 
ers might use this device profitably to 
stimulate trade. The black pencil inscrip- 
tion on the slab shows up attractively 


- 


and flashes its message at short intervals 
before passersby. Jewelers might adver- 
tise timely little trinkets of any kind at 
special prices in this way, particularly 
flag pins, etc. 

* . * 

Now that the Government has sealed 
all.of the wireless stations, jewelers can- 
not for the present use the “time by wire- 
less service” as an advertising feature. 
The distribution of correct time, however, 
should not be forgotten, as the public is 
much interested in this. Some other ac- 
curate means of getting time should be 
resorted to, for example by telegraph di- 
rect from Washington. A correct time 
display suggested by an advertising man 
consists of an illuminated clock dial 
placed well in the rear of the window in 
a box covered with black velvet. The 
window for the occasion should have 
subdued light, if any at all, in order to 
enhance the mysterious effect. A hang- 
ing sign outside of the store might read, 
“For time in the dark see our window.” 
Alarm clocks are now purchasable with 
luminous dials, and a unique display 
might be made of several of these in a 
window cleverly draped with black cloth 
for the occasion. Speaking of luminous 
clock and watch dials, the present is an 
excellent time at which to build up busi- 
ness in this line. A well-known jewelry 
firm a short time ago sent out circular 
letters to 2,500 soldiers at one of the 
forts advertising military wrist watches 
with luminous dials. These watches also 
have unbreakable crystals. A suggestion 
for a circular letter which might be sent 
out follows: 


When you are in camp you 
need a reliable wrist watch with 
a luminous dial. It is a great 
convenience. We have a line of 
watches of this kind which is de- 
signed to meet all the rigid re- 
quirements of military service. 
The dials, moreover, have un- 
breakable crystals. This is an 
ideal soldier’s watch. They are 
priced from $.... to $..... 

We guarantee to give you sat- 
isfaction, realizing that every 
trustworthy concern is built up 
by satisfied customers. Ship- 
ment will be made promptly on 
receipt of your order. 

« * * 

In order to advertise his watch depart- 
ment a jeweler placed in his show win- 
dow a certificate from the Bureau of 
Standards in Washington which one of 
his watches had received. The section 
of the certificate showing the isochronism 
test was featured strongly, and a few 
words of explanation were also given in 
typewritten form in explanation of this. 
The display proved instructive and profit- 


. able. 
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A successful jewelry advertiser speak- 
ing of methods which proved profitable 
recently said: “We believe that attractive 
folders containing a story are helpful. 
People like to be amused. Suggestions 
for original and inexpensive window dis- 
plays always appeal to us, so that seems 
to be our most productive advertising. 
We are in the next square to the theatres 
and our store is kept open on Friday and 
Saturday evenings. The window is 
dressed every Thursday and thus appears 
fresh to the eyes of the passing crowds 
on Friday. 

“Every merchant should know his own 
city. His location will have much to do 
with his method of advertising. Jewelry 
advertising, we believe, should be refined 
and dignified, but not snobbish. We have 
found electros, such as are sent out by 
manufacturers, very helpful, but most 
manufacturers make them too large and 
use too much type. A few well chosen 
words would be much better. The aver- 
age jeweler does not use a very large 
amount of newspaper space. We use, 
for example, about four inches, single 
column, increasing the space or special 
occasions.” — 

- * . 

“We pass along to the consumer,” said 
another successful jeweler, “the news of 
interest to him which we get from 
THE JEWELERS’ Circutar. We are now 
displaying in our show window a large, 
neatly lettered sign, showing consumers 
why they should buy diamonds right now 
as a good investment. We explain the 
scarcity of the gems owing to the war, 
their value as an investment, the quick- 
ness with which they may be turned into 
cash and their quick exchange value. 
Some time ago we pasted up on a piece 
of cardboard a number of classified ad- 
vertisements from newspapers in which 
persons had advertised to exchange real 
estate and other property for diamonds. 
We had quite a number of these adver- 
tisements and they made a convincing 
exhibit, doing much to intensify: the con- 
sumer’s interest in the moneysvalue of 
precious stones. At the top of the card 
was the inscription, ‘Diamonds Used As 
Coin of the World.’” { 


* * * 


Timely requisites to advertise tow in 
the newspaper and by means of folders, 
such as are distributed by the’ ftfanufac- 
turers, are automobile clocks. A reliable 
clock is essential to the automobilist. A 
man rides in an automobile to reach his 
destination quickly, and consequently 
time is important. For this reason a 
cheap clock is not desirable. Auto clocks 


are now made which are so cased and - 


fitted into the dash that they harmonize 
with it in appearance and serve as a great 
convenience as well as an object of 
beauty. The timepiece is sunk through 
an opening in the dash board. The dial 
of the clock is thus brought flush with 
the dash, and there are no unsightly screw 
heads or other projections to spoil its 
appearance. The clock is adjusted and 
held in position by means of a flange and 
a lock washer. In order to wind or set 
the clock it is simply necessary to spring 
it forward. The clock is returned to its 
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Swiss Pattern Files 
Give Best Service 


Fine materials, expert workmen, and the 
best equipped File Factory in the world, enable 
us to guarantee the sharp teeth, fine temper, 
uniform quality and long wearing qutalities of 
every NICHOLSON Swiss Pattern File. 


SY INVITATION ' 


ane Specify “NICHOLSON” when 
SERD ordering Files. 
A personal test will do the rest. 


Our booklet ‘‘FILE FILOSOPHY,”’ 
and Catalog showing 600 illustrations 
of files from actual photographs, sent 
FREE on request. 
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“x NICHOLSON FILE CO., _— Providence, R. L, U.S. A. 
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CASTINGS 


in bronze, silver and gold for silversmiths, 
66 99 jewslers and sculptors. 

odern French foundry. Inspection invited. 

Special hard bronzes for automobiles, etc. 


W ak ] Fine Art Cast Ay d Mould Makin 
ine ster, asing an g 
e make a large assortment 45-549 W. 22d Street, New York City 


for Travelers’ and Home Use. Tel. Chelsea 952 
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Complete illustrated list on application | W. H. Swenarton 
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Counse Caus 
C. F. RUMPP & SONS Establishes 2 Rector Street, New York 


Fine Leather Goods Incorporated | 
PHILADELPHIA Patents TradesMarks 


New York Salesroom, 411 and 413 Fifth Ave. Manipulation of Steel in vac ee 




















(Cor. 37th St.) 
ao Aid Outt By John J. Bowman. Reduced price, 50c. 
First d , The’ Vewshere’ Circular Pub Co., 11 John St.,N. 








SUN TIME ALARM CLOCKS 85 cts. 


é¢ 99 . Order your alarm clocks now while our stock is complete. 
Our Special Sun Time Alarm. American made, highly polished 
e e ° o> nickel brass case, fitted with 30 hour loud continuous alarm move- 
~ ment. Height 6% in., dial 4 in. Each clock thoroughly tested 


and examined before leaving factory. Write for our catalogue 
illustrating a large variety of bargains of all kinds, watches, dia- 
monds, clocks, silverware, cut glass, pyralin ivory, traveling sets, 


Yellow, red » green and white Po. @) ete., now ready for mailing. 

















JOSEPH HAGN & CO0., 300-302-304-306 W. Madison St. 
Chicago, Il. 


Alloys NON-TARNISHABLE FLANNEL 


Platinum, Gold and Silver Solders For Silverware,Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
Mack & Levy Co., Ino.,  ",. ion 
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_ §torekeeping Department. 
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normal position by repressing and turn- 
ing the rim slightly again in order to 
lock it into place. Dials are supplied with 
a silver finish or black or white enamel, 
as desired. A noteworthy feature of the 
clock is the fact that it contains two main- 
springs in order to make it immune to 
vibrations. It is necessary to wind it 
only once in 11 days. An indicator on 
the dial shows a red warning signal three 
days before it is necessary to wind it. 
Neither extreme heat nor cold affects its 
timekeeping, as it is adjusted to tem- 
perature. 








* * * 


June, the wedding month, has always 
been the opportune time to feature silver- 
ware. Show among other patterns one 
named after any prominent patriotic his- 
torical character. The show window 
should be cleared immediately for the dis- 
play of wedding gifts. The great amount 
of show window helps distributed by 
manufacturers will allow any jeweler to 
make an attractive and profitable display. 

* * * 

Are you making the most of the adver- 
tising possibilities afforded by electrical 
illumination? An American flag shown 
outside of your store in red, white and 
blue colors by means of small arc lights 
will do much to give a tone of patriotism 
to your establishment and at the same 
time compel attention on the part of the 
public. A good sign located outside the 
store and an attractive flag in the show 
window would be an appropriate setting 
for the display and’special merchandising 
of articles that will fill the needs of the 
present time. In connection with your 
stationery display, show a card with the 
poem “The Flag,” embellished at the top 
by a reproduction of the Stars and 
Stripes. 





The Value of the Trade Paper 

TRADE papers give business helps and 

practical information that a retailer 
cannot secure elsewhere, and the merchants 
are coming more to appreciate the fact. 
Such subjects as perfecting trade organi- 
zations, collecting systems, retail account- 
ing, window trimming, retail advertising, 
show-card writing, store management, sales 
Stunts, store plans and architecture, and 
numerous other practical topics are treated 
constantly, the discussions entering into 
every phase of merchandising. Where else 
could a retailer get this kind of informa- 
tion ? 

If he thoroughly appreciates this service 
(and there can be no doubt that he does) 
he likewise appreciates the fact that it is 
the advertiser who makes it possible for 
him to get his trade paper and at an ab- 
surdly low price. This is an added value 
to advertising in the trade paper, for it 
makes a Stronger appeal than that pos- 
sessed by any consumer medium. It means 
getting business through the modern 
method of showing the merchant how to 
Sell goods before he buys them. 

The trade paper makes the customer a 
better risk, for it makes him think along 
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the right lines. It pushes him along to 
success in that it makes available the best 
ideas used by the most progressive mer- 
chants. It is the one medium that stands 
on service, and gives it in the most prac- 
tical, sensible way, and in season when the 
particular ideas should be used. 

The weakness of the trade press, as far 
as its advertisers are concerned, is that its 
effect is cumulative rather than in the form 
of daily sales. Results come more in sea- 
sons than in individual orders. Failing to 
appreciate this fact, many advertisers think 
results are not what they should be, but a 
glance back at order sheets and an investi- 





SHOW WINDOW 


gation of what has produced sales will 
often prove a great surprise by demon- 
strating the fact that cumulative effect pro- 
duces more orders, and more orders worth 
while, than any other—it will demonstrate 
the great value of trade papers advertising 
to any thinking manufacturer or jobber.— 


Omaha Trade Eahbit. 








A deal has been closed in Marengo, Ia., 
whereby John Mann, who went to Marengo 
from Oxford about six weeks ago and 
opened a new jewelry store in the Burgy 
block, sold the store to H. C. Milligan, 
Gram City, Mo. 


jewelry and music store at Grant City and 


plans to move his entire stock of jewelry 


and musical instruments from Missouri to 
Marengo and consolidate the two stores. 
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Mr. Milligan has been en- 
gaged for several years in conducting a 
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Dining Room Built in This Window 


U* IQUE lighting characterizes the show 

window of H. G. Rowland, Honesdale, 
Pa., one of whose window displays is shown 
in the accompanying photograph. Mr. 
Rowland made this display especially for 
the Thanksgiving season and showed a din- 
ing room built within the window. The 
sides were of burlap. Dutch moulding and 
art glassware were also conspicuous in the 
decorative arrangement. The window was 





made so that the jeweler could drop the 
floor and use a table or dresser conve- 
niently. 


ARRANGED TO REPRESENT A DINING ROOM, 


A neat exhibit of sterling silver was 
shown. The window was built by the con- 
cern’s watchmaker, A. A. Oehlert. 





In Answer to a Subscriber 


(THE following is published by request 
and is available for use in folder book- 

lets, etc., advertising wedding gifts: 

First Year—Cotton Wedding. 

Second Year—Paper Wedding. 

Third Year—Leather Wedding. 

Fifth Year—Wooden Wedding. 

Seventh Year—Woolen Wedding. 

Tenth Year—Tin Wedding. 

Twelfth Year—Silk and Linen Wedding. 

Fifteenth Year—Crystal Wedding. 

Twentieth Year—China Wedding. 

Twenty-fifth Year—Silver Wedding. 

Thirtieth Year—Pearl Wedding. 

Fortieth Year—Ruby Wedding. 

Fiftieth Year—Golden Wedding. 

Seventy-fifth Year—Diamond Wedding. 
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Another Good 


DSWORTH 


Business Getter — 


Nuf-Said! 





12 Size Decagon 





















































Wadsworth Watch Case Co. 


Factory: Dayton, Kentucky 


NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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‘“Don’ts” for Watchmakers’ 











By F. B. Pyms, F. B. H. I. 














(Continued from issue of May 16.) 


D° not put in too strong a spring so as to 
force the train along and thence to the 
escapement in order to overcome escape- 
ment defects. This is a wrong procedure 
and only leads to further trouble. It is far 
better to have the escapement so finely ad- 
justed and sensitive that a weaker spring 
is necessary. Do not leave barrel holes 
wide so that the arbor has plenty of free- 
dom with the result that the barrel moves 
in an up-and-down manner, causing im- 
perfect gearing and liability of binding or 
catching in the center wheel or in some 
cases the upper large winding wheel. 

Do not handle a spring with the fingers 
lest it become moist and thus cause rust. 
It is advisable not to put in a spring that 
has any kinks in it if it is desired that the 
watch should not come back because of a 
broken mainspring. Above all, do not for- 
get that a large percentage of stoppers or 
troublesome “comebacks” is’ due to faulty 
or defective mainsprings, therefore attend 
to your motive power. 

THE WINDING MECHANISM. 

The most important factor to remember 
about the winding mechanism is to oil the 
frictional parts of its combination. 

Do not leave any dirt on the square of 
the stem, as this will cause the winding to 
stick at times, and so fail to wind or set the 
hands. 

MOTION OR DIAL MECHANISM. 

Do not leave the cannon pinion loose on 
the center post, as this will give rise to the 
oft-repeated expression that the watch has 
suddenly lost a few hours and, conversely, 
do not have the pinion too tight, as other- 
wise the watch will not go or else will stop 
at intervals. 

Do not let the minute or hour wheels have 
any side play or an up-and-down motion, 
as this will give rise to hands catching and 
possible slipping of a few hours ahead due 
to imperfect gearing. 

Do not remove the endshake of the hour 
wheel by means of a dial washer when the 
fault can be remedied by manipulation of 
the hands. The washers have a retarding 
effect on the motive power. 
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Do not, if the center post is a tapered 
pin, forget to place a drop of oil on the 
part that remains in the pinion so that the 
post will not bind when setting the hands. 
Also, do not fail to place a similar drop on 
the cannon pinion where it rotates on the 
post, as this will also prevent binding when 
setting the hands. 

Do not let the pipe of the hour hand get 
too close to the dial hole, as this may also 
cause stoppage or trouble of some kind. 

Do not fail to give attention to the inter- 
mediate wheels, when present, the setting 
arrangement or any part, if you want to 
insure yourself against possible trouble. 


GENERAL POINTS. 


Do not commit the grave fault of forget- 
ting to replace the dust bands of watches 
when put in order. This is a common prac- 
tice among watchmakers and should be dis- 
couraged. 

Do not make alterations to the watch 
while in the case, as this leads to possible 
derangement of the parts, and is, moreover, 
a waste of time. Besides one cannot clearly 
see whether such alterations are successful 
or not. 

Do not commit the greatest of all faults, 
namely, the improper care and use of oil. 
This has proven to be the source of many 
troubles. 

Do not neglect to test every watch for 
magnetism after it has been repaired. In 
some cases it is advisable to do so before 
repairs so that the balance may be properly 
poised. 

Change your oil every day, and your oiler 
should be cleaned by pressing it into pith 
every time it is brought into use. 

Do not allow the fingers to come in con- 
tact with the oil that is eventually carried 
to the watch bearings. 

If these suggestions are carried out there 
will be little danger of anything going 
wrong with a watch that has been well 
repaired. 

[THE END.] 








J. R. Conn, jewelry auctioneer, Cleve- 
land, O., is now conducting a sale for the 
G. W. Meyer Jewelry Co., 
Tenn. 


Chattanooga, 





Clever Substitutes for Hands and 
Arms. 





[NGENIOUS contrivances have been de=. 

vised to enable different tradesmen who 
have been maimed in war to earn a living. 
Some of the devices are intended for watch- 
makers. Apropos of this, the following let- 
ter received from Bernard Didisheim, of 
New York, is interesting: 


“I beg to send you herewith a 
pamphlet which I have recently re- 
ceived from the School for Crip- 
pled Soldiers in Lyons, France. 
The pamphlet shows illustrations | 
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Fic. 1—DEVICE FOR HOLDING WATCH. 


of soldiers who, having lost arms 
or limbs in the war, have been re- 
educated in this school and are 
now able to resume their old 
trades or professions. You will 
no doubt be especially interested 
in the soldier watchmaker at his 
bench. He has been _ supplied 
with special and very ingenious 
implements as substitutes for his 
missing right hand, and has the 
satisfaction of knowing that after 
having sacrificed so much for his 
country he is still'a very useful 
member of the community.” 


Fig. 1 shows a watchmaker using an in- 
vention by Lumiere. The claw-shaped de- 
vice attached to the right hand is very clev- 
erly constructed and enables the watch- 
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maker to hold the timepiece securely while 
he adjusts it. In Fig. 2 a watchmaker is 
shown using another ingeniously made at- 
tachment to enable him to do some watch 
pivoting. Numerous other devices equally 
as clever have been invented to allow arm- 
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less soldiers to do work in agriculture, car- 
pentering, shoemaking, etc. 





Making Your Watch Tell the Whole 
Truth 


(From Popular Science Monthly.) 

[THE average commercial traveler who 

journeys about the United States 
has to keep a close watch on his time- 
piece to see that it is telling the truth. 
There is an hour’s difference in time 
when you enter and leave some cities, and 
it's an important matter that you do not 
forget to set your watch back or forward 




















WATCH INDICATING DIFFERENT TIMES. 


an hour, according to which way you are 
traveling. If you overlook it, you may 
miss a train. 

An express official who travels almost 
all.the time and is so busy that he some- 
times forgets to change his watch at De- 
troit, Mich., for instance, or at Dodge 


THE HOROLOGICAL REVIEW 


City, la., has frequently had an experience 
of this kind. Sometimes he has arrived 
an hour ahead of time or, perhaps, an 
hour after a train has left, giving him 
time enough for reflection. 

Recently, he conceived the idea of mak- 
ing his watch tell all four different times 
—Eastern, Central, Mountain and Pacific. 
He went to a jeweler and had extra hour 
hands put on his timepiece—each of a 
different color, so that he can recognize 
it at a glance, on the face of his watch. 
For instance, the ordinary hour-hand, set 
at Eastern time, is silver; a blue hand, set 
an hour back, represents central time; a 
red hand, for mountain time, is set two 
hours back; and a green hour hand, three 
hours back, represents Pacific time. 

You can do this to your own watch. 
The jeweler will make a set of hands of 
these colors and alter your watch for a 
consideration of a few dollars, so that 
when you go traveling it will not be nec- 
essary to disturb the mechanism of your 
watch by setting the hour-hands back 
and forth frequently, according to 
whether you are in Detroit, Chicago, New 
York, Denver, San Francisco, or other 
places on the map. 

But such an arrangement would be 
particulaly useful only to the itinerant 
salesman or other frequent traveler. 





Ensuring Freedom of Action of the 


Watch Cover 


66 "PYHERE are various methods of ensur- 

ing the faultless spring of the covers 
of hunting case watches. If I proceed to de- 
scribe how quickly and without the aid of 
any special tool, the springing of the cover 
may be put in order,” says Paul Schoenfeld 
in Die Uhrmacher Woche, “it is because 
I presume that probably few of my col- 
leagues are conversant with this little 
trade dodge. I had occasion to watch 
some of them tackle the problem. Each 
one tried it in his own way, but the first 
trial confirmed the correctness of my state- 
ment. 

“The cleanliness of the spring cover hinge 
leaves often much to be desired. The small 
fibers of the vest-pocket lining attach them- 
selves, as is generally known, to the lower 
part of the watch, consequently to the hinge. 
Very often, to make the cover spring bet- 
ter, a little oil—and if it is ever so little— 
is applied. Temporarily it works well, but 
not permanently. The opening and closing 
of the cover results in the little fibers and 
particles of dirt, which at first adhere to the 
oil outside, being drawn with it into the 
hinge and the old trouble soon recurs. 
Cases that have but just returned from the 
case maker, suffer from the same trouble. 
In this case it is usually the polishing dirt 
that has been rubbed into the hinge, and 
in new watches, it is rouge, that is the 
cause. It is very rarely that a too tightly 
fitted hinge-pin is to blame. 

To remove the dirt in. a simple and cer- 
tain manner from the hinge and thereby 
allow the cover to spring freely, take the 
case, with the cover open, in the hand, in 
such a manner that the hinge is in an al- 
most vertical position. Then dip a tweezer 
into benzine, at the same time pressing it 
together easily. Of course, some benzine 
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will remain between the jaws. This is then 
allowed, holding the point of the tweezers 
against the upper end of the hinge and let- 
ting them slightly open, to run down 
through the hinge, at the same time moving 
it gently back and forth a few times. The 
amount of dirt that will be washed out of 
an apparently clean hinge will be astonish- 
ing. Of course, the dirt washed out is 
wiped off the lower side of the hinge and 
off the case and the washing repeated, until 
only the clean benzine and no more dirt 
comes out. That this operation can be ac- 
complished in a few minutes will readily 
be believed. Above all, there has been no 
working around on the frequently weak 
hinge, cleanliness only, the main thing in 
all fine working mechanism, has been en- 
sured and the cover springs faultlessly. 

“Try it once. In by far the majority of 
cases it will prove successful and time, in 
some instances money, will have been saved, 
as well as annoyance to the customer.” 





How to Get a Position 





“Selling Your Services’—176 pp. attractively 
bound in grey cardboard. Published by the State 
Service Company, New York. 

HE men who wrote this book know 
what they are talking about. Any man 
desirous of promoting his welfare will 
profit by reading the contents. As stated 
in the preface, the book has been written 
with a view to offering suggestions for 
selling a man’s services. There is no 
deep mystery in the methods suggested 
nor is it guaranteed that by memorizing 
the contents a man can at once secure a 
$25,000 job. It is believed, however, that 
by following the suggestions given the 
average man will improve his chances of 
getting a hearing and, finally, of securing 
the job for which he is best suited. 

The authors have followed the methods 
outlined in securing their own jobs. And 
since they have been placed in positions 
that put on them the responsibility of hir- 
ing men, they have had an opportunity 
to observe how badly the average appli- 
cant handles his case in selling his ser- 
vices. The average letter of application 
is weak; very often an employe feels 
after filling a position that after all, per- 
haps, the best man for the job was over- 
looked because his letter of application 
was his weakest asset. Frequently the 
applicant manages his case poorly during 
the interview. 

Suggestions are given for strengthening 
the entire “approach,” as it is called in sell- 
ing, and for “closing the sale” if the posi- 
tion seems to promise a business connec- 
tion mutually satisfactory to employer 
and employe. 

Interesting “chapters include: “Keep 
Working,” “Your Best Prospect, Your 
Present Employer,’ “Why Go with a 
Competitor,” “Make Good Use of Your 
Experience,” “Reach the Real Buying 
Factors,” “The Employment Agency,” 
“The Circular Letter,” “The Personal 
Call,” “The News Item,” “What Is Your 
Appeal,” “Make Your Letter of Applica- 
tion Compel Attention,” “Prove That 
You Can Be of Service,” “The Sales- 
man’s Letter,” “The Sales Correspond- 


-ent’s Letter,” “A More General Letter,” 


“Why Neglect the Follow-up Letter,” ft 
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AIM AN: BROS 


All set up and ready to run, just as you see it here. Shipped everywhere all complete. This 
is the shop that you have been dreaming about these many years—just go to work the day you 
receive it. It saves floor space, saves time running from one machine to, another. It’s com- 
pact—substantial—not a toy—it’s built to stand heavy work. 

WHAT IT WILL DO.—This complete workshop will do any kind of work for the artist or 
artisan metal-worker and for all others making small articles of metal, celluloid and other 
materials. It will groom itself—the powerful suction of air at the buffs keeps the machine 
neat and clean. It will prevent the contraction of disease—it is a well known deplorable fact 
that disease germs lurk about wherever the ordinary work of the shop or factory is carried on— 
not so with this self-grooming machine. Lastly—if you work in precious metals then the 
value in the precious dust will not only bring back the original cost but create a steady income 
while the machine is in use. Everybody says it’s just the thing for the repairman, the store 
or small factory—you can’t get any better machines—we ave been making machines for 
jewelers for over 20 years, and we know you can’t get better. It’s made in this form because 
it’s the way the trade wants it. You'll want it. And it has a dust collector on the 
polishing machine, too! 

You will eventually, no doubt, buy some machinery, so why not get it now in this Complete 
Outfit? If you buy separate machines it means continual extra expense for operation, not to 
mention the extra first cost. This machine will earn its cost, so that the quicker you get it 
the better. Can be operated from any electric light socket. 


LEIMAN BROS., 62 John St., New York 


Machinery for Complete Sheps Supplied Get Catalog No. 153 for Machinery 
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SETTING MAKERS 


18 CRAWFORD ST. NEWARK, N. J. 








If you want A Good Mainspring 
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SWARTCHILD & COMPANY 


WORLD’S, LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 








A. ROBINSON & SON 


149 Canal Street, NEW YORK 
Gold, Platinum and Silver bought, refined and for 





sale. Shipments of scrap and sweepings invited. 
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{in Which Is Contained a List of the Latest 
Patents Granted by the United States 
and Great GBritain. The United States 
Patents That Have Expired and the 
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UNITED STATES PATENTS. 


Issue of May 15, 1917. 


1,225,933. CHAIN-REEL., DanieL D. DAaAwtey, 
Providence, R. I., assignor to Payton & Kelley 
Co., Providence, R. I. Filed March 27, 1915. 
Serial 17,517. 

A reel comprising a drum, a casing for said 
drum being provided with a lateral slot on its 
periphery and a connecting radial slot in its side 
wall, a chain leading from the drum out through 
said slot, means in the drum co-operating with 





said slot in the side wall of the casing for gripping 
the chain and temporarily preventing rotation of 
the drum, said gripping action being effected by 
the moving of the chain from the lateral into 
the radial slot. 


1,225,950. BAG-FASTENER. Franz A. Futter, 
Newark, N. J., assignor to the J. E. Mergott 
Co., Newark, N. J. Filed Aug. 25, 1914, 
Serial 858,526, 

In combination with a bag frame, two chan- 
neled frame members, each provided with a cen- 
trally-arranged, upwardly receiving pocket, one of 
said frame members being provided with a pair 
of alined apertures, a latch stud provided with a 
pair of correspondingly alined flanges, said flanges 
designed to be received in the said alined aper- 





tures, said latch stud being further provided with 
a flattened portion located between said flanges, 
mounted to turn in one member of said frame, 
and further provided with a latch head adapted 
to have locking engagement with the other mem- 
ber of said frame, and a spring comprising two 
members, one member being provided with end 
means to receive the other member and said uther 
member being provided at the other end with an 
offset to position said member with relation to 
the other member, said spring being located in 
the receiving pocket of one frame member and 
between the flanges of said latch stud to receive 
and be operated upon by the flattened portion of 
the latch stud for controlling the movement of 
said! latch stud and for simultaneously rotatively 
securing said latch stud to turn in one member 
of said frame. 
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1,226,288. STEM-WINDING AND STEM-SET- 


FREDERICK WEMHINGER, 
assignor to Waterbury 
Filed Aug. 30, 


TING WATCH. 
Waterbury, Conn., 
Clock Co., Waterbury, Conn. 
1916. Serial 117,628. 

In a stem-winding and stem-setting watch of 
the type in which the stem is pulled out for set- 
ting, the combination with the front and rear 
movement-plates thereof, of a bridge interposed 
directly between the upper edges of the said 
plates which it spaces apart and having the front 
face of one of its ends recessed, a winding-and- 
setting pinion journaled in the said bridge, a 
winding-and-setting stem moynted in the said pinion 
which it rotates, but in which it has longitudinal 
movement, a primary setting-lever interposed be- 
tween the recessed front face of the bridge and 





the rear face of the said front movement-plate 
and pivotally mounted upon the screw employed 
for securing the recessed end of the bridge to 
the front movement-plate, means for securing the 
opposite end of the bridge to both of the move- 
ment-plates, a secondary setting-lever co-acting 
with the said primary setting-lever, and winding- 
and-setting means alternately brought into play by 
the action of the said levers. 


1,226,286. STEM-WINDING AND _ STEM-SET- 
TING WATCH. FREDERICK WEHINGER, 
Waterbury, Conn., assignor to Waterbury 
Clock Co., Waterbury, Conn. Filed Aug. 30, 
1916. Serial 117,629. 

In a pull-out setting mechanism for stem-winding 
and stem-setting watches, the combination with 
a winding-and-setting stem organized with the 
watch-case, of a winding-and-setting shaft organized 
with the watch-movement and connected with the 
stem for rotation thereby, a primary setting-lever 
pivotally mounted upon the front movement-plate 





and having its outer end connected with the said 
stem for positive movement thereby in both direc- 


tions, a secondary setting-lever pivotally mounted 


upon the said front movement-plate and connected 
with the said shaft for positively moving the same 
inward away from the said stem for converting 
the watch from winding to setting, the said levers 
co-acting directly with each other in being posi- 
tively locked in their setting positions, and means 
for moving the said shaft outward for converting 
the watch from setting to winding when the levers 
are unlocked. 
[Claims 2 and 3 not printed in the Gazette. ] 


1,226,316. TAKE-UP DEVICE FOR WRIST- 
STRAPS FOR WATCHES. Cartes L. 
Depotiier, Brooklyn, N. Y. Filed July 19, 
1916. Serial 110,075. 

In combination with a wrist-strap, connecting 
devices therefor including a take-up device which 
consists of a flat plate having a bar and two 
outer bars separated from the first named bar by 
spaces to permit the strap to be threaded through 
said bars and engage the same with a frictional 








grip, one of the outer bars being adapted to be 
engaged by the looped end of the strap and both 
of the outer bars being free from the first named 
bar at one end and movable means to bridge the 
spaces between the free ends of the outer bars 
and the first'named bar to permit the strap to be 
disengaged from the take-up device. 


1,226,378. CUFF-LINK. Caritt A, RIEMEa and 
Branpon Henpricxs, New York. Filed Jan. 
20, 1916. Serial 73,161. 
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A cuff link, comprising a cylinder open at one 
end, a rod telescoped therein and provided with 
a head, a coil spring around said rod one end 
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of which bears against said head and the other 
end of which bears against the cylinder at its 
open end, a button head carried by said cylinder 
at its closed end, and a button head carried by 
said rod at its outer end, 


1,226,396. MICROMETER-GAGE, Joun T. Sto- 
coMB, Providence, R. I., assignor to J. T. 
Slocomb Co., Providence, R. I. Filed Jan. 
4, 1916. Serial 70,112. 

A micrometer-gage for measuring the thickness 
of tubing, having, in combination, a rigid, in- 
tegrally-formed frame having a recess at each end 
thereof, a micrometer spindle adjustably mounted 
in one of said recesses, an anvil, a supporting 


‘ 





stem for the anvil, both anvil and stem being 
circular in cross section with a common axis, the 
anvil being of greater diameter than the stem, and 
the end of the stem being normally held rigidly 
at right angles to the spindle in the other recess 
in the frame, and adjustable therein to bring a 
new surface on the anvil opposite the spindle. 


1,226,462. KEYLESS CLOCK, Wittram_—sé*J, 
SmMitH, Waterbury, Conn., assignor to Water- 
bury Clock Co., Waterbury, Conn. Filed May 
12, 1916. Serial 97,053. 

In a. keyless clock, the combination with the 
winding-train and dial-work thereof, of a rotary 
winding-and-setting ring having an internal gear, 
means for connecting the interal gear of the said 
ring with the said winding-train and with the 








said dial-work, including a winding-arbor mount- 
ing a winding-pinion in mesh with a member of 
the said winding-train, a clutch mounted upon the 
said winding-arbor and having a sliding member 
co-acting with a member of the dial-work, and 
means for manually operating the said sliding- 
clutch member. 


1,226,540. CLASP. Nicuoras M, Lavutetta, Phil- 
adelphia, Pa. Filed Aug. 8, 1916. Serial 
113,827. 

In a clasp, the combination of pivotally con- 
nected spring actuated jaw members, one of said 
jaw members being provided with an opening and 
having a slot extending from a portion of the 
periphery thereof, co-operating ears formed on 
said jaw members, a pin passing through openings 
formed in said ears and serving to pivotally unite 
said jaw members, a helical spring surrounding 
said pin and confined between-‘said ears, offset 
extremities protruding from the ‘coiled portion -of 
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said spring, one of said extremities being further 
extended to provide an attaching element, said ele- 
ment extending through the opening in the said 
jaw member and being located exteriorly of the 





clasp and provided with a pointed extremity, the 
said opening being of sufficient size to permit play 
therein of the said extended portion of the spring, 
which, is normally seated in the said slot and a 
keeper associated with said pointed extremity. 


1,226,577. CUFF-LINK GUARD. Joun L. Nye, 
Oelrichs, S. D. Filed June 6, 1916. Serial 
101,990. 

A cuff-link guard comprising a substantially U- 
shaped clasp engaging the cuff at the button hole 
therein, means for locking said clasp to the cuff, 
a hook like arm integral with said clasp to re- 





ceive the post of the link and. extending across 
the button haJe, and means on said first named 
means co-operating with said hook-like arm to 
close the clasp in the hook whereby accidental 
disconnection of the hook like arm from the post 
is prevented. 


1,226,591. CIGARETTE-CASE. Vincent PriMa- 
vera and Giuserpre Galo, New York. Filed 
Jan. 18, 1916. Serial 72,816. 

A package having a closure, an ejector arranged 
lengthwise of the package and including a long 
arm and a short arm, means for simultaneously 
moving the closure and ejector embodying a single 
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spring wire having one terminal attached to the 
closure and its opposite terminal attached to the 
upper extremity of the short arm of the ejector. 





DESIGNS 


$8,792. HANDLE FOR SPOONS OR ANALO- 
GOUS ARTICLES. Harotp Epwarp Nock, 
Newburyport, Mass., assignor to Towle Mfg. 





Co., Newburyport, Mass. Filed March 9, 1917. 
Serial 153,767. Term of patent 7 years. 


50,796. EMBLEM. Artmur Epwarp PoHLMaN, 


JEWELERS’ 


Watertown, Wis. Filed Feb. 26, 1917. Serial 





151,136. Term of patent 14 years. 


50,801. KEY. KEnNEtTH W. Brown, Yonkers, N. 
Y., assignor to Eugene Quigley, as chancellor 





of Delta Theta Phi Law Fraternity. Filed 
Jan. 31, 1917. Serial 145,803. Term of patent 
7 years. 


50,802. HANDLE FOR SPOONS, FORKS, OR 


SIMILAR ARTICLES. Barton P. JEnkKs, 
Providence, R. I., assignor to Gorham Mfg. 














Co., Providence, R. I. 
Serial 159,529. Term of patent 14 years. 


Filed April 3, 1917. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1916, and are published in compliance with Sec- 
tion 6 of said Act.] 


—_— 


Trade-Marks Registered May 15, 1917. 


116,570. CERTAIN NAMED ARTICLES OF 
JEWELRY. Tue C. M. Assott Co., Provi- 
dence, R. I. 

Filed September 22, 1916. 
lished March 13, 1917. 


116,587. WATCHES. 
York. 
Filed Jan. 2, 1917. 
March 6, 1917. 


116,616. CERTAIN NAMED ARTICLES MADE 
OF PRECIOUS MATERIALS—NAMELY, 
GOLD, ROLLED-GOLD PLATE, OR SIL- 
VER. Excrn AMERICAN Mc. Co., Elgin, II. 





Serial 98,151. Pub- 


J. Butova Company, New 


Serial 100,279. Published 


Filed Dec. 19, 1914. Serial 83,409. Published 
March 6, 1917. 
116,726. CLOCKS AND WATCHES. WEsTERN 
Crock Co., Peru, Il. 
Filed Julv 5, 1916. Serial 96,339. Published 


March 6, 1917. 


CIRCULAR-WEEKLY 


May 23, 1917. 


BRITISH PATENTS. 


(ABRIDGEMENTS OF SPECIFICATIONS FROM The IIlus. 
trated Official Journal.) 





Issue of April 25, 1917. 


103,925. CUTTING GEMS. R. W. BARKER, 56 
Ludgate Hill, London.—(L. Heller & Sons, 68 
Nassau St., New York.) May 16, 1916; 7002. 

In a machine for rough-cutting gems, a lapidary 
wheel is mounted in carriage which can be turned 
to set the wheel at different angles, from 90 de- 
grees downwards, to the axis of the gem for the 
purpose of cutting conical surfaces of different 
inclinations, automatic means also being provided 
for effecting a minute feed of the wheel without 
developing substantial pressure. As shown, the 
gem 6 is rotated in contact with a wheel or 
cylinder 4 mounted in a carriage 5, which can 
slide on a table 19 pivoted by means of a bushing 

36 in the frame 1, the pivot axis passing through 

the axis of the gem and the end 4! of the cylinder. 

The table is provided with a pointer arranged 

over a scale on the frame. The cylinder js 

secured to a shaft 7 journaled in a yoke 9, which 
is pivoted at 10 to the slide 5 and is oscillated 
to cause the entire surface of the end 4 to be 
employed. The oscillating-mechanism consists of 

an eccentric pinion 12 gearing with a pinion 13 

on a shaft 11, which is geared to the shaft 7. 

The gem is mounted in a holder 3 secured to a 

shaft 2 driven by a pulley 21, and the shaft 7 











A} 





is driven by a pulley 8. For cutting the girdle 
of a gem, the machine may be modified by ar- 
ranging the shaft 2 so that cutting is effected cir- 
cumferentially of the girdle. The carriage 5 is 
fed forwardly automatically by means of a spring 
24 engaging a bell-crank 17, which is pivoted at 
18 to the table 19 and engages the shaft 7. A 
liquid dash-pot may be provided for regulating the 
action of the spring 24, the end 20 of the bell- 
crank 17 engaging a rod 22 which passes through 
the bushing 36 and rests on the rod 28 of a piston 
25, Fig. 4, in the dash-pot cylinder 26. The piston 
is formed with holes 31 normally closed by a 
valve 32, and with holes 35 leading to a channel 
34. A well 30 communicates through holes 29, 29! 
with the cylinder and the channel 34 respectively, 
the flow of the liquid, such as oil, being reg- 
ulated by a valve 27. The piston rests on a 
returning-spring 33. The shaft 2 is mounted in 
a yoke 39, which is pivoted at 40 and can be lifted 
by a handle 43 to permit of insertion or with- 
drawal of the holder. A spring 42 normally holds 
the yoke against an adjustable stop 41. The 
holder is preferably secured by a catch 45, Fig. 
6, which is released automatically when the yoke 
is lifted. The catch engages a shoulder 3" on the 
holder and is pivoted on a rod 44 acted upon by 
a spring 46, which causes the holder to be drawn 
up and gripped against the bevelled end 47 of 
the shaft 2. On lifting the yoke, a _ bell-crank 
50 engages a stop 51 and forces the rod 44 inwards, 
the catch being released by the engagement of a 
pin 48 with the end of a slot 49 in the shaft 2. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ended May 19, 1917. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... .$603,323.52 
Gold bars paid depositors.............. 81,145.75 


oo 
i 


On) ee OE $684,469.27 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


See ee er eT re ere $142,875.93 
3 ee ene ee ee 62,037.13 
5 ee ee eer ere 132,156.66 
8 a es ee 165,635.43 
TE rr errr ere 86,338.15 
ER ee eee ee ee ee 14,280.22 
$603,323.52 








oe 


AOR — IF A TE IID 











